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How to Build Truck Station Business 


See p. 30 Give Motorists Facts 


What It Takes to Sell Heavy Fuel Oil ae ee 


See p. 48 
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Tokheim Central Service System is the greatest 
advancement in service station fuel dispensing in 
the last 20 years. Get the facts on it before you 
buy any pump. Call your Tokheim representative 
for a demonstration. Write for new brochure. 


* Pumps Are Underground in Storage Tanks 
* Fuel Is “Pushed” to Island Dispensers — 
eliminating vapor lock— permitting better 
location of islands and storage tanks TOKHEIM OIL TANK AND PUMP COMPANY 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 
* Piping, Installation and Equipment Costs FORT WAYNE 1 SINCE 1901 INDIANA 


Are Reduced 
* Service Is Faster — Better 


Model 391 RA-RC island dispen 2 FREE Brocnure! 


Completely silent in operation. Available ’ Siay Write for your copy today! 
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step up your Daily Efficiency 





.--@ Trailmobile Tank is 
equipped to do your hauling in 
less time, with less cost! 


Speed your daily operations... reduce your operat- 
ing costs with a tank that is designed to do your 
particular job best! Trailmobile “custom” fitting 
of the tank to the job results in lower operating 
costs, bigger operating profits—no matter what 
you haul. 

Trailmobile Tanks also give you the guarantee 
you never want to collect! The only one year guarantee 
of its kind . . . it pays you $50 a day for every day 
a new Trailmobile Tank is out of service due to 
shell leakage. These tanks are built to require less 
“time out” expense. Get all the facts about these 
quality tank trailers by writing on your company 

letterhead today. 
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Tanks 


The Seal MGinnne 


TRAILMOBILE inc. 
Subsidiary of Pullman Incorporated 


Cincinnati 9, Ohio Berkeley 10, Calif. 
Friendly Sales and Service from Coast to Coast 
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“the best motor oil 
your money can buy” 
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| —best for new cars—best for any car 
and a cold-weather customer builder! 


sg wie INTER can be tough on engines. Custom-Made HAVOLINE 
FACT 1 Heavy Se manufactur protects against short runs, long parking and low tempera- 
now being Us", their provine tures — combats improper warm-ups, condensation, sludge, rust 
ers’ plants in ‘their factory drive and oxidation. So this winter give your customers the extra protec- 
: tion of this famous heavy duty, high detergent motor oil. And — 
to prevent sticky valves, gummy deposits, varnish, etc. resulting 
from the closer tolerances of the new engines — keep your cus- 
= tomers’ crankcases filled with Custom-Made HAVOLINE. 
stom ; 
FACTS auty ot HAVOLINE advertising means business! 
ptinng oil ae For more than 45 years HAVOLINE has been a leading motor 


duty rea¥ oil — advertised continuously. Today HAVOLINE advertis- 
ing, in national magazines, on TV — Texaco Star Theater 
starring Milton Berle, is reaching millions of motor- 
ists. More all the time are learning that HAVOLINE 

military \ is the best motor oil their money can buy! 
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New, rugged, patented Snap Seal 

vapor-and explosion-proof con- 

struction holds lens and Ye” thick 

Type 380 aluminum alloy body 

casting of WARREN Clearance 

lights firmly together — pressure- 

sealed bubble-tight!— without 

screws, clips, washers, springs, etc. 

Remove lens in one second — with 
MODEL 8-50 screwdriver —replace merely by MODEL 8-60 
Face Mounted pushing lens back into body. All Flush Mounted 

WARREN Safety Lights meet or ex- 

ceed S.A.E. recommended proced- 

wre, 41.C.C. and State requirements. 


‘ey A R R E N SEAL OUT MOISTURE, DIRT, GRIME & FUMES 
ARE BUILT TO LAST LIFETIME OF VEHICLE 
Scab eal, DELIVER BETTER, SAFER, LONGER-LASTING 
CLEARANCE LIGHTS LIGHT —COST LESS FOR THE “LONG HAUL” 


akg BRETT MACHINE COMPANY 
information today! WARREN eee PENNA 


Manvfacturers of WARREN Valves and Custom Built Machinery Since 1901 


XCEL-SO 


Combination 
SEPARATOR-FILTER -AIR ELIMINATOR 


FOR REMOVAL OF ‘BULK QUANTITIES 
OF WATER, SCALE, ROUGE AND AIR- 


SEND FOR DESCRIPTIVE 
BULLETIN FEQ-51 


..from Refinery or Gasoline Plant Process Streams, Pipe Lines, Tank 
Car Loading, Marine Refueling, Truck Loading Racks, Airport Re- 
fueling Trucks, and Airport Refueling Systems 


Wherever gasoline or light oils may be contaminated by water 


scale, muck, or air—EXCEL-SO can be depended upon to deliver 
clean, dry fuel 


WARNER LEWIS COMPANY 


3096 TULS OKLAHOMA 
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That was a mighty interesting pic- 
ture on p. 29 of the Nov. 12 NPN— 
showing President Robert L. Minckler 
surrounded by all those charts and 
graphs which helped decide his Gen- 
eral Petroleum Corp. to build a re- 
finery up in the Pacific Northwest. 

Interesting because it affords vis- 
ual proof of all the careful thinking 
and planning that goes into the mak- 
ing of important decisions such as 
this one was. And interesting, too, 
to all who recall Bob Minckler and 
his service during the hectic early 
days of World War II as director 
of PAW’s Supply Division, 

Bob’s quite a fellow—very droll 
and mighty fast on his feet, which 
he had to be when with PAW be- 
cause at that time the oil agency 
was still new and had yet to amass 
all the facts and figures which were 
to guide later actions. Anyway, it’s 
a legend among PAW alumni that 
in those days Bob Minckler operated 
not with charts or graphs but out of 
his hat, on the basis of a single slip 
of paper guardedly kept for his eyes 
alone in the middle drawer of his 
office desk. 

And how he would use that single 
slip of paper! Let a congressman 
storm in with a complaint that his 
constituents weren’t getting enough 
fuel oil, and out of that middle draw- 
er would be drawn that piece of 
paper. There would be a sly, quick 
look, then back into the drawer and 
up would come Bob Minckler with 
something reassuring like, “Why, 
Mr. Congressman, you don’t have a 
thing to worry about. There'll be a 
tanker arrive in Providence within 
24 hours.” 

By golly, and there would be one 
arrive, too. Yet, would you believe 
it, to this day, even, there are those 
who will swear that, regardless of 
the problem at hand, Bob Minckler 
never relied on anything but that 
same slip of paper. And, if you 
press them hard enough, they may 
even whisper that on that paper was 
written—you guessed it — ABSO- 
LUTELY NOTHING! 

There are a lot of other PAW 
stories that concern GP Prexy 
Minckler, all more or less true. Like 
the time he completely flabbergasted 
Governor Tobin, of Massachusetts 
(or was he Boston’s mayor then), 
when that estimable gentleman called 
at PAW to complain that Boston 
College would have to close for lack 
of heating oil. “So what (or words 
to that effect),”” remarked Bob, “The 
football season’s over, isn’t it?” 

Herbert A. Yocom. 
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Protect Your Products 


in TRANSIT—in STORAGE 
with Jal STEEL PAILS and DRUMS 
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J&L 
STEEL 


Left: Representative samples of J&L’s complete line of steel ship- 
ping pails showing (top to bottom) the ring seal, closed head and 


lug covers. 


The sturdy construction of J&L Steel 
Pails and Drums is your assurance of safe 
shipment of your products. 

Each container is carefully tested to 
detect any possible leak or defect. The 
result—your products arrive at their des- 


JONES & LAUGHLIN 


STEEL CORPORATION 
CONTAINER DIVISION 


CHRYSLER BUILDING 
NEW YORK 17, N. Y. 
PLANTS: Bayonne, N. J. * Cleveland, Ohio * Philadelphia, 


Po. * New Orleans, La. * Kansas City, Kan. * Atlanta, 
Ga. * West Port Arthur, Texas ® Toledo, Ohio 


tination in good condition—attractively 
packaged to catch the customer's eye. 

Write today for your copy of “It’s Safer 
to Ship in Steel,” the booklet that will 
ive you further information on J&L 
Steel Pails and Drums. 


J&L Steel Barrel Company 

Chrysler Building 

New York 17, N.Y. 

Please send me a free copy of the booklet, 


“It’s Safer to Ship in Steel.” 
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Company_ 


Address _ 





15 years 
WESTVACO 


Chemicals 
have been 


Westvaco Chemicals are always 
pure—because they are the product of 
excellent facilities, research and processing. 


And Westvaco Chemicals are always secure— 
because they are delivered in drums protected 
from leakage, tampering and contamination 
by Tri-Sure* Closures. Westvaco is using the 
private design seal, which is illustrated, and Tri-Sure 
steel or die-cast plugs with polyethylene gaskets. 


Since 1936, Tri-Sure protection has been standard practice 

in Westvaco’s plants. And year after year, shipment after 
shipment has confirmed the efficiency of the Tri-Sure Flange, 
Plug and Seal—the exclusive Tri-Sure assembly that seals-in 

the product and seals-out impurities. 

When you order drums, order safe delivery for your products... 
greater prestige for your company ... increased customer 
good-will— by specifying ‘““Tri-Sure Closures”’ 


*The ““Tri-Sure” Trademark is a mark of reliability backed by 30 years 
serving industry. It tells your customers that genuine Tri-Sure Flanges 
(inserted with genuine Tri-Sure dies), Plugs and Seals have been used. 


AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
Tri-Sure Products Limited, St. Catharines, Ontario, Can. 


CLOSURES 


Solvents « Phosphates ‘ Magnesia Products 
Barium Products and other industrial chemicals 
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AHEAD OF THE NEWS 





OVERLAPPING STUDY—Among the projects slated 
for prompt attention by the Republican-controlled 
Congress next year will be a thorough study of such 


overlapping federal and local taxes as on gasoline. This - 


will be in line with the GOP platform plank calling for 
an immediate study directed to “reallocation of fields 
of taxation between the federal, state and municipal 
governments so as to allow greater fiscal freedom 
to the states and municipalities, thus minimizing 
double taxation .. .” 


EVAPORATION PLAN COOKING—Chances appear 
good in API for the proposal (by the November annu- 
al meeting’s evaporation symposium) to put the study 
of evaporation factors on a continuing organized basis 
for use in solving operating problems throughout the 
industry. For the comprehensive, thorough-going 
job contemplated, though, it is pointed out, quite a 
few companies would have to join with the handful 
which has carried the ball to date. The proposed 
program calls for (1) a truly broad exchange of in- 
formation, heretofore developed individually—and, for 
the most part, confidentially; (2) reconciliation of 
different viewpoints of the various factors govern- 
ing evaporation, and (3) co-operative study in the 
areas still untouched or largely unexplored. 


BLUE BATTERIES—tThe recent announcement by 
Sun Oil Co., of a new Sunoco battery to be manu- 
factured with a blue case, plus the expectation that 
two other oil companies will shortly announce similar 
action—all after the new red battery of another bat- 
tery maker appeared—give point to the prophecy that 
batteries in many colors will be seen in the future. 


HOW MUCH LONGER? —There are a number of 
plans for steel decontrol floating around Washington, 
including plan by the Defense Production Adminis- 
tration staff and one by the Steel Producers Industry 
Advisory Committee, but it’s a pretty fair bet now 
that no plan will be adopted until after the new ad- 
ministration takes over. 


COAL SERVICE STATIONS — An oil jobber in St. 
Paul, Minn. has gone into the packaged coal busi- 
ness by offering the product for sale in some 50 
service station outlets. Plan involves installation on 
station grounds of a prefabricated small shed-like 
structure for storing the packaged coal. 
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SHOCKS ADDED—Look for announcements in the 
near future that two more major oil companies have 
added shock absorbers to their TBA line. One com- 
pany has reached a decision, and plans are now be- 
ing laid for vigorous promotion of shock absorber 
education of dealers. The other company has not 
yet reached a final decision. 


NO HANDS—tThe forthcoming Iowa road test will em- 
ploy a half-mile long test track over which test vehicles 
will be operated without drivers. The vehicles will 
be controlled by a series of mechanical trips, which 
will in turn be activated by electrical solenoids. The 
vehicles are held on the track by wheeled outriggers 
which fit into guide rails along the track barrier. De- 
signed to test pavement construction and wear, the 
project will cost an estimated $269,000 and is spon- 
sored by the Iowa Highway Research Board. The 
Iowa State Engineering Experiment station will con- 
duct the tests. 
ee es ® 


JUMPING THE GUN—HEisenhower’s rapid-fire ap- 
pointment of administrative officials has loosed a 
chain reaction among individuals and firms in dis- 
favor of present Democratic regime. One appointee 
to Justice Department says ruefully, “they just take 
for granted that you already have taken office and 
are familiar with every piece of business in Wash- 
ington. They are wanting to know what we are going 
to do about this case and that one and will they have 
to go to jail, after all. The way we’re answering them, 
though, “it shouldn’t last more than a week or two.” 


PRICE WAR CURE?—One refiner believes a prin- 
cipal cause of prolonged station price wars is that 
suppliers give too much margin “protection” to 
dealers, thus reducing their incentive to bring the 
fight to a close. He is critical of various kinds of com- 
petitive price arrangement (CPA) plans now in use 
by some companies, and says suppliers should aim 
at reducing markups on a percentage basis. He be- 
lieves many price wars would end quickly if margins 
were narrowed on a sliding scale with each cut at re- 
tail. 
ee @ 


COMING NEXT YEAR—Chrysler reportedly has 
completed tooling up for production of air condition- 
ing units for its cars. It’s possible that early next 
year some units will be available . . . Reports also 
indicate that Nash is considering including directional 
signals on all its 1953 models as standard equipment 
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TESTS PROVE 


NEW 
MONSANTO ADDITIVE 


INHIBITS RUST 


Testing has conclusively proved the effec- 
tiveness of Monsanto’s new additive, 
Santolube 70 rust inhibitor. Laboratory and 
field test results on its corrosion-preventive 
properties show Santolube 70 to be adapt- 
abie to use in turbine oils and oils used in 
hydraulic and circulating systems. 


Uniquely, Santolube 70 protects against 
rusting and does not adversely affect 
copper, admiralty and other metals. 


Santolube 70 is economical to use, too. It 
is effective in concentrations ranging from 
0.02% to 0.10%. Usually the lower dosage 
is ample protection for light turbine oils. 
Higher concentrations are used for viscous 
oils or whenever salt water is present. 


Write for Technical Bulletin No. 0-86. 
This gives test results, typical inspection 
values and other information on Santolube 
70. MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, 800 North 
Twelfth Blvd., St. Louis 1, Missouri. 


Santolube: Reg. U.S. Pat. Off. 


SANTOLUBE 70 


MONSANTO 


CHEMICALS ~ PLASTICS 


SERVING INDUSTRY ... WHICH SERVES MANKIND 
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We brightened up 
the 'seamy ‘side 


For years American Can Company 
has led in a continuing effort to con- 
serve tin so that no future world 
crisis will interrupt the steady flow 
of containers to our petroleum in- 
dustry customers. 


This search led to a study of every 
angle of can-making, including the 
traditional soldered side seam which 
is composed of an alloy of “‘tin” and 
“lead,” both strategic metals. 

It took time and endless experi- 
menting for Canco to develop the 
answer . . . a tinless can made com- 
pletely from steel fully protected 


inside and out and with a thermo- 
plastic cemented side seam. 


This “‘seam”’ offers many advan- 
tages; around-the-can lithography 
for maximum label display . . . long- 
lasting, spotlessly bright containers 
when exposed to the elements during 
outdoor point-of-sale display at 
service stations. 


Brightening the “‘seamy” side 
without losing solder’s advantages 
is another Canco first and offers one 
more example of how Canco re- 
search, engineering and manufac- 
turing skills are constantly at work 


Go First to the People who are First! 
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for the petroleum industry and other 
customers, solving tough packaging 
problems. 
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To Meet Your Needs... 


YOU'RE RIGHT WITH 
EVER-TITE 


EVER-TITE serviceability 
prevents leaks and spills; re- 
duces loading and delivery 


EWVER-TITE ‘the world’s best 
quick coupling’’ makes your 
hose connections fast and sure 
EVER-TITE dependability 
means longer-lasting, trouble- 
free service. EVER-TITES never 
fail or jam 

EVER -TITE durability stands 
up under the toughest wear 
EVER=- quality is main- 
tained by rigid control of 
construction specifications and 
ealehiciale Lk 


AVAILABLE IN SIZES FOR 
EVERY NEED AT LEADING 
DISTRIBUTORS EVERYWHERE 


EVER-TITE 
COUPLING ¢€O. 
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Opposition to Further Oil ‘Cartel’ 
Investigation Builds Up in Capital 


By Glenn M. Green, Jr. 


Various cur- 

rents, some of 

them crossing each other, apparent- 

ly are flowing in Washington at this 

time looking toward a possible end- 

ing of the “international oil cartel” 

investigation somewhere short of 

the full-dress grand jury proceed- 

ings the Justice Department has 
initiated. 

The change in party power might 
help in the attainment of this aim 
but the fact that the Republicans 
will take over the administrative 
machinery next January is not of it- 
self the complete answer. 


Regardless of how unjustified the 
GOP leaders may think the probe is, 
it is doubtful if they could call any 
sort of abrupt end to it. Such an 
action would play right into the po- 
litical hands of the Democrats who 
launched the investigation on orders 
from the White House itself. 


That the Democratic opposition in 
Congress is preparing for such a 
contingency is abundantly evident. 
Senator Sparkman (D., -Ala.), un- 
successful Democratic Vice Presi- 
dential nominee and present chair- 
man of the Senate Small Business 
Committee has already conferred 
with Federal Trade Commission and 
DJ officials on this possibility. 


Senator Sparkman later denied 
this, but it was confirmed by one of 
the officials present at the meeting. 
The committee published the FTC’s 
“cartel” report after a White House 
Okay. The idea of the meeting was 
to lay strategy for needling by Dem- 
ocrats on Capitol Hill if the pro- 
ceedings are dropped. 


. * * 


However, there are other ways of 
bringing the matter to a close. The 
Defense Department is reliably re- 
ported to be concerned about the 
military security aspect with re- 
gards to Middle Eastern oil as a re- 
sult of the Communists’ seizure of 
the probe for propaganda purposes. 

The Interior Department, for 
reasons best known to itself, seems 
to be opposing further proceedings, 
although it is exceedingly hard to 


pin the department down on this 
matter. 


The oil companies involved have 
made no secret of the fact that they 
would like to know just what the 
government is driving at and have 
made it plain they would like to do 
what is right under the antitrust 
laws—providing they are told just 
what that is. 

In such an atmosphere, compro- 
mise is possible. One hears in some 
quarters these days “consent decree” 
talk. Presumably, this would mean 
the government’s laying down some- 
thing definite in the way it thinks 
the companies should conduct them- 
selves overseas, particularly in re- 
gard to marketing. 

In this connection, the State De- 
partment, which has been “co-op- 
erating” in the investigation, but not 
too enthusiastically, might be the 
logical agency to effect an agree- 
ment. 

Whether the companies could, or 
would, agree to any such procedure 
is another question. 


It appears that his vigilante-type 
Local Stabilization Boards idea was 
the downfall of Tighe Woods as 
Price Stabilizer. 

A reliable source from within OPS 
tells this story: 

Just before the recent elections, 
Woods was asked by Economic Sta- 
bilizer Putnam not to go ahead with 
the program until higher-ups had 
more time to consider it. Woods 
seemingly pushed on anyhow, to some 
extent. 


One thing and another happened; 
then Woods laid his undated resig- 
nation on both the White House and 
Putnam’s desk. Again he was urged 
not to proceed. 

When he went ahead anyhow, the 
resignation was dated and accepted 
this after the election. But it was 
held up for several days, at least, 
before it was announced. 


What’s with the board themselves? 
They are now in “a state of sus- 
pended animation,” according to 
OPS. 
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Built 2600 pounds lighter 


-TEN_ High.Strength Steel 
4 <7 








His 10,000-gallon train was built of U-S’S 

Cor-TEN High Strength steel, instead of plain 
carbon steel. Because Cor-TEN steel can be used 
in lighter gages without reducing strength, the 
Butler Manufacturing Company was able to cut 
deadweight by 2600 pounds. 

That means less fuel consumption and less tire 
wear when the unit is running empty. But most 
important, it means 420 extra gallons of gasoline 
can be carried when the unit is loaded. These extra 
gallons are pure “gravy.” They ride in place of the 
2600 pounds of unneeded steel. The loaded weight 
of the unit is exactly the same as if it had been 
built the ordinary way. 

By building lighter with U-S°S Cor-TENn steel, 
it is possible to increase capacity without increas- 


UNITED STATES STEEL COMPANY, PITTSBURGH - 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO - 


TENNESSEE COAL & IRON DIVISION, FAIRFIELD, ALA. - 


ing loaded weight. The extra steel poundage re- 
quired in ordinary construction is traded for addi- 
tional pounds of payload. If preferred, however, 
the capacity you would have in a unit built the 
ordinary way can be maintained, and both dead- 
weight and loaded weight reduced. 

Cor-TEN-built tankers also require less mainte- 
nance. That’s because U‘S'S Cor-Ten High 
Strength steel not only has 50% higher yield point 
than carbon steel, but has 4 to 6 times the resist- 
ance to atmospheric corrosion. It also offers higher 
resistance to load surge and road vibration. 

If you would like to learn more about how your 
equipment can be built lighter, stronger and made 
more profitable, get in touch with our nearest 
district office. 


AMERICAN STEEL & WIRE DIVISION, CLEVELAND 
NATIONAL TUBE DIVISION, PITTSBURGH 


UNITED STATES STEEL SUPPLY DIVISION, WAREHOUSE DISTRIBUTORS 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U-S*S COR-TEN High Strength STEEL 
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mesons ean Up 
With 


KEN TOBLECK 
Charlotte, Mich. 


ART FLORIA 
Dixon, fil. 


Osakis, Minn. 


They All Say Hes TOPS ! 


Hundreds and hundreds of jobbers from coast to coast say, ‘‘The Conoco Man 
is TOPS!” That’s because he’s a friendly man from a friendly company, who 
has helped jobbers on the way to bigger business and better profits. No high 
pressure while he tells his story . . . no telling you how to run your business 
when you sign up. But he’s always on call when you want him. Remember— 
only The Conoco Man offers the ‘‘Conoco Profit Package’’, the top sales- 
builder in the business. 





Put theConoco Profit Package 
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THE CONOCO MAN 
or BIGGER BUSINESS 


* * * 


with the CONOCO lofi Package 


Because there’s money in the “Conoco Profit Package’, 
jobbers all over the country areswitching to Conoco Products. 

Why don’t you let The Conoco Man tell you the story of 
the “‘Conoco Profit Package”. Let him show how you can 
get more business . . . extra gallonage you’re now missing . . . 
because of the extras in the Conoco plan. 


We’re sure you'll want to get some of the extra money 
that’s in the “‘Conoco Profit Package’. 

Why not get to know The Conoco Man. Call or write 
him, today: Albuquerque, Butte, Chicago, Denver, Fort 
Worth, Houston, Kansas City, Los Angeles, Lincoln, New 


York, Oklahoma City, Salt Lake City, or Ponca City, 
Oklahoma. 





Tops in research and development to advance the Tops with motorists— Conoco Super Motor Oil and Tops with the extra services to the motorist that 
quality of petroleum products—that's the history of Conoco Gasolines. Top-quality Conoco Products mean extra sales by your dealers. For instance, no 





Continental Oil Company! Tops with the newest convert casual customers into year-in-and-year-out other oil company offers tourists anything nearly as 
developments in products, services, merchandising regulars at your stations. And multi-million-dollar good as the unique Conoco TOURAIDE, the person- 
programs—and the friendliest woy of doing busi- advertising campaigns tell Conoco Super’s great alized travel guide. And Conoco credit cards add 
ness. That's why Conoco is tops with so many inde- “50,000 Miles—No Wear” story to millions. 


more extras from traveling motorists. 
pendent jobbers from coast to coast. 4 


©1952 CONTINENTAL O1L COMPANY 


to work for YOU ! 
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For hose you can depend on for every job... 


MAKE SURE IT'S MADE WITH NEOPRENE 





Se eae 
NEOPREN 
TUBE 
won't disintegrate in contact with oils, 
gasoline, kerosene, butane, and most 
chemicals. A neoprene-lined hose won't 


develop mushy spots that weaken hose, 
lead to early failure. 


id SM as 


NEOPRENE 
COVER 


can take severe flexing... resists abra- 
sion, cutting, and chipping. And a neo- 
prene cover is little affected by sunlight, 
heat, oil, and weather throughout its 
long life. 


FUEL OIL HOSE 


* with neoprene cover withstands 
dragging overroughsurfaces,even 
when wet with oil. The neoprene 
tube resists the softening and swell- 
ing action of fuel oils. 


s : TANK WAGON HOSE 
CURB PUMP HOSE CARGO LOADING HOSE of neoprene can take rovigh idndling 


with neoprene cover resists sunlight with smooth neoprene tube has fast flow . .. delivers petroleum and chemical 
checking. The neoprene tube won't rate ... sets service records in handling products smoothly and rapidly. 
swell and disintegrate in contact with oil products and many chemicals. 

gasoline. 


FREE ! the Neoprene Notebook 
Interesting stories . .. new, unusual 
applications of neoprene. Write: E.I. 
TOP-QUALITY HOSE made with tube and cover of du Pont de Nemours & Co. (Inc.), 
Rubber Chemicals Division, U-12, 
Du Pont neoprene has what it takes to stay on the Wilmington 98, Delaware. 


job ... year after year . . . under the toughest con- 


Performance records, set in every phase of the 
petroleum industry, show that neoprene stands up The rubber made by Du Peat since 1952 
where many other resilient materials fail. So, next 
time you order hose for handling petroleum or chem- 
ical products, specify hose with tube and cover of REG. U. 5. PAT.OFF 
neoprene. And then watch the service-life go up and 180% AnMAIVersary 
your maintenance costs go down! BETTER THINGS FOR BETTER LIVING . . . THROUGH CHEMISTRY 
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Refinery Runs Maintain High Rate; 
Crude Output Sets Eighth Record 


Eighth record in succession was 
established for U. S. production of 
crude oil and condensate in the week 
ended Nov. 22 at an average of 6,- 
662,550 b/d, up 40,750 b/d from the 
previous week, according to API 
statistics. 

Still another record may be set 
in the week ended Nov, 29 before 
changes in state allowables effective 
Dec. 1 bring about a downward swing. 
Cuts in allowables ordered by Texas 
and Kansas will more than offset in- 
creases granted by Louisiana and 
Oklahoma. 

As previously reported in NPN, 
Texas reduced its allowable by 66,- 
975 b/d to 3,305,770 b/d effective 
Dec, 1. Since then Kansas cut 5,000 
b/d to 325,000 b/d, while Louisiana 
upped its limit by 2,230 b/d to 687,- 
257 b/d and Oklahoma permitted an 
increase of 32,260 b/d to 539,905 b/d. 

Runs Remain High — U. S. refin- 
ery runs of crude to stills stayed 
above the seven million b/d mark 
in the week ended Nov, 22, declining 
only slightly from the previous week 
(see summary table on this page). 

Gasoline and distillate fuel oil out- 
put was off, while kerosine produc- 
tion showed a substantial gain, com- 
ing within 99,000 bbls. of the all-time 
high of 3,045,000 bbls. attained in 
the week ended Jan, 12. 

Primary stocks of gasoline and 
residual] fuel were up. Withdrawals of 
kerosine and distillate fuel oil from 
primary storage totaled 1,475,000 


bbls. as compared with 2,134,000 bbls. 
in the week ended Nov. 15. 


Record Imports—U. 8S. imports of 
crude oil reached a record average 
of 610,200 b/d in September. How- 
ever, continued modest imports of 
products, chiefly residual fuel oil, held 
the total imports average to 931,000 
b/d, or 50,000 b/d less than the high 
marks for the year established in 
the early months of 1952, and well 
under the record of 1,013,300 b/d 
chalked up in January 1951. 

An NPN compilation of Census 
Bureau statistics showed the follow- 
ing quarterly breakdown on imports 
for this year (average b/d): 


Total Oils Crude Residual 
First Nine Months 924,440 543,500 341,600 
First Quarter .... 953,500 490,900 425,400 
Second Quarter .. 950,500 552.500 343,400 
Third Quarter .. 878,700 586,200 256,800 


September crude oil imports were 
broken down as follows by country 
of origin: 

September August 

(thousands of bbls.) 

Venezuela . paves 10,250 9,940 
Saudi Arabia ......... 3,873 
eee 1,244 
a eee 2,166 
ee 201 
Indonesia ..... 65.665. 449 
Canada .. : 123 
Arabian Peninsula . aan 


Totals (*) .. 


(*) Individual items have been rounded to 
thousands and may not add to totals shown 
September exports of U. S. crude 
oil and products averaged 361,200 b/d, 
just 200 b/d under the August mark. 


Meanwhile, API reported total im- 
ports of crude oil and products in 
the week ended Nov, 22 totaled 1,021,- 
300 b/d, down 78,400 b/d from the 
previous week, while PAD reported 
exports of major oil products climbed 
more than 10% for the four weeks 
ended Oct. 31 from the four-week 
period ended Oct. 3. A summary of 
PAD’s weekly report follows (in 
thousands of b/d): 

Change 
4 from 
Weeks 4 Weeks 


Ended Ended 

Oct. 31 Oct. 3 
34.0 8. 
Mogas . 5. : 30.7 +15 
Kerosine . 8.5 11.6 11 
Distillate , 145.0 95.3 + 4 
Residual 71.1(*) 45.6 + 9 
Totals 277.2(*) 217.2 +10 


(*) Revised 


Canadian Output Up — Crude oil 
production in Canada in August av- 
eraged 193,430 b/d as compared with 
188,054 b/d in July, according to 
Dominion Bureau of Statistics data 
Output in August, 1951, which in- 
cluded natural gasoline, averaged 
171,737 b/d. 


Gasoline Consumption — API re- 
ported August gasoline consumption 
estimates for 32 states as follows 
(in thousands of gals., with compara- 
tive figures for August, 1951, and 
percent of change): 





G li © tion 

August August 
1952 1951 

21,534 
37,941 
387,782 
53,212 
51,342 
74,553 
22,952 
204,274 
120,191 
91,145 
55,902 


s 


3 Ba 
s 
45 


23,837 
36,341 
404,434 
53,951 
53,196 
78,351 
24,388 


Arizona 
Arkansas 
California .... 
Colorado . - 
Connecticut .. 
Georgia 

Idaho .... 
Iilinois ... 211,193 
Indiana ; 118,597 
TOWER <cscccccvcs 83,016 
Kentucky 57,965 


+i + + ! 
aewrn 


oor 


Summary of API Report on Refining Operations 
(U. S. totals—B. of M. basis) 
Week 


Ended 
Nov. 22 


53,092 
202,812 
99,558 
119,767 
28.200 
49,631 
15,473 
132,077 
295,431 
86,474 
33,875 
218,224 
226,747 
17,127 
45,485 
32,506 
305,712 
23,125 
11,465 
72,175 
37,751 


Louisiana 51,278 
Michigan .. 201,785 
Minnesota 104,407 
Missouri 109,903 
Montana 29,753 
Nebraska . 45,826 
New Hampzcrhire, 16,379 
New Jersey .... eye 
7,096,000 New York = . 284,87 
612,000 North Dakota. 
96.8 , GUID ihe cakeaex 
P yivani s0.0 
53,978,000 Rhode Island |. 
Sati : 2,472,000 South Carolina .. 
Distillate fuel oil 10,857,000 10,898,000 South Dakota . 
Residual fuel oil 8,885,000 8,651,000 4 Texas a 
Stocks yosmens . % wee 
Finished & unfinished gasoline 123,885,000 123,313,000 4+. 572.000 Washington ... 
Kerosine 32,086,000 32,247,000 — 161000 Wet Vepen .. 
Distillate fuel oil 117,834,000 119,148,000 — 1,314,000 
Residual fuel oil 52,081,000 51,942,000 at 139,000 


Summary of B. of M. Report on Crude Oil Stocks 


Week Change 

Ended from 

Nov. 22 Nov. 15 
(figures in bbls.) 


1 114 
DeROWWDKHWOQAUwre s+ 


Week 

Ended 

Nov. 15 
(figures in bbls.) 


aAgnooe- 


Production 


Crude runs—daily avg 
Foreign crude included 
Percent operated 
Gasoline 

Kerosine 


7,076,000 
617,000 
96.5 


23,842,000 
2'946,000 


88,349 
36.105 
209,682 
226,335 
17.603 
49,107 
34,377 
314.545 
23,595 
11,926 
73,820 
36,877 


Swoenocus 


++ +s! 
one 


WHF NW NCOBNOWASNWWwO-1u 


wewoso 


| +4 


Penna. Runs Rise—Refinery runs 
of Pennsylvania grade crude oil were 
up 9,489 b/d in the week ended Nov. 
22 from the preceding week, accord- 
ing to statistics of the National Pe- 
troleum Assn. Comparative figures 
follow (in b/d): 

Week Ended 
Nov. 22, 1952 
53,552 


Change 


from 


Total crude stecks in U. S. 
Total located in PAW District 1 
Total located in PAW District 2 


267,068,000 
17,352,000 
86,642,000 


Week Ended 
Nov. 15, 1952 


44,063 


Wrek Ended 
Nov. 24, 19651 
57,647 
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Leasing General American terminal facil- 
ities is sound management. By leasing, 
you can figure operating expenses exactly. 
General American public tank storage 
terminals are located in 5 of America’s 
richest markets. Complete privacy is 
guaranteed. The modern equipment is 
yours to use, without any investment, 
without risking capital. 


GENERAL AMERICAN 
TANK STORAGE TERMINALS 


A Division ef General American Transportation Corporation 
135 South La Salle Street Chicago 90, Illinois 


5 tank 
storage terminals 


in 


important marketing 
areas 
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OPS Seen Certain to Give Approval 
For Oil Price Boosts on West Coast 


NPN News Bureau 

WASHINGTON—It appears to be 

only a matter of time now until the 

Office of Price Stabilization author- 

izes West Coast crude oil price in- 

creases with “fully compensating” 
pass-through increases on products. 


This became abundantly. evident 
when the Petroleum Administration 
for Defense this week notified OPS: 


“The current shortage of both 
crude oil and products on the West 
Coast woud be greatly alleviated by 
removal of price control or by such 
adjustment of such prices as would 
permit and encourage the produc- 
tion and importation of crude and 
products to meet all demands, mili- 
tary and civilian.” 


At OPS, it was expected that a 
first draft of the proposed increases 
may be ready within a week or 10 
days. Roland M. Preisman, petro- 
leum advisor to Fuels Division Di- 
rector Fogle, outlined the following 
procedure OPS expects to follow: 


“We will prepare a draft of what 
we think the increases shovld be, 
then this will be sent to all inde- 
pendent producers and refiners on 
the West Coast. We will ask them 
what they think the results will be. 


“When we receive their replies, we 
will tabulate them and compare the 
results with what we think the in- 
creases will do. 


““After we have accomplished this, 
we will then submit the matter to 
an industry advisory committee. We 
will lay it before them, saying ‘this 
is what we think will happen if these 
increases are applied, and this is 
what others in the industry think 
will happen.” 


Await Queries—After this meet- 
ing, OPS will then be in position to 
issue appropriate regulations. 


“It is believed that an increase in 
crude ceiling prices is essential to 
stimulate and to provide an incen- 
tive for added exploratory efforts, de- 
velopment drilling and secondary pro- 
duction,” PAD said in its memoran- 
dum prepared by Acting Deputy 
PAD C. E. Davis. 

OPS had requested the memoran- 
dum to get the petroleum agency’s 
view on whether a price increase 
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was justified from the supply view- 
point. 

PAD Views — Following are the 
highlights of the PAD report: 


1. An increase on the West Coast 
would not, of itself, create a need for 
price boosts in other areas. 


2. Because of petroleum shortage 
situation, the military has been 
forced to buy more than 37%—ap- 
proximately 50,000 b/d—of its West 
Coast requirements at the Gulf Coast 
and Caribbean ports “at high cost, 
due to abnormal transportation ex- 
pense.” 

3. Several refiner-suppliers import- 
ed from other areas up to 71,000 
b/d in August, 1952, including 465,- 
000 b/d from Saudi Arabia, 14,000 
b/d from Venezuela and 12,000 b/d 
from Sumatra. 

4. Imported crude costs at least 
65c to 75c per bbl. more than the 





Margin Survey OK'd 


NPN News Bureau 
WASHINGTON—National Of- 
fice of Price Stabilization has 
notified its Seattle regional of- 
fice that the Budget Bureau has 
approved a personal interview 
survey of retail gasoline mar- 
gins in King County, Wash. 
This was considered a go-ahead 
for corrective action to remedy 
depressed prices. 

The survey will be confined 
to leased-out stations which 
were in operation at least 18 
months prior to the OPS base 
period. 

The regional office was di- 
rected to ask these questions: 

1. What are present retail 
gasoline prices and margins— 
retail price minus laid down 
cost as defined in Ceiling Price 
Regulation 13? 

2. What were retail gasoline 
prices and margins during the 
base period? 

3. When did depressed gaso- 
line prices first appear? 

4. What were retail gasoline 
prices and margins for specified 
period prior to base period, 
showing by dates, changes in 
such prices and margins? 











California crude ceiling and some- 
times as much as $1 per bbl. 

5. While U. S. production in- 
creased 10.16% from 1951 to present, 
the California rate was only 2.6% 
from 960,000 b/d to 985,000 b/d. 

6. Drilling rate on the West Coast 
has averaged 200 wells monthly since 
early in 1951, which is 16.67% be- 
low the average of 240 wells per 
month in 1948, while the U. S. rate 
as a whole is 14.35% above the 1948 
mark. 

7. A crude price increase without 
a product price boost would make it 
economically unfeasible for independ- 
ent refiners to purchase higher-priced 
crude and absorb the extra cost at 
the current finished products ceil- 
ings. 

The estimated West Coast petro- 
leum situation (excluding imports) 
for 1952 through 1954 was given by 
PAD as follows: 
~ aes bite 

Crude production 981 990 1,000 


Producibility (b) 
Natural gasoline & 
other raw materials 82 83 
U.8. crude from other 
ORORD 250 +040 “ 
Products from other 
U.S. areas .... 33 32 


a 


o 


Total domestic supply 1,105(a) 1,110 


Demand : mae 
Civilian domestic .. 924 950 6 
Exports, intercoastal 89 80 = 
Military(c) ..... 135 143 14: 
Total demand ..... 1,145 1,173 1,169 

Shortages ....... 43 63 45 
(a) Does not include 37,000 b/d of foreign 

crude imports. 

(b) Excludes Elk Hills except for small! op- 
erational production. , - 

(ce) 37%, or 50,000 b/d, of total West c oast 
military demand was purchased at U. 8. Guift 
and Caribbean ports. 


Refining Capacity and Crude Runs 
Crude refining capacity : 
(Jam. 1) . oes. 1,173 1,219 1,246 
Crude runs ...... 994 975 995 
Meanwhile, here were the other 
developments on petroleum pricing 
during the week: 

Continued Controls—Former Price 
Stabilizer Michael DiSalle was draft- 
ed to help chart the course for con- 
tinued price controls after the sud- 
den resignation of Price Stabilizer 
Tighe Woods. 

At the beginning of the week, Mr. 
DiSalle was settling down to the job 
of trying to evaluate what kind of 
program to maintain until next Jan- 
uary and what action to recommend 
to Congress when price controls ex- 
pire April 30. 

One of the approaches suggested 
came from Edward F. Phelps Jr., 
Assistant Price Stabilizer under Mr. 
DiSalle, Mr, Arnall and Mr. Woods. 
It - was promptly disavowed by Eco- 
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nomic Stabilizer Roger L. Putnam 
as an official view but was to be re- 
garded, he said, as Mr. Phelps’ per- 
sonal opinions. 

Mr. Phelps advised the dropping 
of just about all price controls on 
the “consumer” items—with the pos- 
sible exception of those on “the ma- 
jor refined petroleum products,” at 
least through the winter. 

He proposed that OPS swing to a 
“selective” controls program, keep- 
ing ceilings over only the commod- 
ities considered basic to the defense 
program. This would include “crude 
oil and natural gas.” 


This would amount to continued 
controls over all petroleum and prod- 
ucts, at least through this winter, 
and keeping ceilings over crude oil 
and natural gas after April 30, but 
permitting refined products to “seek 
their own level” in a free market. 

General Counsel Russell B. Brown, 
Independent Petroleum Assn. of 
America, immediately charged: 

“The result would be to give to 
the distributors and refiners an ad- 
vantage over the producers. This 
shows there is at least one person 
at OPS who is willing to go against 
the provisions of the Defense Pro- 
duction Act. The distributors and 
refiners don’t contribute any basic 
material to the defense program. 
The producers do.” 


Retail Sales—OPS may have hit 
on a new, compromise method of ef- 
fecting necessary price increases for 
service stations, based partly on de- 
control and partly on area-wide cost 
surveys. 

Petroleum Branch officials are con- 
sidering a proposed plan which would 
work like this: 

“Small” stations—with the limita- 
tion line between small and “large” 
stations yet to be decided, based on 
gross annual sales of all products 
and automotive equipment—would 
be decontrolled. 

Authority then would be delegat- 
ed to local OPS offices to conduct 
area-wide surveys of the large sta- 
tions and to order needed price in- 
creases, based on cost-per-unit in- 
formation developed. 


This is seen as having these ad- 
vantages: Decontrol of the small 
stations would not result in inflation 
because they are very effectively 
controlled by competition with large 
stations; large stations maintain the 
proper type of records for the kind 
of survey proposed. 

Liquefied Petroleum Gas—OPS Pe- 
troleum Branch is almost sure to 
go along with granting a 2.5c per 
gal. premium on liquefied petroleum 
gas sales from underground storage 
located away from the producing 
plant where such sales exceed the 


normal contracted-for supply of the 
purchaser. 

This became clear as members 
gathered for a Washington meeting 
of the industry advisory committee 
dealing with the underground storage 
matter. 

Actually, the branch has discov- 
ered that at least one of the peti- 
tioning companies had established a 
2c premium for that type of sale 
during the bace period. Its competi- 
tors can charge the same amount on 
an “in line” basis. So OPS really 


is dealing with only a 0.5c increase. 

However, there is a possibility that 
the extra premium might permit 
suppliers to purchase on a year- 
round basis from certain fields which 
now are selling only part of the 
year. This gas, or part of it, then 
would go into underground storage to 
be sold later at premium rates and 
some marketers might find them- 
selves paying more for their LP- 
gas. 

This aspect was to be discussed at 
the meeting. 


West Coast Papers Praise Appointment of Gov. McKay 


PORTLAND, Ore.—Two leading 
newspapers in Gov. Douglas McKay’s 
home state, commenting editorially on 
President-elect Eisenhower’s appoint- 
ment of McKay for Secretary of the 
Interior, assert that Oregon’s chief ex- 
ecutive is well qualified for his new 
post. 

The Portland Oregonian stated, 
“Douglas McKay fills the bill much 
better than most people realized in 
the first flush of surprise.” 

The Oregonian recalled that Gov. 
McKay in his 1950 inaugural address 
declared, “Restoration of our water 
sheds, flood control, irrigation, and 
restoration of underground water 
levels, is the only secure foundation 
on which to build future of our 
agricultural economy.” McKay then 
stressed need for conservation and 
noted that there are a multiplicity of 
agencies working earnestly but some- 
times divergently, then stated, “I re- 
gard as one of most earnestly needed 
of programs concerned with future of 
our state the co-ordination and inte- 
gration of all these agencies into a 
co-operative effort.” 

The Oregonian commented, “These 
words, magnified to national propor- 
tions, may be said to constitute (Mc- 
Kay’s) policy. Co-operation and co- 
ordination remain prime prerequisites 
to successful national program of re- 
source development.” 

As to qualifications, McKay is 
sympathetic with development and 
conservation and is scrupulously hon- 
est, the Oregonian asserted, 

The Oregonian doubted that McKay 
would initiate vast schemes, “but he 
will do an earnest job, for which he 
has had much experience.” 

The Oregon Journal said if McKay 
lives up to his past performance, he 
“will bring about decided trend to- 
ward conservatism in policies of de- 
partment which, has been adminis- 
trating agency of some of most revo- 
lutionary New Deal and Fair Deal 
schemes.” 

The Journal noted McKay is not 
“diametrically opposed to Democratic 
program, particularly in field of re- 
gional resource development.” The 





Journal said the record shows that 
McKay inclines toward private power 
dams where possible but has pointed 
out that some projects are too big 
for private enterprise to handle. 

The Journal reprinted an extract 
from an editorial McKay wrote in 
1950 giving his philosophy of govern- 
ment: “We find an increasing tenden- 
cy to turn to government with our 
grievances—our economic troubles, 
especially. There is an alarming 
tendency to look for security rather 
than opportunity and by importun- 
ing the government, we are encourag- 
ing both economic and political dan- 
gers. Once we make a crutch of gov- 
ernment we are on our way to be- 
coming political cripples.” 

The Journal said McKay is well 
suited to Eisenhower’s announced pur- 
pose of being “friendly to states” in 
matters affecting natural resources. 

McKay announced last week In- 
terior Department employes “need 
not fear for their jobs.” McKay said 
he is convinced there are many 
people in the federal government who 
are not drones. 

The first meeting between McKay 
and Oscar Chapman will occur at 
dedication of Davis Dam near King- 
man, Ariz., Dec. 10. . 

McKay stated he will resign as gov- 
ernor on his return from the Western 
Governors Conference. 

The Los Angeles Times, comment- 
ing editorially on McKay’s appoint- 
ment, said Federal aggrandizements 
are unlikely. 

The Times stated: “The new Secre- 
tary of Interior is a man from the 
West, as is proper. Gov. Douglas Mc- 
Kay of Oregon is one of the original 
‘Eisenhower men’ but he has other 
solid virtues. He opposes the seizure 
of the tidelands by the Federal gov- 
ernment—a proposal which was 
hatched in the department over which 
he will preside—and he carries his 
opposition to Federal contro] over in- 
to water and power affairs. Under 
him the Department of Interior is 
not likely to connive at enlarging its 
power empire and remapping the 
country as a group of Federal 
satrapies.” 
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Court Dismisses Tire Suits Against FTC 


NPN News Bureau 
WASHINGTON — U. S. District 
Court Judge Matthew McGuire has 
granted a Federal Trade Commission 
motion to dismiss suits brought 
against FTC by tire companies and 
distributors in effort to block agency’s 
tire quantity limit rule. 


The court’s dismicsal action was a 
victory for FTC because, unless the 
judge’s action is overruled by higher 
court, FTC will be able to put its 
tire quantity discount limit rule into 
effect. The rule prohibits greater 
discounts on tire cales above the dis- 
count rate given on one freight car- 
load. 

There was no immediate indication 
as to what legal course tire com- 
panies would now follow, but spec- 
ulation was that they probably would 
appeal McGuire’s decision to the 
U. S. Court of Appeals. 


If that is done, it is considered 
that certain companies would also 
seek from the Court of Appeals a 
stay order preventing the rule from 
becoming effective until appellate 
court action is taken. A cimilar 
stay was granted by McGuire while 
the case was under his jurisdiction. 


The judge said crux of the com- 
panies’ argument was that the rule 
is a substantive amendment to the 
antimonopoly statute, broadening the 
scope of FTC authority by agency's 
own action. He rejected the argu- 
ment on following basis: 


Instead of broadening the scope 
of legiclation, the rule only narrows 
it and makes it more restrictive as 
far as cost justification is concerned. 
That is, before the rule was pro- 
posed, cost justification could be 
used as a key defense to discounts 
even though discounts were discrim- 
inatory. Under the rule, cost justi- 
fication can be used only for dis- 
counts of the single carload or less. 
Thus the limit rule merely restricts 
cost justification defense. 


Also, companies had argued that 
the rule itself made companies liable 
of violation of the statute itself, 
causing companies immediate injury. 
The judge again disagreed, saying 
that companies can’t be harmed until 
proceedings are brought against 
them. 


His thesis was this: Price dis- 
crimination is not flatly and uncon- 
ditionally prohibited, but only when 
it lessens competition or tends to 
create monopoly or “to injure, de- 
stroy or prevent competition.” 
Therefore, even under the quantity 
limit rule, FTC still must prove that 
a company’s discount practice les- 
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sens competition and tends toward 
monopoly. 

Suits against the FTC were filed 
by 13 tire manufacturers, two tube 
manufacturers, three private brand 
purchasers and one plaintiff repre- 
senting 35 independent tire dealers. 

George J. Burger, vice president, 
National Federation of Independent 
Business—only industry representa- 
tive who appeared in court to take 
the side of the FTC—said that the 
“court’s action is a signal victory for 
all independent retailers in the rub- 
ber tire industry.” 

The federation contended that 
quantity discounts gave majors an 
unfair advantage over independents. 


FTC Plans Annual Reports 
On Industry ‘Concentration’ 


NPN News Bureau 

WASHINGTON — Federal Trade 
Commission plans to begin next year 
series of annual reports on trends 
toward (or away from) concentra- 
tion in industry, an FTC official said 
lact week. 

This would be a study of the num- 
ber and size of the companies in an 
industry chowing to what extent 
business is “concentrated” in the 
hands of a few. 

The agency has made concentra- 
tion reports before, including one on 
oil corporations, in September, 1951, 
but the official said data were now 
out-of-date and, also, that “single- 
shot” studies would not show a trend 
as it develops as would annual sur- 
veys. He said agency is consider- 
ing basing a new series on the 
number of employes of a corporation 
or industry rather than dollar value 
because, he pointed out, dollar figures 


lose their significance over period of 
time because of ever-changing value. 

He said the series would not single 
out individval industry for study but 
would attempt to cover all industries. 
Purpose would be to spot industries 
where the concentration is high, 
where low and where it is increasing 
or diminishing. 


New Terminal in Toledo 


ls Opened by Ohio Oil 


TOLEDO, Ohio—A new 156,000-bbl. 
refined products pipe line terminal is 
scheduled to open Dec, 4 here. It was 
built by Ohio Oil Co. and will serve 
10 bulk plants in 23 counties of North- 
west Ohio and South Michigan. 

The products will be pipe lined to 
the new terminal from the company’s 
Robinson, Ill, refinery via facilities 
of the Buckeye Pipe Line Co, Truck 
transports will move products out of 
the terminal to bulk plants and con- 
sumers. 


Products to be handled at the new 
terminal are two grades of gasoline, 
kerosine, No. 1 and 2 fuel oil, and 
Diesel fuel. Storage capacity consists 
of one 55,000-bbl tank, four 25,000 
bbls., and one 1,000 bbls. 

This terminal is the company’s 
fourth refined products pipe line ter- 
minal, Others are located at Indianap- 
olis and Muncie, Ind., and Lima, Ohio. 
Another terminal is being planned 
for Mt. Vernon, Ind. 


Bunker C Reports Due 


NPN News Bureau 
WASHINGTON —Reports are 
slated to be presented to the National 
Petroleum Council during its Dec. 9 
meeting on Bunker C supply and 
above ground petroleum storage. The 
former study group is headed by B. B. 
Jennings (Socony-Vacuum), and the 
latter by L. S. Wescoat (Pure). 





Defense Orders for the Oil Industry 


(Nev. 25-Dee, 1 inclusive) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 


, than one year’s service pro rata plus $5.00 


for handling. 

CODE: NPA—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 


* Price Stabilization. 


List of Orders 


PS—Office of Price Stabilization 
GOR 10, Amdt, 6—Ceiling Prices for manu- 
facturers. 


CPR 110, Amdt 
ucts. 

CPR 160 
Alaska. 

GCPR, Amdt. 38—Filing reports and ap 
plications, 


What Orders Do 
Office of Price Stabilization 


MANUFACTURERS’ CEILING PRICES 
Amdt. 6 to GOR 10—Extends authority of field 
offices to process applications filed under GOR 


10. 

COPPER WIRE MILL PRODUCTS--Amat. 
3 to CPR 110—Makes several mircellaneous 
changes to remove ambiguities and provides a 
method of in line pricing for products which 
differ slightly from other products covered in 
CPR 110. 

USED STEEL DRUMS IN ALASKA. 
Amdt. 1 to CPR 160—Excludes ICC-5 and 
ICC-5B drums from coverage of CPR 160, and 
places them urder GCPR. 

FILING REPORTS AND APPLICATIONS— 
Amdt. 38 to GCPR—Makes certain changes in 
the provisions of secs, 6 and 7 pertaining to 
the place of filing reports and applications 


3-——Copper wire mill prod 


Amdt, 1—Used Steel Drums in 


9? 
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Southeast Is Colder 
Than 1951 or Normal 


NPN News Bureau 
CLEVELAND—tThe Southeast was 
the only area included in NPN’s de- 
gree day report to register colder than 
either 1951 or normal for the Sept. 
1-Nov. 29 portion of the heating 
season. 


The East Coast area for this period 
was warmer than either last year or 
normal, while the Midwest was war- 
mer than last year, but slightly colder 
than normal, The West Coast-Rocky 
Mt. area was warmer than last year 
but registered the same as normal. 


Degree Day Summary 
Season Sept, 1-Nov, 29 


Nor- 
Kast Coast mal 
| eT Tee 1030 
New York § 890 
Philadelphia .... : 791 
Washington? .... 5 826 
Average ... es S84 
Midwest 
rr 1214 
Cleveland i 1123 1137 179 
Detroitt 1330 § 199 
Minneapolist .... é 1899 303 
Omahat i, 1400 289 
ee ee 1003 195 
Average ...... 1191 1358 231 
Southeast 
Birmingham, Ala.t 633 581 120 
Charleston, 8S. C. 274 311 ty 55 
Nashville, Tenn.t 822 153 
Raleigh, N.C. .. 602 608 110 
Average 581 110 
West Coast-Rocky Mt, 
San Francisco .. 7 543 104 
Seattle 1 9551 199 
Denvert 1435 353 
Average 977 219 


Degree days are on 65 deg. F. basis. 

+ Readings at airport office. Readings in 
other cities taken at downtown (city) offices. 

t Includes weather bureau correction. 


Pure Oil Refinery Explosion 
Closes Plant, Kills 7 Workers 


HOUSTON—aAn explosion and fire 
in the catalytic cracking unit at Pure 
Oil Co.'s 55,000 b/d Smiths Bluff re- 
finery at Nederland, Tex., Nov. 29, 
resulted in temporary closing of the 
plant while officials investigated, 
seeking to find the cause and to 
determine damage. 


C. W. Cooper, plant manager, told 
NPN Dec. 1 that he was unable to 
say how long the refinery would be 
down for repairs. Cost of repairing 
or replacing damaged equipment “is 
anybody’s guess at this time,” he 
said. 

Seven men were killed and three 
injured in the explosion. 


Husky to Add Refining Unit 


CODY, Wyo.—Contracts have been 
awarded by Husky Oil Co., for a 
1,000 b/d catalytic reforming unit 
and for an asphalt vacuum unit to be 
installed at Husky’s Cody refinery. 
Completion date for both units has 


20 


been set for June 1953. The contract 
has been signed with Grebe & Dor- 
emus Co., Houston, for construction 
of “catforming” unit. 


It is designed to process all of Hus- 
ky’s gasoline and naphtha production, 
converting about 90% of charge to 
a reformate of a clear 80 plus Re- 
search octane number. Husky Presi- 
dent Glenn E. Nielson said that with 
the addition of tetraethyl lead a Re- 
search octane of 95 plus can be 
realized. 


Husky has signed a catalyst licen- 
sing agreement with Atlantic Refin- 
ing Co. preparatory to building unit. 


U. S. Chamber Voices Protest 
At Probe of Oil ‘Cartel’ 


NPN News Bureau 
WASHINGTON—U. S. Chamber of 
Commerce is on record as favoring a 
national policy ending a _ situation 
where American oil companies are 
“encouraged to venture abroad and 
then harassed for having done so.” 
The Chamber declared that publica- 
tion of the Federal Trade Commis- 
sion’s “international oil cartel” report 
is being used abroad to stir up trouble 
and further nationalistic aims. 


Chamber President Laurence F.. Lee 
pointed out, for example, that “cartel 
charges are having repercussions in 
Venezuela” where American-devel- 
oped oil resources provided the Al- 
lied military with about 500,000 b/d 
of oil during World War II. 


The Chamber’s Board of Directors 
has adopted this policy to define the 
organization’s views toward Justice 
Department “cartel” investigation: 


“The U. S. requires a national pol- 
icy with respect to foreign petroleum 
resources which gives due regard to 
our national security, and to the prob- 
lems of risk, geographical concen- 
tration, and size of operations which 
affect and condition investments 
abroad. 


“Such a policy should be clearly 
formulated and actively pursued by 
all government agencies so _ that 
American enterprises will not alter- 
nately be encouraged to venture 
abroad and then harassed for having 
done so. 


“The policy and practice of our 
government should consistently foster 
private enterprise of its nationals in 
foreign exploration, production, trans- 
portation, refining, and distribution of 
petroleum and its products. The gov- 
ernment should give consistently and 
energetically the necessary and ap- 
propriate diplomatic support under 
the principles of international law to 
its nationals engaged in foreign oil 
operations and should itself refrain 
from entering directly or indirectly 
into the oil business or financing in- 
ternational investment in this field.” 


Gasoline Survey Reveals 
Independents’ Strength 


Consumer analysis by Illinois Daily 
Newspaper Markets, Inc., shows that 
in 1952 in 32 Illinois cities surveyed, 
70 different brands of gasoline were 
sold—14 of these being brands of 
major suppliers and the rest repre- 
senting brands of Independent mar- 
keters. 

Breakdown of brand preference in- 
dicates Independent brand gasolines 
made a favorable showing in many 
of the cities surveyed. Based en- 
tirely on percent of families express- 
ing brand preferences, the break- 
down of the 32 cities shows: 


Leading Brands in 32 Cities—Stand- 
ard of Indiana in 14 cities; total In- 
dependent brands, nine cities; Texaco 
in three; two each for Shell and 
Phillips 66, and one each for Gulf 
and Ohio Oil. 

Second Brand Preference in 32 
Cities—Total Independent brands in 
nine cities; Indiana Standard in seven; 
Shell in six; Phillips 66 in four; Sin- 
clair in two, and Texaco, Mid-Conti- 
nent, Socony-Vacuum and Ohio Oil 
in one city each. 

Third Brand Preference—Total In- 
dependent brands in 13 cities; Texaco 
in five; Standard and Shell in three 
each; Phillips and Gulf in two each; 
Klump, Star and Silverman Bros., all 
Independents, and Cities Service in 
one city each. 


Gulf and Goodrich Organize 
Petrochemicals Company 


PITTSBURGH—A plant site is be- 
ing obtained at Orange, Tex., for 
Goodrich-Gulf Chemicals, Inc., newly- 
formed petrochemicals company in 
which Gulf Oil Corp. and B. F. Good- 
rich Co. have equal stock ownership. 
The new company was formed for 
the purpose of exploring projects in 
the petrochemical field in which par- 
ent conpanies have strong comple- 
mentary interests, Gulf and Goodrich 
said in joint statement. 


Burner Shipments Up 


WASHINGTON-—Shipments of oil 
burners and units totaled 535,000 for 
the first nine months of this year, 
an increase of more than 6% from 
corresponding 1951 period but 20% 
less than 1950 rate, according to 
statistics from the Census Bureau. 
Material restrictions drastically cur- 
tailed the 1951 output and, until May 
this year, held 1952 shipments below 
1951. The trend has since reversed, 
with September shipments rising to 
104,000 from 76,000 a year ago but 
still down considerably from a total 
of 116,000 for September, 1950. 
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NEW QUEEN OF INLAND waterways is the towboat Stanton K. Smith, christened 


Nov. 22 at Peru, Ill. 


The ship is named for the president of Smith Oil & Refining 


Co., Rockford, Ill. 


New Waterways Queen Pushes Oil 
From Gulf to Jobber’s Terminals 


PERU, Ill.—A new queen of the 
inland waterways, the motor vessel 
Stanton K. Smith which will barge 
petroleum products to terminals along 
the Mississippi and Illinois Rivers, 
was christened here Nov. 22. 


Named for the president of Smith 
Oil & Refining Co. of Rockford, IIL, 
who also is national chairman of the 
Oil Industry Information Committee, 
the new towboat is described as the 
fastest, most efficient and most 
modern vessel operating on the water- 
ways. 

Its designers and builders predict 
that many of the _ revolutionary 
features incorporated in the Stanton 
K. Smith will become standard for 
future river boats. 

The vessel, which will push 2.5 
million gals. of petroleum products 
in a single trip, was designed, engi- 
neered and constructed by the Mis- 
souri Boat and Machine Co. of Cape 
Girardeau, Mo., in co-operation with 
Smith Oil, an Independent jobbing 
firm. Its ownership is shared by 
Smith Oil Transportation Co., a Smith 
subsidiary, and the Missouri Barge 
Line Co., which supervises the opera- 
tion of the Smith fleet of tows and 
barges. 

Products are loaded at Houston 
and Port Arthur, New Orleans and 
Baton Rouge, and Helena for delivery 
to Smith terminals at Peru and Ful- 
ton, Ill, and to terminals of other 
companies along the Mississippi, 
Illinois and Ohio Rivers. Smith Oil 
also owns the towboat Kishwaukee, 
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a fleet of integrated petroleum barges, 
and charters the towboat Robin from 
Missouri Barge Line. 

2,000 Attend—More than 2,000 per- 
sons, including jobbers, dealers, em- 
ployes of Smith Oil and oil men 
from throughout the Midwest at- 
tended the christening and open 
house ceremonies Nov. 22-23. Mr. 
Smith’s daughter, Mrs. Lucretia 
Paddock of Rockford, smashed a bot- 
tle of champagne over a capstan in 
the bow to christen the vessel. The 
next night the Stanton K. Smith 
headed back downstream and went 
immediately into service. 

The most revolutionary feature of 
the vessel is a new hull design, a 
drastic departure from conventional 
construction. The usual flat bottom, 
straight sided hull with tunnels was 
abandoned for a complete V-type bot- 
tom starting from the water line and 
progressing downward to where the 
two sides of the “V” meet to form 
the keel. 


The “V” progresses from the bow 
where the hull construction forms a 
wide “V” or “duck breast” and runs 
evenly into a perfect “V” through the 
center of the boat. Compensating 
buoyancy for the deadweight tonnage 
was achieved by increasing the size 
of the hull to 143 feet by 34 feet. 


The owners believe they are the 
first to use the “V” design in op- 
erations where draft limitations are 
a constant consideration. Purpose 
of the design was to cut down re- 
sistance and to maintain an even 


flow of undisturbed water to the 
boat’s propellers. Constructed of 
special steel, the hull is four to six 
times more corrosion resistant and 
has 60% greater strength than nor- 
mal steel. 


Rudder Innovation—A new type of 
rudder design eliminates many parts 
that in present day boats cause 
“drag.” Backing rudders, which are 
seldom used, were eliminated. In 
their place was installed an outboard 
propulsion unit on the extreme stern. 
With the wheel capable of rotating a 
full 360 degrees, greater maneuver- 
ability is attained. 

The important feature is that when 
not in use the shaft and wheel of 
the unit can be elevated 180 degrees 
out of the water by electric and air 
controls. 


Main power for the Stanton K. 
Smith is produced by two General 
Motors Diesel engines, each develop- 
ing 900 h.p. at 744 r.p.m. The power 
is applied through Falk 2.48 to 1 
reduction gears turning two 72-inch 
diameter by 63-inch pitch four-bladed 
Cooledge propellers. The vessel also 
is equipped with two 440 volt A. C. 
electrical generators, powered by two 
Diesels. Acoustical sound proofing 
is used both in the main engine and 
light plant rooms to reduce the en- 
gine noise. In the engine room, 
as well as in the remainder of the 
ship, space predominates and all in- 
stallations are easily accessible. 

A 16-inch radar, ship-to-shore and 
ship-to-ship telephone, and gyro com- 


‘pass are a part of the pilot house 


equipment. An automatic pilot, the 
first on the river, will be installed 
soon. Pilot house to engine room 
telegraph equipment is the same as 
used in the new 8. 8. United States. 

All quarters are cooled in sum- 
mer and warmed in winter by three 
large air conditioning. units. Two 
guest rooms with inter-connecting 
bath are adjacent to the lounge for 
officers and crew. The lounge, with 
wide picture windows, is air con- 
ditioned and furnished with com- 
fortable chairs, divans, rug, television 
and radio for the crew’s relaxation 
when off watch. 

Color treatment throughout the 
boat was planned by Mrs. Daisy Mc- 
Aninch, Mount Carmel, IIL, interior 
decorator who studied the psychologi- 
cal effect of color relative to the 
best working and living conditions. 
She set a “new style” for river boats 
in which the decor for each room 
is different. 
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ANOTHER 


RICHFIELD 

DISTRIBUTOR 

REPORTS A 
NEW SALES HIGH! 








October 6, 1952 
Dear Ben: 


It is a pleasure for us at Consum- 
ers Oil to report to you that we 
have had an increase in our Gaso- 
line Gallonage at all of our out- 
lets. We believe that the major 
portion of this increase is the re- 
sult of the newspaper advertising 
on “Richfield 101 Gasoline”. Our 
Motor Oil sales have proportion- 
ately increased which is an addi- 
tional benefit from the advertising 
campaign. 

(Signed) 

Samuel Fineburg 

President 











Like Mr. Fineburg’s Consumers Oil 
Corp., Trenton, N. J., you, too, 
can enjoy growing sales and 
profits . . . while you retain your 
independent business status! Why 
not look into Richfield’s top-notch 
products, a territory franchise, 
powerful advertising—selling sup- 
port, and skilled merchandising 
guidance? Write, wire, or phone 


us today. 


Nidal a ay 


OIL CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 
FROM MAINE THROUGH THE CAROLINAS 
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Big New Pipe Lines Will Revamp 
Oil Supply Pattern Across Nation 


NPN News Bureau 
WASHINGTON — The oil supply 
map of the United States and Canada 
is being rewritten with the construc- 
tion and planning of new pipe lines 
which will speed the flow of oil to im- 
ortant market areas. Six oil pipe 
line companies, four crude and two 
products line operators, made news 
in the past week. 


Allotment of pipe to the Lakehead 
Pipe Line Co. for construction of a 
625-mile, 30-in. crude oil hLne from 
Superior, Wis., to a point on the in- 
ternational boundary near Sarnia, 
Ont., headed the week’s developments. 

Petroleum Administration for De- 
fense said the Lakehead company 
was granted 44,600 tons of pipe for 
the fourth quarter and was given ad- 
vance allotment authorizations for the 
first three quarters of 1953. Total re- 
quirements are about 160,000 tons, 
PAD said, 


Lakehead Pipe Line Co. operates 
the extension of the Interprovincial 
Pipe Line originating at Edmonton, 
Alta. 


Since further extension of the crude 
line from Superior to Sarnia would 
eliminate tanker hauls from Lakehead 
to Imperial Oil’s refinery at Sarnia, 
question immediately arose as to the 
fate of Imperial’s three large tankers 
—Imperial Leduc, Imperial Redwater 
and Imperial Woodbend—which have 
been put into service in the last two 
years. 

The only Canadian refinery of any 
size east of Sarnia accessible to the 
tankers is that of British American 
Oil at Clarkson, Ont., already served 
by a large B-A tanker. 


The new pipe line extension is ex- 
pected to shorten the B.A tanker’s 
run. 

No official announcement of the ex- 
tension has been offered by Interpro- 
vincial but when it comes, the com- 
pletion target date probably will be 
set for the end of 1953 at the latest. 


Oil for Michigan? ——- Extension of 
the crude line to Sarnia will make it 
possible at some future date for Mich- 
igan refiners to obtain and process 
Alberta crude. This became appar- 
ent when it was disclosed that the line 
will cross the Straits of Mackinac and 
run through central Michigan to On- 
tario. . 

In the opinion of one midwestern 
oil man this would provide “a good 
natural possibility for building of a 
terminal on the lower Michigan penin- 
sula which would serve as a delivery 
point to Michigan refiners.” 

Lakehead’s planned pipe line will 
have a 85,000 b/d initial capacity, 


based on the construction of one 
pump station. As the demand for 
Alberta crude increases, capacity can 
be boosted to 300,000 b/d witn the 
addition of pump stations. 


U. S. Line Studied—In other devel- 
opments this week the Chelf Sub- 
committee of the House Judiciary 
Committee is taking a close look at 
the Justice Department antitrust 
clearance recently granted the U. S. 
Pipe Line Co. on the proposed product 
line from Beaumont, Tex., to Newark, 
N. J. The line proposes to utilize 
“guaranteed tender contracts.” 


News of DJ’s action has prompted 
one other major pipe line company to 
seek similar immunity from criminal 
prosecution under the antitrust laws, 
it was learned. 


The committee, which would not 
make “any public statement,” appar- 
ently has had under scrutiny for some 
time the DJ basis for granting im- 
munity under the “railroad release 
procedure” or the “green light” let- 
ters. 

Action is apparently being forced 
now by the second pipe line com. 
pany’s move and the protests of barge 
operators against the clearance grant- 
ed U. S. Pipe Line. Counsel for the 
barge operators in Washington would 
not confirm that they had approached 
the Chelf group. However, lawyers 
did say that DJ would find itself in 
an “uncomfortable” position should it 
deny the barge people a look at U. 8S. 
Pipe Line contracts submitted for 
clearance. 

Barge counsel released copies of 
correspondence with DJ and the pipe 
line including a letter sent Nov. 24 
to Herbert A. Bergson, pipe line at- 
torney, carrying out a suggestion that 
contract data be solicited from U. S. 
Pipe Line. 

Until early in 1951, Mr. Bergson 
headed DJ’s Antitrust Division which 
handled clearance matters. The Chelf 
group apparently wants to know what, 
if any, his past connections with DJ 
may have had in securing this clear- 
ance. 

Denies Report—-PAD denied an in- 
dustry rumor that it had cancelled a 
materials priority for the West Coast 
Pipe Line Co., because of inability 
to place firm orders with pipe mills. 


What actually happened, a PAD of- 
ficial said, was that a “small” amount 
was “borrowed” from the company’s 
second quarter 1953 allotment to fill 
pressing needs of another project. 

Write-Off Approved — Wolverine 
Pipe Line Co., of New York, has re- 
ceived Defense Production Adminis- 
tration approval for a rapid tax write- 
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off on the 300-mile, 26-in. pipe line to 
run from East Chicago to Detroit 
and Toledo. The project, with a 95,- 
000 b/d capacity and costing $15,434,. 
000 was granted a 25% write-off rate. 


Line Progressing—Work on Trans 
Mountain Oil Pipe Line Co.’s 711-mile 
crude oil line from Edmonton to Van- 
couver has been halted until spring. 
About 325 miles of line have been 
completed, with 386 miles to lay next 
year, a company progress report said. 


Platte Line in Use—The new large- 
diameter Platte pipe line, stretching 
1,056 miles from the Big Horn Basin 
in northern Wyoming, to Wood River, 
Ill., has gone into full operation, one 
year after its scheduled start, 

According to President Millard K. 
Neptune, present plans call for Platte 
Pipe Line Co. to handle three separate 
grades of crude oil by batching oper- 
ations. One stream will be low grav- 
ity sour crude, produced mainly in the 
Big Horn and Wind River basins. A 
sweet crude stream will originate in 
eastern Wyoming and the Denver- 
Julesburg Basin of Colorado and Ne- 
braska. A third stream will be pro- 
vided for crudes having a sulfur con- 
tent above the maximum permitted in 
a sweet stream, but which are free 
of hydrogen sulfide. 

Bulk shipments over the Platte line 
will be destined to Wood River, Chi- 
cago, Toledo and Detroit. Some ship- 
ments will reach as far East as Olean, 
N. Y., and Fa!ling Rock, W. Va., 
through connecting lines. 


Revenue Increases—Fifty-three pipe 
line companies (with annual revenues 
of at least $500,000) reported trans- 
portation revenues of $138,596,774 in 
the third quarter of 1952, an increase 
of 12.2% over the comparable period 
in 1951, according to the Interstate 
Commerce Commission’s Bureau of 
Transportation. 

These same companies originated 
on the line and received from con- 
nections 848,586,905 bbls. of oil in the 
third quarter, compared to 800,120,659 
in the third quarter of 1951. 


Venezuelan Tanker Fleet Plan 
Discounted by U. S. Agencies 


NPN News Bureau 

WASHINGTON—A high official 
in a VU. S. government defense 
agency said the idea of the Vene- 
zuelan government constructing its 
own tanker fleet was “impractical” 
and probably resulted from “agita- 
tion” by local labor leaders who have 


resented transfer of some tankers | 


from the Venezuelan to such as the 
Panamanian flag. 

He pointed out that, even if money 
could be raised, it would take pos- 
sibly two years to construct the fleet 
and that—provided agreement could 
be reached with producer-shippers— 
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tanker operations probably would 
have to be subsidized. 

An official of another defense 
agency echoed the view on reports 
stemming from labor agitation, 
pointing out that, in addition to flag 
transfers, some “obsolete” Lake 
Maracaibo tankers have been taken 
out of service as result of pipe line 
installations. 

One industry official said the idea 
has been “kicking around for about 
a year but apparently hasn’t made 
much headway.” 


—— 


ayn 


Diesel Improver Available 


NPN News Bureau 

NEW YORK—A new ignition im- 
prover (DB-36) for Diesel fuels, con- 
sisting of a mixture of primary amyl 
nitrates, is now available commercial- 
ly following a year-long test program 
with U. S. Navy, Ethyl Corp. said 
this week. 

Shipments of the new additive will 
be made available in tank car and 
55-gal. drum quantities, with distribu- 
tion to be handled from both East and 
West Coasts, Ethyl Corp. said. 


~~ Complete Line Lube Oil, Gasoline, Kerosene 
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BARREL PUMPS ... all types for dispensing oil, 
gasoline or alcohol. Available in one quart or 
gallon stroke. 


TANK UNITS .. . for dispensing kerosene, 
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Buyer's Market Ahead! Transition 
Will Not Be Serious or Last Long 


The business outlook for the pe- 
troleum industry is bright for sev- 
eral months ahead, Dr. Marcus Nad- 
ler, professor of finance, New York 
University, said in a prediction pre- 
sented to the API financial and ac- 
counting committee in Chicago, Nov. 
11. Momentum of military and cap- 
ital expenditures is so great “that 
practically nothing can stop it,” he 
said. 

“During this immediate period it 
goes without saying that the oil in- 
dustry will share in the prosperity 
of the country as a whole,” said Dr. 
Nadler. 

But the sellers’ market is rapidly 
coming to an end, and before many 
months pacs a buyers’ market will 
reassert itself with full force in all 
business lines. The momentous ques- 
tion then will be whether readjust- 
ment, which is bound to come when 
the transition from a sellers’ mar- 
ket to a buyers’ market is in full 
swing, will be a moderate one, as 
in 1949, and of short duration, or 


Complete warehouse stocks of HI-V-I motor oil are available et 
Enid and Oklahoma City, Oklahoma; Superior, Omaha, Grand 
Island and Lincoln, Nebraska; Hutchinson, Kansas; Mason City 
and Rock Rapids, lowa; Denver, Colorado, and Amarillo, Texas. 


will be more serious and last longer, 
said Dr. Nadler. 

From an analysis of known forces 
operating in the economy, Dr. Nad- 
ler concludes “one can feel confident 
that the downward readjustment, 
when it comes sometime in 1953 or 
perhaps in 1954, is not likely to be 
very serious in character nor last 
very long.” 

Employe Benefits—The 
toward liberalization of employe 
benefit and pension plans, in order 
to counteract the effects of inflation 
and taxes, said W. B. Dunckel, 
Bankers Trust Co., New York. Many 
companies originally barred upper 
bracket executives from participa- 
tion in such plans on the theory that 
the individuals could provide from 
their salaries for the future of them- 
selves and their dependents. 

Today the tax bite is so great that 
it is prohibitively expensive to pay 
salaries which, after taxes, would 
leave a margin for personal secur- 
ity, said Mr. Dunckel. “The saving 


trend is 


America’s military equipment. 
guns, ships, planes . 
guard, 


in over-all costs of rewarding busi- 
nes leadership through the use of 
various benefit plans has undoubted- 
ly given greater emphasis than ever 
to programs designed to provide in- 
centives for outstanding perform- 
ance and to attract the best quali- 
fied executives on a permanent 
basis.” 


Profit Sharing — Two methods in 
general use to meet these new con- 
ditions are, first, savings and profit- 
sharing plans; and second, relating 
pensions to pay during final years of 
employment, rather than to career 
average, Mr. Dunckel reported. 


A new type of savings plan, adopt- 
ed by some oil companies, contem- 
plates that the contributing employe 
may elect to have his funds invested 
in the company’s common stock, or 
in other equities. “It is recognized,” 
said Mr. Dunckel, “that common 
stocks are far from a perfect hedge 
against rising prices. On a long term 
basis, however, the higher return on 
the investment will provide more 
generous supplemental payments at 
retirement, disability, death or ter- 
mination of service; and capital 
values may grow sufficiently to off- 


. tanks, 
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Heavy-Duty HI-V-1 oil, with added film strength to guard 


engines against wear! Give them this oil that combats 
corrosion by neutralizing corrosive acids; disperses harm- 


Get in on the ground floor . 
the address below for information on a dealership! 


ful sludge-forming particles and leaves engines clean and 
free of carbon deposits. 


. write, wire or phone 


A PRODUCT OF CHAMPLIN REFINING COMPANY 


ENID, OKLAHOMA 


NATIONAL PETROLEUM NEWS 





THE WEEK’S OIL NEWS 





set part or all of the loss in the pur- 
chasing power of the dollar.” 


“Often the profit-sharing feature 
of the savings plan operates in the 
same direction,” Mr. Dunckel con- 
tinued, “by providing a higher rate 
of company contributions in periods 
of rising prices. Many companies 
are interested in this type of plan 
because it offers an opportunity to 
supplement contractual pension pay- 
ments without involving commit- 
ments which might prove burden- 
some in years of low profits.” 


It is significant, thinks Mr. 
Dunckel that more companies are 
turning to pension plans computed 
on the basis of salaries during the 
last five or ten years of service. “It 
seems that these companies have ac- 
cepted the uncertainty of estimat- 
ing on future costs of their pension 
plans as a necessary price for as- 
suring that their retired employes 
will receive benefits which will be 
less diminished in real terms by in- 
flation.” 


In summarizing, Mr. Dunckel men- 
tioned these other methods in use 
for increasing benefits for prior 
service: Adoption of past service 
supplemental pensions; minimum 
pensions for lower paid employes; 
revisions in the salary base, the 
years of recognized service; the rate 
of benefit, or any combination of 
these factors. 


Executives are Lobbyists—“Each 
executive in your company is a lob- 
byist for an interest group,” said 
T. F. Bradshaw, of Cresap, Mc- 
Cormick and Paget, New York. “If 
the objectives of any one inter- 
est group are attained in full, the 
chances are that the objectives of 
your company as a whole will suf- 
fer.” 


“Very few people in a corpora- 
tion,” continued Mr. Bradshaw, “are 
responsible for profits, make their 
decisions on the basis of anticipated 
profits, and are judged by profit re- 
sults. Most executives are lobbyists 
for specialized activities which may 
or may not maximize profit.” 


Business today is too complex to 
permit the president of a corpora- 
tion to co-ordinate all of the parts 
of his organization and lead them 
toward the company profit goal, said 
Mr. Bradshaw. In many companies, 
he said, the financial executive is be- 
ing called upon to provide the pres- 
ident with the tools of planning and 
control. 


Where this has been done, the sep- 
arate. planning and _ co-ordination 
function has four objectives: First, 
setting a profit goal; second, set- 
ting departmicntal goals, which, 
taken together, will achieve the 
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profit goal; third, measuring prog- 
ress against these standards; fourth, 
making continuous adjustments to 
keep the whole organization moving 
in balance toward the goal. 


A case history of some problems 
tackled in one corporation which es- 
tablished a Cost and Statistical Di- 
vision, under the controller was 
briefly discussed by Mr. Bradshaw. 
For instance, in the sales field, 
problems. included profitability of 
products, pricing, competitive posi- 
tions in various markets, and the 
desirability of producing new prod- 
ucts. 


Another field of collaboration is in 
planning expenditures for machinery, 
plants and other facilities. The al- 
ternate solutions of each project are 
evaluated by the Cost and Statis- 
tical Division. After such expendi- 
tures are made, actual financial re- 
eults are analyzed to see if the an- 
ticipated results were actually at- 
tained. 


Mr. Bradshaw concluded by urg- 
ing financial executives to develop 
men with an understanding of the 
workings of each part of the busi- 
ness and the objectives of the whole 
business. 


It is a fallacy to assume that uni- 
form prices are automatic evidence 
of collusion or, at least, of a gen- 
eral acceptance of a _ follow-the- 
leader technique, said A. A. Stam- 
baurh, board chairman of Standard 
of Ohio. 


“Actually the most complete uni- 
formity in prices exists in those 
markets where the lowest cost mar- 
keter sets his prices on the basis 
of a low profit to himself. High- 
cost marketers cannot charge less 
because they need the money, and 
they dare not charge more because 
they might lose customers. How- 
ever, there is never uniformity of 
price, regardless of appearances, 
even though we ignore variations in 
services or product acceptance.” 


In theory, uniform prices might 
conceivably be brought about by 
collusion, as under the National Re- 
covery Act, said Mr. Stambaugh, 
but in practice such arrangements 
last little longer than it takes some- 
one to get to the telephone. 


In the 1920’s some oil companies 
earried a price umbrella over their 
more realistic competitors, Mr. 
Stambaugh observed, while in the 
1930’s the NRA performed the same 
function. Today apparently no one 
is willing to carry this torch, adding, 
“I submit this is a fortunate thing 
for all of us.” 


In a competitive market, he went 
on, the so-called market leader is 
no more a leader than any other 


marketer. “He, like every other 
member of the industry, is trying 
as best he can by experimentation 
to determine for his own guidance 
just what price his competitors will 
allow him to enjoy. Pricing is ersen- 
tially an exercise in trial and er- 
ror.” 


Prices set by any member of the 
industry always have an impact upon 
his competitors, explained Mr. Stam- 
baugh. The greater the marketer's 
acceptance, the greater the impact. 
“Large markets, however are not 
units but rather thoucands of little 
markets in which anyone may excel, 
and thus become a market leader 
himself. All markets are little be- 
cause they are determined locally,” 
he concluded. 


Chapman to Be Honored 


NPN News Bureau 
WASHINGTON — PAD officials, 
past and present, will hold a goodbye 
dinner here Dec. 17 for Interior Sec- 
retary Oscar Chapman. Oil company 
executives who have served with PAD 
during mobilization are being invited. 
The National Petroleum Council had 
previously announced a dinner honor- 
ing Chapman Dec. 8. 


Gernert Named to NPC 


NPN News Bureau 
WASHINGTON—Interior Secretary 
Chapman has appointed Hial B. Gern- 
ert of Casper, Wyo., to National Pe- 
troleum Council. Mr. Gernert is presi- 
dent of Rocky Mountain Oil & Gas 
Assn. 


Deaths 


Warren A. Sinsheimer, 67, co-ordi- 
nator of economics for Cities Service, 
died Nov. 28 at his home in Harrison, 
N. Y., after a long illnecs. In the oil 
industry since 1907 and with the 
Cities Service organization since 1917, 
Mr. Sinsheimer was for many years 
manager of its pipe line and produc- 
ing department in New York. 


Viadimir N. Ipatieff, 85, director 
of chemical research for Universal 
Oil Products, died Dec. 1 in Chicago. 
Mr. Ipatieff, joined UOP in the ’20s 
and was recognized for his research 
in high pressure catalysis, receiving 
much of the credit for the production 
of high octane gasoline. 


* * . 


Floyd J. Bartlett, 95, father of R. 
M. Bartlett, Gulf Oil domestic mar- 
keting vice president, died Nov. 30 
at Warsaw, N. Y. The elder Mr. Bart- 
lett was an educator, having taught 
school in various New York State 
communities over a pariod of more 
than 50 years. 
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September Station Permits Hit New High for 1952 


NPN News Bureau 
WASHINGTON — Dollar value of 
service station construction permits 
authorized for September of this 
year was $5,150,000—higher than 
the total for any previous 1952 
month, and up 28.6% over August. 
The number of permits in Septem- 
ber was 384, compared with 324 for 
August. 


Bureau of Labor Statistics figures 
show the value of September per- 
mits was 30.2% less than total of 
$7,379,000 for September, 1951, when 
565 permits were issued. But per- 
mit valuation in the latter month 
was greatly inflated over “normal” 
by relaxation of building restric- 
tions. 

Figures are estimates by the bu- 
reau, based on checks with local city 
and town officials. They include 
construction within urban places, 


which the bureau defines as cover- 
ing all incorporated places of 2,500 
population or more in 1940, plus a 
few unincorporated civil divisions. 
Figures are from places having about 
85% of U. S. urban population. 

They do not represent the volume 
of building actually started during 
each month, because no adjustment 
has been made for lapsed building 
permits, nor for the lag between the 
issuance of a permit, and the actual 
start of construction. 


OIIC Study Finds Oil Firms 
Number More Than 200,000 


NPN News Bureau 

NEW YORK—A three-year study 
by Oil Industry Information Com- 
mittee reveals there are more than 
200,000 oil businesses in the VU. S. 
The actval count shows there are 


Station Construction Permits Authorized for September 
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44,602 businesses engaged in produc- 
tion, refining, trancportation and 
wholesale distribution of petroleum 
and petroleum products, and 188,253 
service stations, of which 177,923 are 
single-unit establishments and classi- 
fied as separate businesses. The com- 
mittee said 95% of service stations 
are independently owned or operated 
by local businessmen. 

The OTIC study also produced these 
totals for various segments of the 
industry: 

Petroleum bulk stations and ter- 
minals—more than 14,000. 

Producers—more than 12,000. 

Fuel oil dealers—more than 11,- 
000. 

For-hire contract-carriers, 
trucks—1,063. 

Petroleum refiners—270. 

Manufacturers of lubricants and 
greases not made in refineries—243. 

Barge line companies—-174. 

Tank car companies—61. 

Pipe line companies—54. 

Tank ship companies—42. 

LP-gas dealers—5,500. 


tank 


Comments From Readers 


FROM: H. C. Fuller 
President 
Parish Oil Co. 
Parish, N. Y. 


I want to congratulate you on the 
splendid editorial in this week’s Na- 
TIONAL PETROLEUM NEws (Nov. 26) 
—reference “Industry Owes Much to 
John Harper’s Efforts.” I know of 
no man in the petroleum field that 
could present such a factual survey 
of John Harper's efforts as you can. 

In my estimation, John Harper is 
one of the finest gentlemen in the 
country—and his heart and soul have 
been in helping the petroleum in- 
dustry—both the Independent jobbers 
and the major oil companies them- 
selves. I might say he is a liaison be- 
tween the two. 


It certainly is true that John Harper 
has devoted a tremendous amount of 
time and personal finance to put 
over his story. I have felt that with 
John in there pitching—and as chair- 
man of the National Oil Jobbers 
Council—we small fry (Independent 
distributors) at least have a voice in 
what is going on in the petroleum in- 
dustry. 

I want to personally thank you for 
the publicity you have given John 
Harper—in covering his addresses 
throughout the country. I am sure he 
is grateful for the interest you have 
shown him during his years of cam- 
paigning. 

By the way, your article reference 
to “How TBA Managers Size Up the 
Market” (NPN Nov. 26, p. 66) is ex- 
tremely interesting, and I think quite 
profitable to the oil industry from a 
long range viewpoint. 
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Probers Could Use ICC as Controls Guinea Pig 


Congressman Wolverton, of New Jersey, who is des- 
tined again to be chairman of the House Commerce Com- 
mittee, has announced plans for an investigation into the 
justification for the many restrictions that have been im- 
posed on business and commerce during 20 years of 
New Deal-Fair Deal rule. 

The project is one to stagger the imagination. It 
contemplates quite evidently a covering of the water- 
front. To be summoned before the committee for interro- 
gation are representatives of all government agencies re- 
sponsible in any way for various of the controls as touch 
fields of activity which come within the purview of this 
particular congressional group. Apparently, in this con- 
nection, Mr. Wolverton thinks those agency officials who 
have been administering these controls will be continu- 
ing on the job after January 20, which is a surprising 
thing, if true. But in any event, the hearings promise to 
be time-consuming in the extreme, dragging on for a per- 
iod of many weeks and probably accomplishing nothing 
more than the building of a burdensome—and confusing 
—record of testimony, not to mention completely exhaust- 
ing the patience and tempers of everyone who happens to 
be in any way involved. 

That has been the history of past proceedings where 
the scope has not been sharply delimited in advance. 
Indeed, Congressman Wolverton himself inspired a some- 
what similar performance by this identical committee, 
during the Republican-controlled 80th Congress. 

Many in the industry will recall his inquiry then into 
petroleum pricing methods—his repeated suggestions that 
the industry should have absorbed the latest rise in the 
price of crude oil instead of passing along the increase 
in the form of higher product prices; his objections to 
the industry practice of financing expansion out of cur- 
rent earnings because, he said, that meant making today’s 
consumer foot the entire bill for something that would 
benefit the next generation; his constant wonderment 
that gasoline prices at four stations on an intersection 
should be identical, and so on ad infinitum to absolutely 
no end. 

We recite the above, however, not for the purpose of 
criticizing but rather with the objective of suggesting 
to Mr. Wolverton what we believe is a constructive al- 
ternative to the scattergun approach to this problem of 
government hamstringing the private competitive enter- 
prise system. The alternative is this: 

That the Congressman throw the power and in- 
fluence of his committee behind a non-partisan in- 
vestigation by a group of experts and otherwise dis- 
tinguished citizens into the functioning, during the 
past three-quarters of a century, of the Interstate 
Commerce Act and the operations thereunder of that 
grandaddy of all federal regulatory agencies, the 
Interstate Commerce Commission. 

The ICC, as was pointed out here before (Oct. 1 NPN, 
p. 43), has long been held up as the outstanding example 
of a government bureau successfully performing a useful 
public function, that of regulating the nation’s railroads. 
Yet is it really a success? Has it not, instead, been a 
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failure, and is not that failure evident today in the 
sorry condition of the nation’s railroads? And does not 
that failure testify eloquently to the unwisdom of letting 
Washington fasten controls on any industry, especially 
when those controls tend unnecessarily to become more 
rigid and to have ultimately the strangling effect of a 
straitjacket ? 

So, in all seriousness, we urge upon Congressman Wol- 
verton that here is a project to which he might construc- 
tively lend the great weight of his committee, believing 
that the results of an honest, non-partisan appraisal of 
of what can be shown to be a stupendous failure in gov- 
ernment control will do more by far than what he now 
plans to use to stay the onrush of socialism in this coun- 
try. 


Bureaucratic Controllers in Washington 
Won't Give Up Until They Are Made To 


Developments at Washington over the past few days 
seem to demonstrate more than abundantly that the 
“economic stabilizers” are not going to abandon controls 
on the prices of petroleum and most other commodities 
unless and until they are made to, either by Eisenhower 
when he moves into the White House or by the new 
GOP Congress. 

Even Otis Ellis, general counsel of the National Oil 
Jobbers Council, who has worked long and arduously 
trying to pound some semblance of reason into the think- 
ing of the OPS where Independent marketers are con- 
cerned, now is confessing to the futility of it all and 
promising to go to Congress with a demand for com- 
plete decontrol of crude and product prices. As he puts 
it, OPS is “dead set against any price increases for 
petroleum and there is no sense in beating my head 
against a stone wall.” 

Of course, the No. 2 man at OPS did come up last 
week with a recommendation for the dropping of prod- 
ucts price controls at the end of the winter, but he got 
himself sat on so quickly—and hard—by his higherups 
that, at last reports, his head was still spinning. Come 
to think of it, that No. 2 boy’s head must have been spin- 
ning even before the dressing down that came his way, 
else how can one explain the fact that coupled with his 
recommendation for products decontrol was a proposal 
that the lid be retained indefinitely on crude prices? Or 
find a better illustration of the muddled sort of think- 
ing that characterizes these economic tinkerers! 

The long and short of all this obviously is that no de- 
pendence is to be placed on those currently in command 
at Washington to do the right thing. They just are not 
made that way. Control is in their blood and it will not 
out, barring a forced “letting” by others more respect- 
ful of the workings of the economic law of supply and 
demand. 

That this “letting” may not be too long in coming 
after January 1 makes all the happier the prospect for 
the New Year. 
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MIDWEST 


Independents Will Have to Fight Hard 
lf They Want to Secure Tax Relief 


By Leonard Castle, Midwest Editor 


With a change 
in national admin- 
istration and the obvious houseclean- 
ing in Washington that already is 
beginning to ensue, Independent job- 
bers and small businessmen generally 
may look forward with a degree of 
hope toward a change in the tax laws 
which would enable them to compete 
on a more equal footing with their 
larger brethren in the industry. 
At its annual meeting in Chicago 
last month, the National Oil Jobbers 
Council adopted a resolution urging 
that the normal corporation tax ceil- 
ing be raised from $25,000 to $50,000 
as an aid to small business. 


But this tax ceiling is not going 
to be raised merely for the asking. It 
is going to take hard work on the 
part of somebody to accomplish that 
end, and that most logical somebody 
is the individual oil man, and his 
colleagues in other small businesses, 
who contact their local represent- 
atives between now and the opening 
of Congress next month to get them 
on record as to how they stand on 
the question of protecting small busi- 
ness, 

The trouble appears to be that too 
many small jobbers are unwilling to 
fight for their rights on the national 
governmental level. This was strong- 
ly indicated by the jobber spokesman 
we quoted last week to the effect 
there can be no doubt that taxes and 
governmental regulations exact a 
proportionately heavier toll from 
small business than from large units. 


But, as he pointed out, the long 
succession of increased taxes and re- 
strictive laws have produced a feel- 
ing of apathy and futility among In- 
dependent jobbers, who express the 
opinion that taxes will continue to 
increase and there is nothing that 
can be done to stop the trend. 


This feeling of apathy and futility 
must be supplanted by an attitude of 
energy, hope and “let’s get the job 
done” if small businessmen are to 
obtain any relief within the foresee. 
able future. Certainly if the elector- 
ate had not spoken so forcefully on 
Nov. 4 there would have been reason 
for a continued defeatist attitude. But 
the voters declared they wanted a 
change, and now is the propitious 


time for jobbers to let it be known— 
to their own congressmen—that they 
want a change too, in tax laws. 

* * * 

How the federal tax program has 
stifled small business is explained 
vividly by an Independent jobber 
operating in a medium sized Midwest 
city, who points out that “while the 
government yells loudly about pro- 
tecting the small businessman against 
monopoly, the tax program the gov- 
ernment has actually makes monopoly 
get stronger.” 

He points out that in his city 
numerous major companies have con- 
structed new, lavish service stations 
on ideal corners at a cost of at least 
$50,000 for each outlet. What chance, 
he asks, does a small Independent 
jobber have against this kind of com- 
petition ? 

“I think that you will recognize the 
fact that many of the businesses to- 
day that are successful, 20 or 25 
years ago were really small businesses 
but paid such small taxes they could 
take their profits and put them into 
developing the business,” he says. 


ATLANTIC COAST 


“Anyone who wasn’t of large size, or 
had developed some very good fixed 
assets, hasn’t really had a chance to 
enlarge his business in the last 12 
years. 

“My thinking toward solving the 
problem has been along this line: Say 
we made $25,000 profit. If we showed 
the government that we were going 
to take, say, $8,000 or $10,000 of 
that and put it into a program of 
expanding physical assets, that we 
would be allowed to deduct that from 
our net profit before we pay our 
taxes. 

“As a personal example, I have had 
a permit from the federal, state and 
city governments to erect two tanks 
on our property. Under Regulation 
X which was recently abolished, I 
was prevented from borrowing the 
money that I wanted to without re- 
ducing our working capital too dan- 
generously. However, if over the last 
five or six years I had been able to 
prove my program to the government 
and had been given tax alleviation, I 
would have been able to save enough 
money from taxes to finance it with- 
out hurting my working capital and 
would have made a better position 
for our company.” 

This jobber explains that because 
of his tax position, he was unable to 
expand while his major company com- 
petitors built new stations and added 
millions of gals. of storage. “In other 
words,” he says, “The bigs get bigger 
and the little guy just stays the same 
as he was before.” 


Bartlett Will Yield Chairmanship 
Of New API Jobber Subcommittee 


By Raymond E. Bijorkback, Eastern Editor 


The API’s new 

Jobber Advisory 

Subcommittee is slated to experience 

a change of pilots the first of the 
year. 


R. M. Bartlett, Gulf Oil vice presi- 
dent, reportedly accepted the vice 
presidency of API’s Division of Mar- 
keting at the institute’s big annual 
meeting in Chicago on the condition 
that he would be relieved of the sub- 
committee chairmanship—didn’t feel 
he’d be able to devote to the latter 
post the time and attention it should 
have, if he headed up the marketing 
division. 

Mr. Bartlett affirms now that he 
does mean to pass the subcommittee 
chairmanship on to another and will 


hold it only until year’s end. “Four 
or five” men are being considered 
for the post, 

* * . 

Organized Connecticut jobbers at 
this writing were more than a little 
worked up over the more than two- 
year-old gasoline price war in the 
Greater Hartford area—as witness 
their recent decision to seek the legis- 
lative way out. 

They’ve been strengthened in this 
resolve by a check which Larry Ed- 
wardson, executive secretary of the 
Connecticut Petroleum Assn., has 
made on service station casualties 
of the price battles which began in 
July, 1950. 

The state’s license records indi- 
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cate, he says, that about 50% of 
the service stations in the area have 
either been closed or changed dealer 
hands in the ensuing period. 

The statistics he has been given 
by the licensing bureau leave some 
questions to be answered, but do 
provide at least a measure of how 
rough the continuing price war has 
been: 

Back in July, 1950, stations under 
license totaled 783. Between then 
and last Oct. 1, 39 new locations went 
under license. That means there are 
822 stations in the area—if none has 
been razed or converted to other 
use. 

But as of last Sept. 30, only 765 
of them were under license—57 fewer 
than (presumably) might be. Be- 
sides this, there have been 353 trans- 
fers of license. 

Assuming all 822 still are service- 
able, and that no station was in- 
volved in more than one license 
transfer, you get a total of 410 
casualties. That’s 49.8% of the 822, 
a disturbingly high proportion. 

The area embraces Hartford, East 
Hartford, West Hartford, Berlin, 
Kensington, New Britain, Southing- 
ton, Plainville, Bristol, Forestville, 
Windsor, Rockville and Glastonbury. 

Actually, say some jobbers, effects 
of the price war can be found well 
beyond this segment of the state— 
in an up-to-30-mile-wide band they 
describe as “the fringe area.” 

Trade reports say the price war 
revolves about the following set of 
circumstances: 

A private-brand chain operator is 
able to buy product at 2.5¢c below 
tank wagon, although he takes tank 
wagon delivery at his supplier’s spills. 
He means to be 2c under the 
“branded” market. But another sup- 
plier’s stations try to keep his sell- 
ing adventage to a maximum of lec. 


The West Virginia Turnpike Com- 
mission is going to be allowed to go 
ahead with construction of what is 
believed will be the first two-lane toll 
road (one lane in each direction) 
since Revolutionary days. 

The Federal District Court at 
Charleston W. Va., has ruled in fa- 
vor of the Guaranty Trust Co. of 
New York, which asked the court to 
uphold arrangements to finance the 
road as a two-lane facility in the 
face of an order by Gov. Patteson 
halting early work on it and direct- 
ing the commission to make the 
road a multiple-lane divided high- 
way. 

The state attorney general, after 
talking the ruling over with the 
governor, says the state will not 
appeal. 

The road is to be 88 miles long, 
linking Charleston with Princeton in 
the southeast corner of the state. 
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PACIFIC COAST 


General Petroleum's Marketing Chief 
Describes Moves Which Built Profits 


By Frank Breese, Pacific Coast Editor 


Vern A. Bell- 

man, General Pe- 

troleum’s marketing vice president, 
had some pertinent things to say re- 
cently when he addressed Pacific 
Supply Co-operative members at 
Portland: ~ 


—GP’s new type lubricating oil 
truck is saving the company 1.75c 
per gal. on each gallon it delivers 
(see NPN, Feb. 20, 1952, pp. 38, 39). 

—By using its own over-the-road 
transport equipment, instead of com- 
mon carriers, GP has saved over $1,- 
000,000 in three years, or better 
than $325,000 a year. The company 
put more than $400,000 into the 
project and figures it earned that 
back in less than 18 months. 


—Average station dumps of gaso- 
line have been increased 2% times in 
areas operated through salaried per- 
sonnel. 


“We have, by careful scheduling, 
managed to serve some areas with- 
out bulk plants, and distribution costs 
have dropped significantly,” stated 
Mr. Bellman. 

—A new process of lettering trade 
names saves GP 20%. 

—Engine life of motor transport 
vehicles has been extended to as much 
as 400,000 miles before an overhaul. 
This he attributed to training of driv- 
ers and shop personnel in best ve- 
hicle handling and maintenance prac- 
tices. 

—Transports went 5,500,000 miles 
in the last four years without loss of 
any $1,900 transmissions or $1,500 
rear ends. This he attributed to good 
driving. 

—GP is supplying its field men 
with relative profitability studies and 
sales analyses which, besides telling 
how to get business, tell which part 
of a business is making a profit or 
causing a loss. 

—Marketing organization has been 
decentralized to make it more flex- 
ible, so decisions can be made closer 
to the point where information origi- 
nates. 

“We believe that a good man with 
a good rifle is going to score more 
bullseyes at 50 yards than the world’s 
best marksman with fanciest gun 
and sights can score at a mile,” re- 
marked Mr. Bellman. 

—Through an employe counselling 
program, GP has taken steps to un- 
cover all the skills, the initiative and 
ideas of its people. 

—Overhead in marketing, manage- 
ment and administration has been 


slashed nearly $300,000 a year by 
making the organization less rigid 
and adapting it to “the principle of 
constant change.” 

—In the last three years, 184 per- 
sons have invested in service stations, 
which GP has then learced from them, 
thus cutting capital demands in serv- 
ice station construction. 

—Average gasoline sales per ata- 
tion have increased at the rate of 
1,000 gallons on the average monthly 
volume each year during the past 
three years. That is, a station selling 
15,000 gals. a month in 1949 is sell- 
ing 18,000 today. 

This Mr. Bellman attributed to 
“putting profitability first and the 
traditionally all-important concept of 
high gallonage in its proper place, 
behind profitability” and to “shrewder 
picking and choosing of service sta- 
tion deals.” 

—GP is currently importing 4,000 
b/d of crude oil from Venezuela to 
meet customer needs, and is losing a 
dollar a barrel in so doing ($4,000 a 
day, or $1,460,000 a year). “We are 
people that meet our obligations to 
supply our customers,” Mr. Bellman 
said. 

Commenting on the refinery to be 
built in Washington (see NPN Nov. 
12, p. 29), Mr. Bellman said Fern- 
dale was selected as a site because ic 
“gives us the lowest over-all trans- 
portation cost of any location we 
could choose for a refinery using 
Canadian crude oil.” 


Shell has more capacity at its Mar- 
tinez, Calif., refinery. A new crude 
distillation unit, installed at a cost 
of $250,000, has boosted throughput 
10,000 b/d to 70,000 b/d. 

It’s part of Shell’s $100 million na- 
tion-wide refinery expansion program. 


* * * 


A program to speed up settlement 
of the tidelands dispute has been 
mapped out in California. Last week, 
U. S. Sen. Knowland (R., Calif.) con- 
ferred with State Attorney Brown 
and Everett Mattoon, the state as- 
sistant who has represented Califor- 
nia in the case, on ways to speed up 
legislation to restore ownership of 
the oil tidelands to the states. 

Afterwards, Mr. Brown said Cali- 
fornia is in a better position for re- 
gaining title, with a new administra- 
tion in power. He predicted 50 sena- 
tors will endorse the new tidelands 
bill. 
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STOP Them deities 


By FRANK BREESE 
NPN Staff Writer 


Inventory control and a choice free- 
way location are features of ‘“Flat- 
top,” latest addition to Associated’s 
chain of truck stations. Associated is 
the western division of Tide Water 
Associated. 

“Flat-top,” which derives its nick- 
name from a mammoth canopy re- 
sembling the expanse of an aircraft 
carrier's flight deck, is possibly the 
biggest and most ambitious unit in 
Associated’s chain. 


The station is on an eight-acre site 
at Fresno, Calif. It has a potential, 
estimated by the operators, of 300,- 
000 gals. a month (140,000 gals. of 
gasoline, 100,000 gals. of Diesel fuel, 
and 60,000 gals. of butane.) Operators 
figure truck business will account for 


TRUCK SERVICE 


270 FEET LONG, canopy at 

Associated truck station in 

Fresno, Calif., covers six truck 
lanes and six car lanes 


FUE 


two-thirds of the volume, and pas- 
senger cars one-third. It was built at 
a cost of about $225,000. With the 
land, the total value has been placed 
at $618,000. 


‘Giant’ Canopy — Underneath the 
27” x 70’ canopy are truck and 
passenger car areas divided in the 
middle by a two-story office and 
service building. On the motor car 
side are six lanes and on the truck 
side, six lanes. 


Main reason for the gigantic cover- 
ing, at a time when large stations 
have tended to open layouts, is the 
protection it affords travelers from 
Fresno’s punishing summer sun. An- 
other is the eye-stopping impact such 
a large canopy makes. 

Other features which accentuate 
the bigness include: an illuminated 
110-ft. tower topped by the “Flying 








GASOLINE, Diesel fuel and butane are available 
at 23 pumps in truck section of Fresno station 


A” trademark; a retread plant, with 
six tire molds and a sectional mold, 
described by Associated as the largest 
in central California and equipped 
to handle any size tire up to 11.00 x 
22; 50-ton public scales with a 60-ft. 
platform; a 70-ft. truck and trailer 
lube pit under cover; and 124,000 gals. 
of storage capacity. 

The scale house in front of the 
canopy forms the base of the identi- 
fication tower. On a clear night, the 
trade mark can be distinguished over 
a mile away, while the tower itself 
is visible from a greater distance, the 
company reports. 


Picking the Site 


Location of the station is a salient 
feature because it was selected with 
an eye to the future. It lies just 
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LUBE PIT, 70 feet long, can service largest 
REASE truck-trailer combination simultaneously 


north of Fresno on the west side of 
Highway 99, a heavily traveled in- 
land artery between San Francisco 
and Los Angeles and a popular north- 
south truck route. 


At present, the highway runs 
through Fresno’s central business dis- 
trict. However, a new freeway will 
by-pass that district. “Flat-top” is 
strategically situated at a point on 
the approach of the new freeway sec- 
tion, which will veer west of the 
existing highway. It may be three or 
four years before the freeway is com- 
pleted. 

Advantages of Location—-Two pre- 
cautionary considerations are worth 
noting: 

First, even if the highway becomes 
a limited access freeway, Associated 
is assured ingress and egress so the 
station won’t be cut off by future 
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TIRES 


developments, according to the com- 
pany. 

Second, by picking a site on the 
approach to the new freeway section, 
the company has avoided speculating 
on a site along the proposed route. 
Uncertainty of assuring access roads 
when the route is in the planning 
stage is a big risk factor. 

Highway 99’s traffic potential is 
indicated in the traffic counts rec- 
orded by the State Division of High- 
ways traffic department. An average 
of 13,000 passenger and commercial 
vehicles travel in both directions daily 
over that part of Highway 99, ac- 
cording to the state’s 1951 report. 
Using the state’s estimate of 6% to 
10% of the traffic being commercial 
vehicles, between 800 and 1,300 trucks 
pass the station every day. 


Cars Too— Although this unit 


Canopy’s resemblance to aircraft 
carrier's flight deck has given 
station nickname “Flat-top” 


TIRE SPREADER and pneumatic 
power wrench are included in com- 
plete line of tire servicing equipment 





Another Big One 


The new Fresno layout ranks 
in size with another large As- 
sociated station in Bakersfield, 
over 100 miles south. 

The Bakersfield station, de- 
scribed in detail in NPN, Jan. 
29, 1947, occupies a larger site 
and consists of allied automo- 
tive services such as machine 
shop, mechanical service depart- 
ment, body-building and frame- 
straightening department, paint- 
ing shop, glass and trim depart- 
ment as well as a fancy restau- 
rant. As a straight truck and 
passenger car service station, 
however, the Fresno unit is re- 
garded larger. 




















3JinN RUAN, President, Ruan Transport Corporation, Des Moines, lowa. 


“WE OPERATE 249 Fruehauf Tank units, and 
every one of them is giving us top hauling profits! 
That’s why we’re more than satisfied with Fruehauf 


oe | Yi ts All 0 t In Trailers,”’ declares John Ruan, President of Ruan 
e 0 as ul Transport Corporation. 


“We find that Fruehaufs excel, mainly, in three 


Our Praise Of Kruehauf ways: (1) Excellence in design, (2) Quality of 


construction, and (3) Efficiency of features. Frue- 
: 99 haufs are giving us "way-above-average service 
Tank -Trailers 2 durability. We're convinced they're engineered to 


withstand every kind of road and load stress, and 


stied 
. ae to coast 


ruehavt endurance, Hs 
the nce 
Like and con 
of Frchawt 


thousands 


ofS, 


Tanks! 


Gasoline Transports—A full line of B8unker-C Transports — Equipped 
single and tandem axle models, Trains 6-inch gate valves and 6-inch in 
and California Frameless units. wheel valves. 
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This Fruehauf Large Capacity Double 
ae Drop, equipped with GT Suspension, is 
cee. > |  -y one of 249 Fruehauf Tank units operated 
‘ ie by Ruan. The company hauls bulk 
petroleum products in 6 Midwest states. 
Each Fruehauf travels an average of 

100,000 miles yearly. 





‘arefully built to stand up and take it for mile 
ifter mile of economical performance. 


“Fruehauf’s Gravity Tandem feature is putting 
‘xtra dollars in our pockets through steady tire 
nileage savings. The easy-trailing, smooth-riding 


juality of GT also makes Trailer operation much 
vasier for the drivers. TICAILERS 


“ENGINEERED TRANSPORTATION” 


“A Trailer is a big investment, and we're all- 
nut for Fruehauf because it’s the top-paying, long- 


‘st-earning Tank-Trailer available today.” 
World's Largest Builders of Truck-Trailers 


PleUE seevicc, COASHING Coast! FRUEHAUF TRAILER COMPANY 
DETROIT 32, MICH. 


Casinghead Transports—With parallel Chemical Transports—For every type Truck-Tanks—In a wide range of ca- 
twin cylinder tanks, 10-gauge hi-tensile of liquid chemical, specially designed pacities, with an almost unlimited 
steel shell and 3/16 inch heads. for exact hauling requirements. number of optional design features. 
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TRUCK-CAR STATION 





REGISTERED 40-ton public scales, with 60-foot platform, are located near the high- 


a 
/f 


” puBLIC ee 
S 


tec . PLAY RALL with ASSOCIATED — r ud 


way at Fresno station 


caters to trucks, it is making an 
equally strong bid for passenger car 
trade. In fact, the front half of the 
station is set aside for motor cars, 
and a large “car service” sign de- 
signates that area. The company re- 
ported that passenger car business 
the first month was about the same 
as the truck volume. Associated said 
motorists do not receive motor fuel 
discounts, limited to the truck trade, 
and commonplace in the West. 


Control of Inventory 


An inventory control system has 
been installed at the storage tanks 
as a mutual convenience for the 
lessees and Associated. It enables the 
lessees to buy limited amounts of gas- 
oline and Diesel fuel, even though 
the supplier fills the storage tanks. 
It enables the supplier to make large 
deliveries to fit its distribution sched- 
ule. 


Here’s the way the system works— 

Two separate types of control de- 
vices are used—one for the truck sec- 
tion and one for the passenger car 
section. 


On the passenger car side, six 
header pumps govern the flow to 
a line of three outlets, one on each 
of three islands. (There are 18 dis- 
pensing units in pump shells con- 
nected with the six header pumps). 
A standard meter (Smith T-6), with 
a working rate of 60 g.p.m has been 
attached to the header pumps. 

As a control factor, a microswitch 
has been mounted. The set-stop 
mechanism on the meter is set for 
the amount of fuel the operator 
wants to buy. As the liquid flows 
through, the meter runs in reverse. 


34 


ih 


When the set-stop registers zero, it 
kicks the microswitch attached to 
the pump motor, closing a valve and 
cutting off the flow. 

When the set-stop mechanism is re- 
Set, the microswitch is connected and 
releases the pump so it can resume 
working. 

William G. Moser, manager, meter 
division, A. O. Smith Corp., which 
worked out the control device for 
this station, told NPN this is the 
first time this type of control ar- 
rangement has been used on remote 
pumps. 

Truck Pump Control—On the truck 
side, inventory control set-stop de- 
vices have been installed on each 
of 10 gasoline and Diesel pumps. 
That type of meter control cuts the 
flow by breaking the suction and isn’t 
applicable on the remote pumps which 
push the liquid and therefore don’t 
create the suction. 

Gasoline and Diesel storage totals 
100,000 gals.. comprising ten 10,000- 





Restaurant Coming 


The Associated Fresno truck 
station will eventually have a 
restaurant built adjacent to the 
layout. 


The operators told NPN this 
should boost business and re- 
ported that a number of pro- 
spective customers said they 
would wait until eating facili- 
ties are available before mak- 
ing Flat-top a stopping place. 
They explained that otherwise 
the drivers would have to make 
additional stops to eat. 











gal. tanks (eight gasoline and two 
Diesel). There are two 5,000-gal. 
tanks for kerosine and cleaning solv- 
ent. A 14,000-gal. butane tank com- 
pletes the storage facilities. 

A full inventory thus represents a 
sizable cash outlay for the operators 
or a large credit for the company 
to give. So the inventory control sys- 
tem enables the operators to order 
what they want to pay for. 

Included among the batteries of 
pumps and auxiliary dispensers are 
eight remote control pumps. 

Associated listed a total of 43 dis- 
pensing outlets: 31 gasoline, nine 
Diesel and one each for butane, kero- 
sine and cleaning solvent. 


Manpower 


Open day and night, the station is 
operated by eight full-time employes 
and the two co-operators. However, 
a unique situation gives them more 
manpower. The operators have an 
arrangement with a man who runs a 
training school for service station 
attendants. The four-day course is 
given at Flat-top, and the men taking 
the course are available to service 
the passenger car traffic during the 
day. 

A public address system delivers 
messages for customers, announces 
commercials about services and spe- 
cial offers and broadcasts recordings. 

The gilass-enclosed office on the 
second floor (beside car lube bay un- 
der center of canopy) provides a com- 
manding view of the premises, so the 
shift manager can keep his eye on 
the operation. 

The expanse of the site, eight acres, 
is larger than most truck station lay- 
outs, but it may be a new trend. It 
allows room for the addition of other 
improvements, makes for easy ma- 
neuvering of big rigs, provides a lot 
of parking space and enhances visi- 
bility by setting the station off. 

Operators are Joe Tacchino and 
Jack Van Buren, who opened the 
station in mid-September. The sta- 
tion was built by Ernie Schmitz, who 
leased it to Associated. 

Both operators were born and 
reared in Fresno, are veteran service 
station operators and were running 
their own individual lessee stations in 
Fresno when the opportunity to lease 
Flat-top came up. 


Other Stations— Two competitive 
truck stations, Signal and Chevron, 
are located to the north, and a Rich- 
field truck unit is at the southern 
approach to Fresno. 

Coincidental with the debut of its 
new truck-auto car station, Asso- 
ciated has opened three new canopied 
multi-pumps in Fresno and is pre- 
paring a fourth. All are located on 
east-west arteries and feature a long, 
single-wing canopy and two four- 
pump islands. 
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TOUGHEST and FINES! 
EVER TO BEAR THE 


PROVIDES THE EXTRA MEASURE 
OF HEAVY-DUTY PROTECTION 


that all modern, high-speed, 
high-compression motors need. 


Here’s a real extra measure modern HD Solvent 
Refined Motor Oil that more than meets Mil Heavy- 
Duty Specifications . . . an oil that provides an 
extra measure of engine protection insurance that 
practically eliminates lubrication worries and ex- 
pense as well as improving the power-perform- 
ance of the engine. 

No matter how, when or where the car, truck or 


CANFIELD OIL COMPANY 


General Offices: CLEVELAND 27, OHIO 


Bulk ond Package Plants: CLEVELAND, OHIO 
CORAOPOLIS, PA., JERSEY CITY, NM. J., MEMPHIS, TENN, 
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CANFIELD'S HEAVY-DUTY | 


we 


More than 
Meets “’MIL’’ 


HEAVY-DUTY 
Specifications! 


MIL 
io Ey Biel | 
TYPE 


SOLVENT REFINED MOTOR OIL 


Produced in new Multi-Million Dollar 


exclusively Solvent Oil Refinery Unit. 


MOTOR OIL 
‘ean FIELD NAME! 


tractor is o Na this super HD Solvent Refined, 
Additive Type Motor Oil provides that extra meas- 
ure of protectio \ to either gasoline or diesel 
engines, that boosts customer satisfaction, builds 
regular repeat soled) increases oil ratios and profits. 


MAIL THE 
COUPON FOR 
FURTHER 
PARTICULARS 
and PRICES. 


Please send further particulars and prices on 
Canfield Premium Motor Oil. We buy in (1) Tank 
Cors, ( Drums, (1) Sealed Packages. 
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ADORESS 





sy 














ETI 





OIL MARKETS 





= 


P. Mosher, Jr., Market Editor, NPN 
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1-7672 ¢ Chicago (5), 59 East Van 


. CHerry Buren 8t., 
NAtional 3476 « Houston (2). 810 First National Bank Bidg., ATwood 0412. 


Winter Arrives to Hold Fuel Oil Prices Firm 


Cold, moist weather which arrived over much of the 
country just prior to Thanksgiving Day helped to keep 
fuel oil prices firm in the nation’s wholesale petroleum 
marketing districts during the final week of November. 
Meanwhile, however, gasoline sales were slowing down, 
and lubricating oil market was, for most part, inactive. 

While wholesale gasoline market appeared easier in 
some areas, retail conditions were better in Omaha, Nebr., 
where six-weeks-old price war was about over. In Hart- 
ford, Conn., however, and on Long Island, N. Y., retail 
wars were, if anything, more severe (see below for de- 
tails). 

Probably the most encouraging news to marketers at 
the Gulf Coast and also inland Texas during week were 
the reports that coastal residual prices were firming. 
Bids reportedly were circulated at the Gulf, asking for 
No. 6 in cargo lots at $1.50, but offerings were scarce. 
Sale of small barge lots of residual at $1.575, with lift- 
ings spaced over winter months, were disclosed. 

In the Midwest, residual fuels continued steady, with 
railroads reporting purchases of No. 6 over December 
at $0.90, no change from November. Marketers offered 
No. 6 from $0.75 for immediate shipment, $0.80 to $0.85 
over December, while quotations reported by refiners in 
Midwest and Mid-Continent ranged upward from $0.90. 

Some firming in fuel oil prices along the East Coast 
was reported. No. 2 fuel, according to reports at New 
York Harbor, was closely held. A few “discount” barge 
offerings of kerosine, however, were still in market there. 

With Great Lakes Pipe Line System said to be 
“jammed” with distillates, cold weather in northern 
states will have to be of long duration to tighten up 
the Mid-Continent distillate market, trade sources said. 
Also, in the Chicago-East St. Louis area, light fuels were 
slow in responding to the generally colder weather 
throughout upper central states, although consumer de- 
mand was described as more brisk by jobbers and large 
distributors. Mid-Continent refiners said withdrawals 
of Nos. 1, 2, and 3 out of northern pipe line terminals 
were better at end of week, but tank car shipments north 
continued scarce. 

While weather the past week was expected to help fuel 
oil markets, gasoline was easing. Automotive and farm 
gasoline demand was off in much of the Mid-Continent 
and Midwest, although moisture could help farm sales 
later. 

Most grades of gasoline, up to 90 oct., were available 
at the Gulf Coast, and some sources said export demands 
for low octane were off. Premium gasoline, 90 oct. and 
above, however, was still described as “tight.” 

Weakness in neutral oil and cylinder stock prices was 
reported by lubricating oil traders, but for the most part 
they said bright stock continued firm. Spot lubricating 
oil trading generally remained quiet. Mid-Continent 
refiner reported reduced quotations for both solvent and 


conventional oils, with several grades ranging lower as 
result. ¢ 
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Standby liquefied petroleum gas inventories continued 
at high level, with supplies available to spot buyers, and 
producers welcomed the colder weather in Midwest (see 
p. 39). 

While domestic residual was slightly firmer, marine 
fuel oil customers, whose supplies in Eastern Hemisphere 
are arranged for by Esso Export Corp., were notified of 
guarantee of no price increases through Jan. 1, 1953. 
Since contract customers of Esso Export supplying com- 
panies are given 30 days’ notice of price hikes, this class 
of trade in effect will be protected against price in- 
creases on bunker fuel, medium marine Diesel, and heavy 
Diesel through Jan. 31, 1953. 


Guarantee will govern prices of Esso’s supplying com- 
panies, many of them Jersey Standard affiliates, at over 
125 principal ports in Europe, Africa and Far East, with 
Ponta Delgada, Azores, only Eastern Hemisphere excep- 
tion to no-price-hike guarantee. 

In crude oil markets, Esso Standard Oil Co., Louisiana 
Division, established a flat price of $2.85 per bbl., ef- 
fective Nov. 22, for segregated condensate purchased in 
South Louisiana fields. Company’s crude oil postings 
were unchanged. 

Bulk of Argentina’s crude oil requirements for 1953 
will be supplied from sterling sources, it was learned in 
New York (see p. 46). 

Details of retail gasoline price developments follow. 
Prices shown are exclusive of state and federal taxes, 
the amount of which is indicated in parentheses. 


Omaha, Nebr. (7c)—Price war is almost over, accord- 
ing to reports to NPN, with major brands of regular- 
grade for most part selling at only 0.9c below pump post- 
ings when fight for gallonage began. Major brand dealers 
generally were retailing regular at 19c, while a few 
were back to “prewar” price of 19.9c, depending on 
whether station gave “premiums”. 


Hartford, Conn. (6c)—-Number of major brand stations 
selling regular-grade gasoline at 14.9c increased “sub- 
stantially” and postings at some outlets dipped to 13.9c 
on “week end specials”, in dealer gallonage fight. Pr- 
vate brands for most part were selling at 14.9c. 


New York (6c)—While price of 20c continued to be 
posted for regular at some 180-odd stations in central 
part in Nassau County, a number of dealers along Hemp- 
stead Turnpike dropped back to 17.9c in Long Island’s 
prolonged war. Refusal of some dealers posting 17.9c 
for regular to remove “circus” signs advertising price 
cuts, and offering of “free’’ services by other outlets 
posting 20c, were blamed for fall-back in prices at many 
stations. 

Some stations posting 20c reportedly are selling coupon 
books for $1.00 entitling purchaser to three grease jobs, 
two battery charges, and “other” services. “Value” of 
coupon books in some instances is said to total as much 
as $12. 


NATIONAL PETROLEUM NEWS 


ee 





Oil 


MARKETS 





Summary of Daily Gasoline Prices (Nov. 25 through Dec. 1) 


Monday 
Motor Gasoline 93 Oct, (Premium): Dee. 1 
. (Texas & New Mex, shpt.) .. 13.2-13.25(2) 
Tex. (Texas & = Mex. shpt.) .. 12.5 
Mf Tex. (Truck Tnsp. ose cccecesee 12 
Cent. W. Tex. (Truck rasp.) Guc seers 


Motor Gasoline 90 Oct. (Premium): 
N, Tex. (Texas & New Mex, shpt.) .. 12.75(2) 
W. Tex. (Texas & New Mex. shpt.) .. 12.5-12.75 


Friday Wednesday 

Nov. Nov. 26 

13.2-13.25(2) 13.2-13.25(2) 
12.5 12.5 
12 

12.75(2) 


12.5-12.75 
11.75-12.75 


12.75(2) 


BE. Tex. (Truck Tnep.) 11.75-12.75 
Cent. W. Tex. (Truck Tnsp.) . eee 


Motor Gasoline 88 Oct. (Premium): 
Okla., Group 3 (Okla. shpt.) 
Okila., Group 3 (Northern shpt.) 
Midwestern (Group 3 basis) oe 
N. Tex. (Texas & New Mex, shpt.) 
W. Tex. (Texas & —¢4 Mex, shpt.) 
E. Tex. (Truck Tnsp 
Cent. W. Tex. (Truck Tnsb.) 


Motor Gasoline 86 Oct. (Premium): 
N. Tex, (Texas & New Mex. shpt.) .. 
W, Tex (Texas & New Mex. shpt.) .. 
E. Tex. (Truck Tnsp.) 

Motor Gasoline 84 Oct, (Regular): 
N. Tex. (Texas & New Mex, shpt.) .. 
W. Tex. (Texas & aor Mex. shpt.) .. 
E. Tex. (Truck Tnsp 
Cent. W. Tex. (Truck Tnsp.) 


Motor Gasoline 82 Oct. (Regular): 


Okla., Group 3 (Okla. shpt.) 
Okla., Group 3 (Nurthern shpt.) 
Midwestern «Group 3 basis) 


sees 


(3)11.5-11.875 
(6)11.375-11.75 
(4)11.375-11.75 
(2)12-12.75 


12(2 
(2) 11-78-12 
12 


lv. 7-11. 23 


(4)10.5-10.875 


(4)10.5-10.875 
(6)10.375-10.625 


(6) 10.3i0-10,625 
(5)10.375-10.5 


(4)10.5-10.875 (4)10.5-10.875 


(6)10.375-10.625 


(5)10.375-10.5 
N, Tex. (Texas & New Mex. shpt.) .. 10.75-11.25 
W. Tex. (Texas & New Mex, shpt.) . 10. 75-11 
E. Tex. (Truck Tnsp.) (2)10.75-11 
Cent. W. Tex. (Truc 10.75 
., Group 3 (Okla. shpt.) . 
, Group 3 (Northern shpt.) 
pewontere (Group 3 basis) 
Tex. (Texas & New Mex, shpt.) .. 
YW. Tex. (Texas & New Mex. shpt.) .. 
Motor Gasoline 60 Oct, M & below: 
Okla., Group 3 (Okla. ern api) 
Okla.’ Group 3 agg an 
Midwestern (Group 3 bas 
j . (Texas & new Mex. shpt.) .- 
. (Truck Tnsp. ° 
. W. Tex. (Truck rasp} ee 


Motor Gasoline 92 Oct. (Premium) : 


ork harbor ...........+- 
harbor, barges 


13.85-14.35 
13.75-14.25 
15.15 


15.05 
12.9-13.25 
12.8-13 
85-13.6 
5-13. 
7-13. 
3.7-13. 
1.9- 


13. 
1.8-12 


4 
9 
8 
5 


13.75-14 
12.75(2) 
13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


10.75-11 
(2)10.75-11 
10.75 


(6)10.375-10. 625 


(5)10.375-10.5 
10, 40-11.25 


10.75-1 
(2)10.75-11 
10.75 


10:75-11.5 


10.75-11.5 
10.75-11 


13.85-14.35 13.85-14. 
13.75-14.25 3 
15.15 

15.05 
12.9-13.25 
12.8-13 


(3)12-85-18.6 
125-13 


12.75(2) 12.752) 


13.75-13.9 13.75-13.9 
12. 75-12.9(2) 12.75-12.9(2) 
13.9(2) 13.9(2) 
12.9(2) 12.9(2) 





ATLANTIC COAST 
Offerings Cut as Ship Rates Rise 


Advances in spot tanker rates from the Gulf and 
Netherlands West Indies during the last days of Novem- 
ber acted to reduce offerings of light and heavy fuel 
oils in principal eastern terminal districts. Kerosine was 
virtually the only product that still could be purchased 
at a “discount.” No, 2 fuel was closely held, and there 
was widespread “talk” of higher prices in the offing for 
residual fuel oils. 


Spot tanker rates ranging up to the equivalent of 49c 
per bbl. for heavy fuel from NWI to New York elimi- 
nated the “discounts” on delivered cargo lots of bunker 


DECEMBER 3, 1952 


fuel, trade sources said. At New York Harbor, material 
for delivery in cargo lots was held for $2.00, spot, which 
compared with the prevalent contract price of $1.95. 
For tank car/truck transport and barge loadings, 
bunker fuel at $2.10 per bbl. still could be purchased 
freely—providing the pickup was made immediately. 
However, with widespread rumors of a possible increase 
in heavy fuel prices, some suppliers at New York re- 
fused to entertain spot buyers’ requests for Dec. 15 load- 
ing at generally posted tank car and barge prices. 
Outside of sales to regular customers, suppliers ap- 
parently were making few offerings of No. 2 fuel, ac- 
cording to most reports. In addition, many suppliers con- 
tinued to hold their customers to strict quotas on heat- 
ing oils. This was pointed up when request of a metro- 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
37 and the price tables appearing on pages 40-45 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “xX” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 43 all prices reported are shown, In all 
other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











politan New York distributor to his regular supplier for 
an additional 2,000,000 gals. of No. 2 fuel, spread over 
the balance of the heating season, was refused. 

While kerosine was available with few takers, one 
transaction at New York totaling 60,000 bbls. was said 
to have cleared out much of the surplus. The price on 
this sale was not confirmed, although other reports in- 
dicated that some supplies of kerosine still could not 
be picked up from secondary suppliers at 10.4c. This 
price compared with 10.65c, generally posted for barge 
lots at New York Harbor. 

As in recent weeks, trading interest in gasoline con- 
tinued light. Prices for all products were reported un- 
changed. 


GULF COAST 
Residual Fuel Prices Firmer 


For the first time in several months residual fuel 
oil prices showed real signs of firmness during the past 
week at the Gulf. Distillate prices eased somewhat with 
reduced barge shipments because of fog and sleet on 
the Mississippi. However, uncovered bids for both kero- 
sine and No, 2 fuel continued in the market. Most grades 
of gasoline were obtainable for prompt shipment. 


One of the first signs of strength in bunker oil prices 
was the appearance of a bid at $1.50 per bbl. Bids for 
bunker fuel were in sharp contrast to recent offerings 
at $1.50, with prospective buyers asking for “discounts.” 
Trade sources said that the majority of refiners both at 
the Gulf and in the Caribbean have reduced their sur- 
pluses of residual, and this was in line with other re- 
ports that residual was beginning to be offered sparing- 
ly. With talk of higher prices in the air, bids at $1.50 
became more numerous, with the result that some sup- 
pliers restricted bunker fuel quotations to their regu- 
lar customers only. 

Four refiners continued to quote $1.50 per bbl. for 
bunker fuel in cargo lots, which compared with quo- 
tations by five refiners at this price previously. 

Fog and sleet on the Mississippi, which came right af- 
ter a prolonged period of low water and smog from forest 


fires, tended to slow down shipments of distillates to the 
upper Midwest. One cargo of 48-52 d.i. gas oil reportedly 
was offered to the export trade at 8.375c per gal., off 
0.125c from recent sales and spot offerings of this prod- 
uct. On the other hand, bids for No. 2 fuel at 8c per 
gal. for shipment any time in December, as well as bids 
at 9c for kerosine, continued uncovered in the market. 

Gasoline pri¢es continued to show no seasonal easiness, 
trade sources said, although most grades “up to 90 oct. 
premium” could be purchased for either prompt or for- 
ward shipment. Export calls for 70-72 oct. leaded, for 
several weeks a tight supply item, have eased, according 
to reports. On the other hand, premium gasoline still 
was tight. 

No spot sales were disclosed, and the low reported quo- 
tations for all products were unchanged. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Products Respond Slowly to Cold Spell 


All products were slow in responding to near-zero 
wave that struck the Midwest last week. However, refin- 
ers said demand for gasoline finally had begun to show 
more seasonal tendencies, Some reports indicated refiners’ 
November gasoline gallonage might set all-time records 
for the month, if not over-all, at least in certain areas. 

Most trade sources said arrival of cold weather was too 
recent for demand to make itself felt at primary level of 
supply. Jobbers, on the other hand, said the cold wave 
had brought on the season’s first real flurry of orders 
from consumers. 

Residual fuels, especially low-sulfur grades, were 
“steady to firm.” Several sources held the opinion that 
“low” cost price of $0.70, Group 3, to resale agents would 
“disappear” with the close of November business, One 
marketer, quoting $0.75 over November, said he was of- 
fering product over December at $0.80, another at $0.85. 

Railroads said they were paying $0.90 for No. 6 flat 
over December, but that more suppliers were allowing 
0.05c per gal. when road’s own cars were used, Quotations 
to the trade reported by refiners for No. 6 ranged from 
$0.90 to $1. 


CENTRAL MICHIGAN 
Gasoline Still in Good Demand 


Despite lateness of the season, at least two Central 
Michigan refiners were in market last week for auxiliary 
amounts of gasoline to meet their December commit- 
ments. Light fuels were in “fair” demand. Heavy fuels 
remained slow and prices continued on the “soft” side. 
Refiners’ prices were unchanged for all products. 

While most refiners were finding their gasoline inven- 
tories balancing out better than at any time in the past 
six months, two of them were in the market as buyers 
for prompt shipment. Amounts were indicated as “siz- 
able”, particularly in view of lateness of the season. 


CHICAGO DISTRICT 
Cold Weather Spurs Fuel Oil Demand 


Arrival of cold weather late last week stimulated de- 
mand for light and heavy fuels in the Chicago District. 
Refiners said gasoline was in better balance than at 
any time in six months. While residuals were “fairly 
steady,” one supplier’s reduction lowered price ranges for 
high-sulfur grades. 

Near-zero temperatures brought improvement in con- 
tract demand for light fuels, but open market call con- 
tinued quiet, according to primary suppliers. Jobbers and 
large distributors said consumer demand for range oil 
and No. 2 fuel was up sharply, but some added that gal- 
lonage for the season to date was lagging behind last 


NATIONAL PETROLEUM NEWS 








OllL MARKETS 





year. One estimate was that light fuels, up to the end of 
November, were as much as 10% behind last year. 

Price ranges for high-sulfur residual fuels were down 
0.05c and 0.1c on the highs with No. 5 quoted at 6.8 to 
7.1c, and No. 6 at 5.6 to 5.95c, FOB Chicago District. 


WESTERN PENNA. 
Lube Oil Supplies Ease 


There were indications of easier prices for some grades 
of lubricating oil in Western Penna. the last week in 
November. Supplies of base stocks were building in face 
of slow spot demand and slackening call for branded 
motor oils. 

At same time, bright stock continued firm, and quo- 
tations for all products, including lubes in easiest sup- 
ply, were unchanged. Scale wax prices were fairly steady 
for domestic sales. Demand still was good for gasoline, 
while heating oils were somewhat. retarded by warm 
weather. 

Only spotty lube trading was reported during the week, 
and refiners indicated general lack of inquiries. Neutral 
oils (both 200 vis. and 150 vis.) and 600 flash and 650 
s.r. cylinder stocks were available lower than low quoted 
prices, according to some sources. Confirmation was 
lacking of any sales of these grades at prices lower than 
reported by refiners, however. 

On the other hand, one refiner said he had sold 2,100 
bbls. 630 flash cylinder stock at 30c and sales of 200 
vis. neutral at 28c also were reported. While some re- 
finers said call for 200 vis. neutral had seen slow, another 
reported receiving orders for 10 cars in one day from 
jobber buyers. 

Bright stock generally was reported firm, with major- 
ity of refiners holding for 30c, low quoted price. Offer- 
ings at lower prices have been inter-refinery or to resell- 
ers, some refiners stated. 

Domestic scale wax demand continued fairly steady, 
and for most part domestic customers were ready buyers 
at 3.75c per lb. Sales to Midwest resellers netting 3.85c, 
refinery, and to East Coast resellers netting 3.65c, were 
disclosed. 

Heaviest drain on distillate fuel supply has been caused 
by shipments of Diesel fuel to railroads, according to 
several refiners in upper and lower field. Demand con- 
tinued active for No. 2 fuel from industrial buyers, but 
distributor buying was slow. 


MID.CONTINENT 
Burning Oil Demand Rises; ‘Gas’ Drops 


Fuel oil demand was improving and gasoline sales were 
slipping in the Mid-Continent during the final week of 
November, as cold and wet weather hit the Mid-Continent 
and northern consuming areas just prior to Thanksgiving 
day. Lubricating oils, meanwhile, showed further signs 
of weakness, with one refiner reporting lower quotations 
for both solvent and conventional oils. Except for lubri- 
cating oil prices, however, refiners’ quotations generally 
were unchanged. 

Withdrawals of burning oils at northern pipe line ter- 
minals were picking up at end of week, although Great 
Lakes Pipe Line System still was said to be “jammed” 
with distillates and few northern buyers were seeking 
Nos. 1, 2 or 3 for shipment north in tank cars. Also, 





Crude Oil Prices 


No changes were reported in crude oil prices 
during week ended Nov. 29. For complete crude 
price schedules see p. 64-65 in Nov. 26 NPN. 














NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. . Tank Car 
Dec. 1 ‘ : 15.30 11.64 
SS ee ..'s. +h gah 0ot 15.32 11.65 
Year Ago . avee 6 15.28 11.65 

Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif., N. Y¥, Harbor 
Philadelphia, Jacksonville, Boston and Gulf Coast 











“discounts” were still being offered by refiners, generally 
ranging from 0.375 to 0.5c “under published prices.” 

Residual fuel offerings to resale agents continued to 
range upward from $0.70, Group 3 basis, but several re- 
finers said general residual fuel supply and demand pic- 
ture has improved considerably during past few weeks. 
Refiner in Arkansas said both his residual and distillate 
shipments for month of November were greater than at 
any time since last January. In Kansas, several refiners 
stated they were “scraping the bottom” on No, 6, There 
were no reports of any new contracts signed between Gulf 
Coast residual buyers and Inland Texas refiners. 

Moisture in form of rain, snow and sleet should help 
farm gasoline demand later, refiners said, but during the 
week automatic and farm sales were off due to bad 
weather. Kansas refiner said his northern sales have 
dropped off to “winter consumption level,” and he is 
now putting about 4,000 b/d in storage. Others said more 
gasoline is going into winter storage now. One reseller 
said he was unable to sell cycled gasoline which he of- 
fered out at 9.25c, Group 3. 

Conventional bright stock, 200 vis., was priced at 28c; 
150-160 vis., 0-10 p.p. ranged from 24.5 to 25c; 180 vis. 
conventional neutral ranged from 13.5 to 14c; and 300 vis. 
solvent neutral ranged from 19.5 to 21c, following changes 
reported by one refiner. 


Oil Price Index Unchanged 


WASHINGTON—Bureau of Labor Statistics’ wholesale 
oil price index, based on Platt’s Oilgram quotations, was 
unchanged for second straight week. Current index is 
shown below in comparison with corresponding week a 
year ago (1947-49 equals 100): 


Nov. 25, 1952 Nov. 27, 1961 
Crude and products ...........esseeuse 108.1 111.1 
ee ere ree 109.0 109.0 
Refined petroleum ............. sil aa bay 108.0 111.6 
SN Wipewyeldbtes st cack eed ined ae 114.3 115.0 
Kerosine dvnese ~ooes ees 112.8 112.7 
Distillate fuels ........... veage 112.6 113.5 
Residual fuels ..... ie idnbe 80.7 99.5 
Lubricating oils . Se re : 3 96.5 102.4 
Natural gasoline .. , pews > 101.5 101.5 


Bureau’s wholesale price index for other commodities 
was down 0.2% to 110.1 for week ended Nov. 25. Bureau 
corrected last week’s figure to 110.3. 


LP-Gas Producers Ready for Cold Spell 


Mid-Continent producers of liquefied petroleum gases 
Nov. 26 report readiness generally for cold spell that has 
enveloped Midwest and Southwest past 26 hours. Standby 
LP-gas inventories are at high level, tank car shipments 
active, and supplies still available to spot buyers. 

If anything, some producers complain that sales could 
be more active, although majority say that “discount” pro- 
pane for most part has been drawn off market. 

Prices of principal producers are reported unchanged at 
4c for propane, 4.5c for butane-propane mix, and 5c for 
butane, FOB Group 3. Some resale agents say they have 
spot propane to offer at 4c. 

In the East, production snags at two plants for periods 
ranging up to three days have tightened up supplies. 

In the Southeast, rail shipments via Memphis are said 
to be at rate as fast as transportation permits. 
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Prices at Refineries and Terminals and by Tank Wagon 
PRICES IN EFFECT DEC. 1 


Prices herewith are reproduced from Platt’s OILGRAM Daily Oil! 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 
to reporting oi] industry prices everywhere. 

Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and shipments; for the busi- 
ness day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 
barges or cargoes or truck transport lots only, so designated; FOB re- 
Gineries or terminals; in cents per gal., except per bbl. where § sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 


distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 
posting of firm prices but give OILGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers only, and such prices appear in the price tables. 
Gasoline ratings are by ASTM Research Method and are minimum 
ratings, except where letter M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back of any OILGRAM Price 
Service invoice. 


For complete price service delivered daily from nearest OJLGRAM 


for crude oil and its products lawfully produced and transported; re- 
ported as received by OILGRAM and National Petroleum News but not 
for subscribers’ private use only 


guaranteed ; 


GASOLINE 


OKLA., Group 3 (Okla, shpt.) 
88 Oct. Prem. (3)11.5-11.875 
82 Oct. Reg. (4)10.5-10.875 


80 Oct. Reg. eece 
60 Oct. M & below ....... 9.625-10.125 


OKLA,, Group 3 (Northern shpt.) 


88 Oct. Prem. (6)11.375-11.75 
82 Oct. Reg. (6)10.375-10.625 
60 Oct. M & below 9.5-9.875 


MIDWESTERN (Group 3 basis) 


88 Oct. Prem, (4)11.375-11.75 
82 Oct. Reg. (5)10.375-10.5 
60 Oct. 9.625-9.75 


N. TEX. (Texas & New Mex. skpt.) 


$3 Oct. 13.2-13.25(2) 
90 Oct. a ar 2. 2) 


12.75( 
88 Oct. (2) at es 


86 Oct. 

84 Oct. 10.75~-11.7 

82 Oct. oeeeccecces 10.75-11.25 
eg. ee 10.75-11.5 

60 Oct. M & below ....... 9.75-10.8 ‘ 


W. TEX. (Texas & New Mex. shpt.) 


12.5 
12.5-12.75 
12(2) 
12 
10.75-11.25 
10.75-11 


10.75-11 
10.25-10.5 


B. TEX. (Truck transport lots) 


93 Oct. Prem. .........+5.. 
90 Oct. Prem. 

88 Oct, 

86 Oct, Prem, 

84 Oct. 


11.75~12.7. 
(2)11.75-12 
11. 
. 10. 75-11.25 
- (2)10.75-11 


9.875-10.5 


sso 
23% 


(Truck transpert lots) 


12 
WOME .nedwachedbeed 10.75 
M & below ....... 10 


ses 
£22 


; 


shipment to Ark. & La.) 
6 beewttacdad 11.75 


saeaatbdeases 10.75 
& below ....... 9.625 


SSss 
een 
ii 


and not for resale or 


Price Service, Inc., 


WESTERN PENNA, 
Bradford-Warren: 

SO Oat. PROBS sediccccscsne 
86 Oct. Reg. 


13.75-14 
12.75(2) 
Oil City: 


90 Oct. Prem. 
86 Oct. Reg. 


Pittsburgh: 
90 Oct, Prem, 
86 Oct. Reg. 


13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries) 


90 Oct, Prem. (2)13.5-14.75 

86 Oct, Prem, 13.25-13.75(2) 
(2)12.5-13.25 
(2)12.25-12.75 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


86 Oct. Reg. ....----+-0+- 14.0 


CALIFORNIA 
Les Angeles dist. : 
90 Oct. Prem. 
80 Oct. Reg. 
San Fran. dist.: 


90 Oct. Prem. .. 
80 Oct. Reg. 


San Joaquin Valiey dist.: 
90 Oct, Prem. 
80 Oct. Reg. .... 


13-16.5 
11.5-14(2) 


16.25-17 
14.25-14.5 


16.25-17 
14.25-14.5 


KEROSINE, GAS & FUEL OILS 


OKLA., Group 3 (Okia. shpt.) 

G1A6B GW. cuvcccceccceces 8.75-9.25 

42-44 WLW, ceccccccccccces 8.75-9.25 

TRG OR io cccénccoccccove 8.75(3) 

58 & above D.I, Diesel.... oy tag 
bode ance sncece (2)1,625-7.875(2) 

No, 6 fuel ......00eeeeee0- (2)$0.90-1.20 


OKLA., Group 3 (Northern shpt.) 

41-43 WLW. co ecececccccees (4)8.75-9(2) 

42-44 w.w. . ++ (5)8.75-91(5) 
e oll ° 8.75(2) 

58 & o*, D.L. * Diesel. (6)8.5-9 

TR, 2 GRE cn cccncccccscess 8.125-8.75(3) 

PO DS GE sc ccvcdescccoce 7.625-8.125(2) 

No. 3 fuel ...... deocgoees > (2)7.625-7.875(2) 

No. 6 fuel ...... seeeeeeee (3)§$0.90-1.15 


MIDWESTERN (Group 3 basis) 
41-43 WLW. cncccccsceseees (2)8.75-9 
42-44 ww. seeeeee (4)8.75-9(2) 


Range oil . eeee 
58 & above D.I. Diesel.... (0.53.3) 


625-8. 125 
Ter rrerer irs (3)$0.90-1.00(2) 


N. TEX. (Texas & New Mex. shpt.) 
seancae? eines 


8.5-9.25 





publishing office, New York, Cleveland and Houston, address Platt’s 
1213 West 3rd S&t., 
Subscription rate in U. 


Cleveland 13, Ohio. Annual 


S.: $150 per year, payable in advance. 


W. TEX. (Texas & New Mex. shpt.) 
41-43 w.w, ‘ 8.75 
42-44 ww. 9.25-10.25 
58 & above D.I. Diesel... 
No. 1 fuel 

No, 2 fuel ...cccccescopecs 
No. 6 fuel ... 


8.75-9. 25 (2) 
"35-8 
$0.90-1.75 


E, TEX. (Truck 

41-43 w.w, 

42-44 w.w. . 

58 & above D.I. Diesel. 
No, 1 fuel 

No. 2 fuel .. 

No. 6 fuel 


CENT. W, TEX. (Truck transport lots) 
41-43 w.w. 
58 & above D.I, Diesel ... 


KANSAS (For Kansas destinations only) 
42-44 w.w, os (2)9-9.875 
52 & below D. ‘ Diesel. . 
58 & above D.I. Diesel. (2)9-9. 3 
No. 90008 ecdes ea 8.7-9.625 
No. 7. S758. 25 
No, senee 

e208 $1.45-1.475 
No. $1.05-1.40 


ARK. (For shipment to Ark. & La.) 


Diesel fuel 52 & below.... 
Diesel fuel 58 & above.... 
No. 
No. 
No, 
No. 
No. 


AARe2opoe 
oo Oo 
BSR 


ese 3 


11.25-11.95 

10. 7511.2 

10.75-11.2 
10.25 


(2)11.25-11.65 
10.75-11.15 

10.5-10.9 

10.5 

10.5 

(2)11.4-11.65 

seeseeee 11.35 
ccccece (2)10.65-10.75 


36-40 gravity fuel 

(*) Prices of some Bradford- Warren District 
sellers to bulk commercial consumers are 0.15¢ 
higher than prices shown above. 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries.) 
Range Ol] ....csscesecceee 11.55-12.2 
46-49 W.W. KeTO, ..+-005-- + “Te 
P.W. distillate .......+++. 
eoceceoers (210-731 05(2) 
10.5-11(2. 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT DEC. 1 
KEROSINE, GAS & FUEL OILS Neutral Olle—Vis. at 100°; 96 v.-; #10 pat WAX 


(2)16-17(2) 


: a ddevet sé 2)18-2012 
(Continued) 8 SR worse oénr7 12:7) Geena WESTERN PENNA, (T.0., im Bulk) 


OHTO—Quotations of 8.0. Ohio for delivery to PRR Re cescmayepyeses, Ho” can oa p 
Ohio points 124-126 A.m.p. 
Kerosine ocesee ° o* . SOUTH TEXAS LUBES 
fuel a (Vis. at 100° F, FOB 8. Tex., refineries SEABOARD 
Diesel (Light & Med.)..... domestic and/or export shipment.) Melting points are AMP, 3° higher than 


PALE OILS: EMP. Prices are for carioad lots. Domestic 
Vis. Color prices are FOB refinery; scale in bags or 

CALIFORNIA 100 - ’ ; 1212) bbis.; fully refined, slabs loose. Export prices 

San Joaquin Valley: 200 Drink eel ' 1316 are FAS; scale in bags or bbis., fully refined 

40-43 w.w Y 300 2: ae sae 1418) in bags or cartons. 

Heavy fuel (PS 400)" ° , 15(6) 

Light fuel (PS 300) . t 16(6) Crude Scale N.Y. Domestic N.Y. Export 

Diesel fuel (PS 200) ...... 4-11, ‘ 17(5) 124-126 white 5.6(2) (2)4.8-5.6(2) 

Stove dist. (PS 100) . Be ea 19(2) 

San Francisco: Fully Refined: 

40-43 w.w. .... juecees 5 3 a ord 7.45 

Heavy fuel (PS 400) A 5 - Color taal Nim 7.45(3) 

Light fuel (PS 300) 25 (2 ae 12(2) 128-30 ..... 7.45(3) 

Diesel fuel (PS 200) 5 o © 5-6 1316) 130-32 or * 

Stove dist. (PS 100) ...... A p p 14(6) Pra \- 7.55(3) 

Los Angeles: 15(6) oadeee 7.55(3) 

40-43 w.w. (2)12-12.5 bee 40005) cb egers 16(6) 7.55(3) 

Heavy fuel (PS 400) $1.75-2.00 : 5-6 . 17/6) Ségaés 7.55-8.3 

Light fuel (PS 300) . ° $2.15-2.20(4) Pe : ; 5 19 -f os 9.55 

Diese] fuel (PS 200) . ° 8.25-11.4 

Stove dist. (PS 100) ...... 9-12.9 


LUBRICATING OILS 


WESTERN PENNA. 


Prices are for sales made, or offers reliably | 
reported, to jobbers & compounders only. 


Viscous Neutrals—No, 3 col. Vis. at 70° F. 200 we 2 Swoly , First Street 3 -— 
Vis, (180 at 100°) 420-425 fi. Model LC for old} by ty SCULLY SIGNAL COMPANY Combetane 41, Mass. | Model LA fo 
=> ne =. customer tanks J Canadian Licensee: EMPIRE BRASS MFG. CO. LTD, Toronto, Ontorio tank installations 
ee 29.5 
(2) 28-29 
. “43 at "400° "400-405 fi. 


29 
28 


25.5(3) | Marketer of Petroleum Products 
Bright Stocks 


RENEE ar, won a. NEW ENGLAND PETROLEUM CORPORATION 


New York 





31. 
(4)30-31" 








von aes te, crate tome oor | COMPLETE DAILY OL PRICE SERVICE 


Bright Stocks, vis, at 210° Neutrals 
100°, 0-10 p.p. 


evirat Oe Convento | DIRECT from the Nation's Leading Oil Centers 


60-85 vis. vee wege : . 

86-110 vis. * ’ Timely, reliable market information when you need it most—delivered 

180 vie hesen ast : at your desk—by fastest mail—every morning! Buying, selling, trading 

ee ereser's facts! Accurate, daily price reporting of more than 600 different prices 

po vis. 3. , “ ‘ of petroleum products from the nation’s leading oil centers. Rapid-fire 
vis. 8 . P 

Bright ‘Serta cbeeentnene market fluctuations compiled, recorded, produced and released through 


a0 va, D: private wire facilities—backed by more than 30 years of expert NEWS 
10- Ds a caes 


150-160 vis. D: ms hy ; and PRICE service publishing experience. SPECIAL!! One week trial 
rh epee: = me subscription with our compliments. Just send your request on your regu- 
me ged lar business letterhead. No obli- 
24(2)x 


shes j h ! 
Bright Stock as gation on your part w emnesver 
150-160 vis. 0-10 p.p., 95 v.i. (3)29-30(2) Mail your request today! Platt's 


Neutral Otle—Selvens (98 (96 ¥ v.i.) aE REN, OILGRAM Price Service, 1213 
200-210 Vis... ego) W. 3rd. St., Cleveland 13, Ohio. 
300 vis, ....: wise ova a bb «19.5-21(2) 


es Stocks ‘ Get the OILGRAM Habit! 
| Read OILGRAM Daily— 


GULF COAST—Solvent Refined Labes. 
chip at Gul for export MONDAY through FRIDAY 
Bright stock—vVis. at 210° A PLATT PETROLEUM PUBLICATION 
150-160 vis., 0-10 _ 
test, 95 v.i. ..... " 29-30(3) 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT DEC. 1 


ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries snateee termina tanker terminal operators, 
FOB their terminals. Ships’ bunkers prices A of li ~~ _ 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to biend- 
ers on freight basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 

FOB GROUP 3 

Grade 26-70 

FOR BRECKENRIDGE 





85 Oct. 
Reg. Gasoline 


cans: 85-13.6 
2.5-13.4 
14.2-15.2 (3) 12. 7-13.7(5) 


12.9-13.25 1.9-13.5 
12.8-13 iL. — 


14. '95-15.2(2) 
13.3 


12.5 
12.25-13.3 


83 Oct. 
Reg. Gasoline 


12.7-13.7(2) 
11.9-13.5 
11.1 

11 

12.7-13.7 
12.3-12.45 
11.5 


No. 1 Fuel* 
o. 
10.751 19) 6.875 (Quotations) 


6.375 (Quotations) 


LPG PRICES 

10.95¢16) (Of refiners, FOR refineries, in cents per gal., 
(3)10.7-10.9(2) tank cars or transport trucks) 

9.25-9.75 


13.7(7 
12 12. 475 


Houston .... @it 25-11. 3 


Propane Pp 


do barges . 
Jacksonville . 
Miami ...... 
Mobile ...... 
New Haven . 
New Orleans. 


do 

Norfolk 
Pensacola > 
Philadelphia 

© barges . 
Pt. Everglades 
Portland .... 
Providence .. 
Savannah ... 
Tam 


Wilmington, 
N, C, 


sees 


N. Y¥,. Harb. 


New Haven. 
New Orleans 

do barges. 
Norfolk .... 
Pensacola .. 
Philadelphia. 

do barges. 
Pt. Everglades 
Portiand ... 
Providence . 
Savannan . 
Tampa .... 
Wilmington, 

N. C. “ 


tee 


13.6(4) 
13.4(3) 
1513) 
12.6 


12.6 
12.9-14.6 
13.4 


15-15.2 
5.05 


3 6(3) 


(2)12-12.25 
13.3-13.6(2) 


15.05-15.3/3) 
14.95-15.2¢3) 


13.63) 
13.4(3) 


13.05-14.55(2) 


9.75(19) 
9.65118) 
10.05(12) 
9.85(11) 
9.75(6) 
8.4 
9.95(16) 
9.915) 
8.625-8. 
8-8.5 
10.4(8) 
10.5 
9.5(2) 
9.95(10) 
8.5-8.7(3) 


8.7 
9.75(6) 
9.5 
9.85(10) 
9.75(9) 
10.514) 
10.05(9) 
9.9519) 
10.4517) 
10.25(5) 


9.9(7) 


Gas House 
Gas ol* 
9.85 
10.45 

9.95 


8.8 
10.35 
10.15 


10.45 


11.25-11.3 

. 6(7) 
2.6 

12. 4(2) 

13.5(2) 

11.6 


11.6 
11.9-12.3 
12.4 
13.7-13.9 
13.7-13.8 
12.6(4) 
13.8(3) 
13.7(4) 


12.3-12.6(4) 


12.4(4) 
12.05-12.55 


No. 5 Fuel 
(0-10 p.t.) 


(10)$3.06-3.56 


(11)3.03-3.46 
3.75 


3.06(3) 
3.03(3) 
2.35 
3.195 


3.01 
(3)3.08-3.10 


2.76(2) 


No. 5 Fuei 


11.9-12.6 
13.7 
13.6 
13.8 
13.7 


12.3-12.6 
12.3-12.4 


12.05-12.55 


ou 
Shore Plants* 


11.4(11) 
11.5(2) 
10.4¢4) 


10.75(10) 
11.515) 
11.05(9) 
10.95/9) 
11.45(7) 
11.15(8) 


(3)10,7-10.9(4) 


Light Diesei 
Ships’ Bunkers 


(15-60 p.t.) (60cet.,55d.1,) (45 cet., 45 4.1.) 


ws 
&2 


Ssssee: 


**** NUNN: wn 


No. 6 Fuel 


(8)10.15-10.25 
10.45(4) 
10.25(5) 
8.8. 

10. 356) 
1012) 
8.5(2) 
10.4(6) 
10.5(2) 
9.5 
10.35(5) 
8.7-9.1(2) 
10.15(4) 
9.5 
10.25(8) 
10.5(5) 
10.45(4) 
10.3514) 
10.45(5) 
10.25(6) 


10(2) 


$4.24(4) 


4.24(4) 
3.49 
4.27-4.28(2) 
4.18(2) 
3.49(6) 
4.431(5) 
4.473(2) 


3.49(3) 
4.19-4.24(2) 
4.24(4) 
4.47303) 


4.28 
4.452(5) 
4.368 (5) 


4.18(3) 


District 

N. Y¥. Harbor ... 812) 
Philadelphia 8(3) 
Baltimore ... P coos 
Hastings .... . 
New Orleans .... 
Houston .. 


812) 


4.375 
3.75 
7 


(FOB Group 3) 
Stoddard solvent .. 
Cleaners naphtha .. 
V.M.&P. naphtha 
Mineral spirits 
Rubber solvent .... 
Lacquer diluent 
Benzo] diluent 


11.375(3) 

11.875(2) 

11.875(4) 

10.875(4) 

‘ 11.875(3) 
* (2)12.125-12.375 
(2)13.125-13.625 


WESTERN PENNA, 
Ol City: 
Stoddard solvent ......... 


Pittsburgh: 
Stoddard solvent 


OHIO—Quotations of S.O. Ohio for delivery to 
Ohio points: 

V.M.&P,. naphtha . . 

Mineral spirits & stoddard ‘solvent 
Rubber solvent 


17.0 
16.0 
14.875 


E, TEXAS (Truck Truspt. lots) 
Stoddard solvent .......... 11.25 
CENT. W. TEX. (Truck Trnspt. lots) 

Stoddard solvent ....«.... 10.5 


KANSAS (For Kans, Dest’n. only) 
Stoddard solvent 11.8 


ATLANTIC COAST 
V.M.&aP. Mineral 
Naphtha Spirits 


16(5) 
15.5(5)x 
15.5(3) 
16.5(5) 


New York 

Harbor ..... 
Philadelphia .. 
Baltimore 
Bosto 


174) 
16.5(4)x 





Providence 


16.5(4) 


CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 
terminals. 


io. 6 Fuel No Sulfur No, 6 Fuel 
No Guarantee Max. 1% 
Barges Sulfur 
$2.10(13) $2.20-2.25(3) $2.20-2.25(4) 
2.10(4) 2.28 
1.60 eens 
2.15(5) 2.30 
2.03(2) 2.00(3) seus 
1.63 1.60 
oe ‘gyi: borg 1.60(4) 
ville. 


2.0016 1.97(6) 
1.95 1.92(2) 
1.65 


$2.10(13) 
2.45 
2.13(6) 
1.63 
215(7) 


12.85-13.75 
(3) 12.1-12.75 


(3)10.9-11.375 
(3)9.9-10.375 


1.60(2) . Heavy Fuel 
(8)1.60-1.85(2) 5 6.8 
1.97(6) (2)6.8-7.1x 
1.92(3) (2)5.9-6.175 
1.65 5.6-5. 95x 
2.12 
1.60(3) 
2.05(4) 


1.85 

2.10(8) 

1.92(2) 
15 


PENNA. 
(Bbis., carloads; tank car, 1 to 1.5¢ less.) 
Snow white ........+s+e++ (2)6.875-7.375 
sceccceeseeee (3)6.625-7.25 





2.12 
2.00(4) 
1.90(5) 1.87(4) 


N, C, asee sees 


<{*) At Atlantic Coast refineries and terminals, and 
bulk commercial consumers are 0.15¢c higher 


1.87(5) 


at Albany Tampa, prices of some sellers to 
higher than prices shown above. 


2.27 
and 


42 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT DEC. 1 
GULF COAST—CARGOES, DOMESTIC & EXPORT, J ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure “tm parentheoes after each 
price indicates the number of companies quoting that 

Aviation ine (MIL-F-5572) 
Grade 115/145 cece 
Grade 91/96 ........ 
Gasoline 

92 Oct. Premium ........ yee snes es ossse 12-12. rte 

90 Oct, Premium : eeseeee 11.75-12-12.25 

86 Oct. Regular .......ssee++- eoese 1iapel. oil. 5(2) 

83 Oct. mrorypetene ta ° 

79 Oct. .... céeee 

70-72 Oct. xu Leaded obec teccneblee ence 10-10. 25-10.75 
Kerosine & Light Fueis 

41-43 w.w. kerosine ............. Sab canes beeen 9(3) 

8(5)-8.25 


43-47 Diesel index 
48-52 Diesel index 
53-57 Diesel index 
Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t. 
Bunker C Fuel 


8-8 .125-8 .25 
8.125-8 .25-8 .375-8.5 
8 .25-8.375-8 .5-8 .625 


$2.35(2)-$2.50 
$1 .50(4)-$1.75-$1 .85(2) 


"MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo Lots. 
(Prices are per bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
degree of gravity applies for gravities below and above those shown. ) 
Type of API Effective . 


FOB Point Gravity Date 
Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 
Umm Said, Qatar 39-39.9 Nov. 1, 1951 
Sidon, Lebanon 36-36.9 1951 
Tripoli, Lebanon 36-36.9 » 1951 
Fao, Iraq 32-32.9 Dec. 24, 1953 


VENEZUELAN CRUDE PRICES 


Prices are of Creole Petroleum Corp, for sale and/or purchase of lot quantities FOB 
deepwater terminals at ports named, and are subject to crude availability and company's require- 
ments; 2c per bbl. differential per degree of gravity applies for gravities below and above those 
shown, except for Lagunillas Heavy for which price shown applies regardless of gravity. Price 
applicable for each cargo is that in effect at time vessel tenders for loading. For purchases made 
in fields, prices shown are basis for such purchases with deductions being made for terminaling 
and pipe line services in accordance with published tariffs. Purchases not subject to contracts with 
Venezuelan government are made at prices established by schedule shown below less at bbl. 

Price ffective 


eat he FOB 

Las Piedras or Amuay Bay 
Amuay Bay 

Las Piedras or Amuay Bay 
Amuay Bay 

Amuay Bay 

Amuay Bay 

Las Piedras or Amuay Bay 
Tucupido 

Puerto La Cruz 

Puerto La Cruz 

Puerto La Cruz 

Puerto La Cruz 

Caripito 

Caripito 

Capure (Pedernales) 


AVIATION GASOLINE PRICES 

(Prices are for tank cars, barges or truck transport lots; aviation gasoline meet specification 
MIL-F-5572, unless otherwise noted.) 

District Grade 100/13¢ Grade 91/96 


New York, N. Y. 17 .6-18.6 16.1-17.2 
18.2 16.7 


eeeeee 


BESS 


San Joaquin .......... 
Oficina 
Mulata 


Quiriquire ......... 
Tembiador 


Bo 02 NO PO po PD Go ON NOD PO ND 
RSSSearss 


mrp 


* 


i 


pasee: : Bf 


S 


17.96 
17.85 
18 


SEE: : SE 


| hal 
-~*- 


17 
16.5-17.25 
LAKE PORT TERMINALS 
Cleveland 


Buffalo Detroit 
16(2) 


11.95(3) 10.35-10..96 
11.45(4) " 


7.144) 


PACIFIC COAST 


Bunker © For! 
(P.8. 400) 
$1.70(5) 
$1.75(4) 
$2.00(4) 
$2.00/4) 


(a) Delivered Cleveland. 


U. 8. DOLLARS PER B LITERS 
LF gs = Diesed (In Ships’ Bunkers, Diesel Fuel 
(Ships Bunkers) or Deep Tank Lots) (P.S. 200) 
Mexican Gulf San Pedro, Calif. $3.44(5) 
Tampico .......... $1.66 $3.75 San Francisco .. 3.65(4) 
Veracruz ..;...... 1.65 woes Portiand, Ore. .. 3.86(4) 
Minatitlan 1.65 3.75 Seattle, Wash. .. 3.86(4) 
Pacific Coast 
Manzanillo 2.50 4.10 
Salina Cruz 2.50 4.10 
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mCOBPORatt 


Paterson 4, New Jersey 





REPUBLIC OIL REFINING CO. 
Refiners of 
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LUBRICATING OILS 


Tank Car 
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UNIFORM 
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DEEP ROCK OIL CORPORATION 


?.O Bes 105 Athen Lhe Budchng 
Tutee 2 Oblohoone 


INDUSTRIAL * 


a ee TE 
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RAIL 


| PHOENIX ps CORPORATION 


624 $< higua Ave., Calcage 6. | 
ERMINAL Sid aed Call'orela dee 
Prone WA hast 24322 


HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETER 


Maine to South Carolina 
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Tank Wagon Prices 


Prices f oy nonin: Or net Cae feet aoe 
column. 


-effect Dec. 1, 
their headquar 


Gasoline 


footnotes. Discounts, a any, are shown in footnotes. 


Atlantic 

Gasoline Kero.& 
agg ~apegs No. 1 No. 2 
Dir. Fuel Fuel 


ATLANTIC 
REFINING 
ow. Taxes T.W. T.W. 
15.3 7.0 14.8 13.6 
15.6 7.0 

15.6 
15.3 


T 
Allentown, Pa. 15. 


urg 
Philadelphia 
Pittsburgh . 


Williamsport .. 
York 


Pet bed et bet et et et 
SESERERE SLES: 
SWwWNweerrwowoYa 


& Seco oO OOO OCOOSCwMNwwWO: OS So: Soo000-: 
BEES 


© SKPASPSSSSSINFFPaagee, OA AA, AAAAAD. : 


mer nay Pa. os 
Pittsburgh ........ 


Heavy Fuel Olls—T.W. 
No. 5 


Philadelphia, Pa. ....... 7.86 


Notes: 


Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w, deliveries of less than 25 gals. 
at one time. Camden—aAdd ic for deliveries of 


Coonese oF tognl coneestone.} 


Conece Demand 
N-tane (3rd 


oo 
— 


BA wwy_OHRAOSORIAIANH 


SHaBSRER= 
wpb woaon 


cee 
Creonnwon 


wauoaunccooooooooo 


SESeESs 
@® 00 00 &© gp G0 OP =3 G0 G0 
SERESSSSEEEERES 


Gasoline tax column includes these city taxes: 
Albuquerque & Roswell, 0.5c; Santa Fe, 1c; 
Cheyenne, 1c; 
Discounts: 

Sn lake Cay sat Tot Pale qevine 
and kerosine prices eae of less 
than 200 gals.; deduct 0.5¢; 
400 gals. and over, Goteet’ ta 1c.” 

Notes: 
T.W. prices are to consumers and dealers. 





These prices 


CHEVRON 
STANDARD OF . 


Regular) Av. 80/87 Gaso- 

CALIFORNIA T.T. T.T. line 

400 Gals. & over 

San Fran., Cal. ... : 18.0 
Los Angeles ...... 

Fres . 


~ 
7 
a 
PPO HOWHDMDINIAAHAS 
SOMPOSAAGSO AOA g 


= 
© 


Portland, Ore, 
Seattle, Wash. 
Spokane .... 
Tacoma ° . 
Boise, Idaho ...... 
Salt Lake, U. 
Honolulu, r. H. . 
Fairbanks, Alaska. 
Juneau 


jet SO tm Wy Or bo OH OH DD 


eeee 


Leal quien aul aellaudlaullent 


suerueeees 
BESSNENESSB 


DRAB WOWDOOHE- 


ff 


San Fran., Cal. .. 
Los Angeles 


lh elle 
onan 


Honolulu, T. ‘i ° 
Fairbanks, Alaska 
Juneau 
Taxes: 

Boise—8c gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5c state. 

Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 
state. 

Honolulu—8.5c gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oil price is 
ex lc territorial liquid fuels tax. All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals.; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 4.0c gal., except at Honolulu add 4.5c for 
less than 40 gals, to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities in excess of 40 gals. 
— for Chevron Supreme 

2.0c gal. higher than Ch 
quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. For less than 40 gals, de- 
liveries, add 4.5¢ 


mh brew 
gesteesery 

Hr Oar awaarwaouw 
DOM AWA w wo 
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gals, >) & 

80/87 Guentser delivered prices, 

5.0c for 100/130, and 8.0c for 115/145. 
Kerosine—T.T. prices, ye 4 at Salt —— 

City, apply to deliveries of 4 0-199 gals. 

other deliveries: less than “0 0 gals., add ‘ta: 

200-399 gals., deduct 3c; 400 gals. 

deduct 4c; tank car-truck 


L & Standard 
Stove Oll—T.T. prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals., add ic; 200-399 gals., add 0.5c; 
than 40 gals., add 5c. 


HUMBLE 
oll T.W. 


Dallas, Tex.. 14.0 
Ft. Worth .. 14.0 
Houston .... 14.0 
San Antonio. 14.0 


T.W. prices are to all classes of 
consumers. 


Humbie 
Gasoline 


se 


~ 
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Sass 
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ters offices, 


1952, as posted by principal marketing companies at 
but subject to later correction. 
Inspection fees per gal., 





included in both gasoline and kerosine prices, 
2/8e; Ill. 3/100c; Ind. 

1/28e; Neb. 2/100e; 

1/20¢; Okla., ‘yates C. 1/8; 8. D 


1/40c; Tenn. 2/5c; and Wise, "8/100¢. 
Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 


Esso Gasoline 
(Regular Grade) 
Gasoline 


ESSO 
STANDARD 


Atlantic City, N. J. 
re 
Baltimore, “Md, 
Cumberland .... 
Washington, D. c.. 
Danville, Va. 
Petersburg Pit wusea 
Norfolk 


200 


aren sen re tt rr. fT) 


ladle 


Charleston, W. Va. 
Fairmont 
Parkersburg 
Wheeling 
Charlotte, N. C. .. 
Hickory 

Mt. Airy 

Raleigh .. 
Salisbury 
Charleston, 8. C. .. 
Columbia 
Spartanburg 

New Orleans, La. . 
Baton Rouge 
Alexandria 

Lake Charles ..... 
Shreveport 

New Iberia 
Knoxville, Tenn. 
Memphis .... 
Chattanooga 
Nashville . 

Little Rock, Ark.. 


Hn WO MOM NWOOUWOOHDMOOHHOUHORONVG 
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. bee et et tt et 
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Maphthas-?: W. & Steel Bbis. 
7 Min. Spirits V.M.&P. 
Newark, N, J. 

3,600 gals. & over.. 17. 
Steel bbis. 23. 


0 18.5 
0 24.5 
15.7 
Steel bbis. 24.5 
Washington, D. C. 
100-499 gals, ....... 19.0 
500-3,599 gals. 18.0 
3,600 gals. & over... 16.2 
Steel bbis. ......... 25.0 
FUEL OILS—T.W. 
No.2 No.4 
Atlantic City, N.J. ¢ 
Newark, N. J. ... 
Baltimore, Md. .. 
Washington, D. C. 
Norfolk, Va. ..... 
Danville ...ssess 
Petersburg ....... 


50 12.4 
kerosine prices @o not in- 

clude lc state tax. 
Notes: Kerosine No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; add le for 
100-299 gals. 2c for less than 100 

No. 6—Washington price is for min. delivery 
of 1,050 gals.; for min. delivery of 2,500 gals. 
price is $2.58 per bbl. 


(Prices are per imperial age toe 
IMPERIAL arrive at price per U. 8. 
OIL subtract 1/6th.) 
Esso 
(Regular Grade) 


: 
a3] i 


St. John’s, Nfld. .. 
Halifax, 8. oe 
St. John, N, B. aoe 
Charlottetown,P.E.I. 
Montreal, Que. ... 
Toronto, Ont. 

Hamilton, Ont, .... 
Winnipeg, Man. ... 


eocoooooeoo° 


Edmonton, Alta. 
Vancouver, B.C. . 
(*) Price is for Esso Extra (Premium), 
Taxes: Gasoline taxes are provincial taxea 
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OIL PRICE SECTION 
Tank Wagon Prices (Continued) 





SOCONY VACUUM 


MOBILHEAT 
(Ne 2 Fuel) 
T.c. Yard T.W. 


Mobilgas Aircraft 
Grade Grade Grade 
o1 100 
Tt.w. T.W. 


Mobilgas (Regular Grade) M 
Cons. Dir Dir 


- Cons. ° T.c. Yard 
T.c. T.C. T.W. T.W. 


T.W. 


Albany, N. Y. 
Binghamton . 
Buffalo ..... 
Jamestown 
Mt. Vernon 
Plattsburg 


. 


; * gsssss 


~ 
"+ So @ooocnce 


[o: Ahow: Beeoe 
1 ee: CHP OR WAaee 


SaoraDHEDew: 2a: 


y' 
Bridgeport, 
Danbury 
Hartford 


Conn. 


er ee eer 
ee 
* BRASS SRS 


¢ Pre 
‘pee: 


Manchester 
Portsmouth senee 
Providence, R. I. 
Burlington, Vt. 
Rutland 
Tank Wagon 
PT te ee once 20.0 
Ve. CUO ~~ ccwe ca ctge shonin ° 20.5 18.5 21.5 
— alas prices do not include 3% city sales tax applicable to price of gasoline 
mta: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 
Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 gals. or more. 
ea. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 


WAROCON DH WHROHOHDODIANAAA 
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Syracuse V.M.&P. price is in stee] barrels, Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals 
Mobil Kerosine and Mobilheat tank car prices are to bulk plant operato 
Mobilfuel Diesel tank car prices are to fal 


OHIO STANDARD 


rs; tank car prices to commercial consumers are 0.15¢ higher. 
tank car prices to bulk plant operators are 0.15¢ less, 








Sohio X-Tane Gasoline 
(Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Con- Re- 


Aviation Gas.-Cons. T.W. 
Schio Sohio D.C. V.M.&P. 
Naph- Napb- 


Avia. 
91 


-R. 
Sol- 
vent 
20.0 


) if 
8 
aft 
gf 


coooooooooeo 
° 
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Cincinnati ....... 
Cleveland .... 
Columbus 


~s-t-1-4-4-4 
Sssssseoe 


Toledo ..... 

Youngstown é . 

Zanesville ......... 6. ‘ * 19.0 9. 21. 21.5 J . 13.9° 13.9 .o° 

bauer > a operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 
-10 to supplier. 


Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
Kerosine, Nos. 1 & 2—Prices with (*) are for t.w, or drum deliveries of 100 gals. or more; less than 100 gals., 0.5¢ higher. Prices at 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher. 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., le; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wago7 price, 50 to 249 gals., 0.5¢; 250 to 499 gals., 1c; 500 gals. or over 1.5e. 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. S.S. prices are at company-operated stations. 


INDIANA STANDARD 
io 
Stand 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted. 
Red © rade) 
Covington, Ky. ........ 
Lexington .... 


Louisville ......sscee0% 
PORE 5cccccsscceses 
Jackson, Miss. ..... 
Vicksburg 

Birmingham, Ala. 
Mobile 

Montgomery 

Atlanta, Ga. 


12.9 
‘9° 
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Furnace 0i|——————_- 
1-99 100 gals. 100-174 175-999 1,000 gals. 

gals. & over gals & over 

Chicago, Ill. ... ae 
South Bend, Ind. 
Detroit, Mich. .. 

Mpis.-St. Paul 
Des Moines, Ia.. 
St. Louis, Mo... 
Wichita, Kans, . 
Omaha, Neb. .. 

Fargo, N. D. 
Huron, 8. D. .. 
Milwaukee, Wisc. 


14.3 


cowovocovre 
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Fuel Olls—T.W.—Chicago, IM, 
Standard Stanolex 
Heater Oil Furnace Oi! 
14.8 
soee Dallas, 


13.8 


Savannah 
Jacksonville, Fla. 
Miami onese 
Pensacola 

Tampa 


1-99 gals. seesee 
100-149 gals. .. 

150 gals. & over .... 
100-399 gals. ........ 
400 gals. & over .... 


Tex. 

Fort Worth 
Wichita Falls ... 
Amarillo ...... 


Sow eA SHOANNANNOS 
ss 
cSoca2nneve 


Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery ic city & ic county; Pen- 
sacola, ic city. Other taxes 





Fuel A 
1-749 gals ° 10.15 a 
750 gals. & over .... 9.4 8.25 
Taxes: St. Louis, Mo., gasoline tax includes ic 





city tax. Des Moines, Ia., kerosine and furnace 
oil prices do not include 4c state tax. State 
tales, occupation, consumer & use taxes to be 
added where applicable. 

* “Temporarv’’ price. 

x Effective Dec. 1. 


DECEMBER 3, 1952 


ooocooooooooo 


San Antonio .... ‘ ° 
Port Arthur . .0 12.80 
Notes: Dealer t.w. prices apply also to all 
classes of consumers with minimum delivery 
of 50 gals. 


DOoooooUDoOOO% 


not included in 
prices: Georgia, kerosine, ic; Montgomery, ker- 
osine 1c; Mississippi, kerosine 0.5c. 

Notes: 


Consumer t.w. prices are same as net dealer 
prices. . 
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DISPLAYED: Sestuuments set in special type or with border— 
-50 per column inch. 

UNDISPLAYED: “For Sale’, “Wanted to Buy”, 
“Business Opportunities", Mi. 

tions set in type this size without border—30 cents a word. Minimum 

charge $7.50 per insertion. 


“Help Wanted" 





CLASSIFIED 





Positions Wanted’’—15 cents a word. Minimum charge $3 per insertion. 
Box number counts 2 words. Copy must reach us by Wednesday 
preceding date of issue. 


All classified advertisements are payee in advance. 
No agency commission or cash di on cl ified 





advertisements. 





For Sale 


For Sale 


Position Open 





For Sale: 2100 gal. Brown King semi-trailer, 
fully skirted, vacuum brakes. Suitable for 
either fuel oil or gasoline. $750.00, TORRENCE 
OIL COMPANY, 2205 Ho.land, Birmingham. 


For Sale: Former Marine O!1 Company plant 
at New Orlean: located on 44,000 square feet 
of property owned by the Illinois Centra! Rail- 
road Company. Plant has 20 individually piped 
tanks totaling 290,000 gallons. Complete to 
operate with office equipment, pumps, piping 
and other necessary equipment, Buildings total 
over 6,000 square feet, Will sacrifice all for 
less than $25,000.00. BOX 728 


5—Lorrance 3600 to 4000 gallon tandem as- 
phalt transports, insulated and steam coils, 4 
to 5 years old. immediate delivery, priced for 
quick sale. CADDELL TRANSIT CORPORA- 
TION, P.O. Box 988, T 964, Colorado 
City, Texas. 





STEEL STORAGE TANKS 
Railroad tank car tanks 6,500 
Michigan. to 12,000 gal. cap. Coiled 
and non-coiled. They’re heav- 
ier, safer, cheaper. 

Also complete tank cars 
8,000 and 10,000 gal. cap. 
Your inquiries solicited 
Marshall Railway Equipment Corp. 
50 Church St., New York 7, N. Y. 
Phone: COrtlandt 17-8090 


Wanted: Experienced refinery operators, wil!- 
ing to travel, college education advantageous 
but not required. Reply to BOX 727, 


Wanted — Experienced Lubrication Engineer 
for sales engineering—B.S. in chemi:try, me- 
chanical or chemical engineering preferred, At 
least 10 years experience in petroleum indus- 
try—salary open—contact A, J. DANIEL, 
PRESIDENT, BATTENFELD GREASE AND 
OIL CORPORATION, 3148 Roanoke Road, 
Kansas City, Missouri. 


For Sale 


For Sale-—25 Curb or Quick-Change Signs 
28” x 44”. Slightly Used. $6.00 each F.O.B 
Muskegon, Mich. SUPERIOR OIL CO., 786 E. 
Larch Avenue, 

For Sale: Model 702 Diamond T. Tank Truck 
5 compartments Streamlined Tank 1340 Gal 
Capacity, A-1 condition price $1595.00. E, D 
LLOYD, Box 351, Bethesda, Ohio, 











S.0. Indiana Ends ‘Temporary’ Postings 


CHICAGO-—Standard Oil Co. (Indiana) has increased 
consumer tank wagon prices for gasoline to its “estab- 
lished” prices over a wide area in its 14-state marketing 
territory, an NPN check revealed Dec. 2. 


Trade sources say increases, wiping out all “tem- 
porary” postings to consumers, are in amounts ranging 
up to 1.5c per gal., effective Dec. 1, and reestablish 
“normal” differential of 1.5c between Standard’s con- 
sumer (minimum 1,000-gal. lots) and dealer prices. 


While check indicates these consumer advances are 
mostly in areas along Great Lakes Pipe Line in Mis- 
souri, Iowa and Minnesota, reports also show similar 
advances in company’s consumer gasoline prices in IIli- 
nois, Indiana, Michigan, Nebraska and the Dakotas 
where farm discounts have been a sore point for several 
months. 


Argentine Crude Oil Awards Confirmed 


NEW YORK—Argentine Oil Fields, Ltd. disclosed 
Dec. 1 official awards for coverage of its govenrment’s 
136-cargo crude oil requirements for 1953. Bulk of sup- 
ply will originate from sterling sources, and two bids of 
“nationalized” oil from Iran apparently were rejected. 


Listed below are suppliers, quantities and types of 
crude, and currency for CIF payment as supplied by 


Argentine Government’s New York agent. 
awards were not disclosed. 

For sterling payment, Anglo-Iranian Oil Co., Ltd., 
1,100,000 cubic meters (about 6.9 million bbls.) of Kuwait- 
type crude; and Shell-Mex., 460,000 tons (about 3.2 mil- 
lion bbls.), also Kuwait-type. 

For dollar payment, Esso Export Corp., 105,000 cubic 
meters (about 661,000 bbls.) of light Oficina (Venz.) 
crude. 

For dollar payment for oil, sterling payment for acean 
freight, Shell, 140,000 cubic meters (about 900,000 bbls.) 
of “Louisiana-type” crude. 

Trade sources here say that two offers of crude, both 
of 1,925,000 cubic meters (about 12 million bbls.), FOB 
Bandar Mashur, Iran, were made on behalf of National 
Iranian Oil Co.—one by Conferro, S. A. at $11.00 per 
metric ton, payable dollars; and other by Dr. Aghayan, 
acting as individual, at $9.98 per long ton, payment terms 
not disclosed. 


Lube, Wax Grants to France, Formosa OK 


WASHINGTON—Mutual Security Agency has author- 
ized grants totaling $1,045,000 to France and Formosa 
for purchase in U. S. of lubricants, greases and waxes. 

French grant of $620,000 is apportioned as follows: 
Microcrystalline wax, $20,000; paraffin wax, $350,000; lu- 
bricants and greases, $250,000. Contract period is to ex- 
tend to March 31, 1953. 

Grant of $425,000 to Formosa is for purchase of lubri- 
cants and greases, with contract period to extend to April 
30, 1953. 


Prices on 


Summary of River Barge Commercial Oil Shipments from Gulf Coast—October 1952 


(Figures in bbis. From data prepared by Department of the Interior, Oil & Gas Division) 


Crude Oil Gasoline Kerosine Heating Oi! 


From ar ass to: 
DIST. eo 46,501 

430,988 

Ind., bp 9 wre 430,988 


174,876 2,179 


914,634 


Mo., Iowa, 


2,371,407 


46 


219,536 
219,536 


Gas Ot Fuel OU Lubes Mise. Prod. Total 


evans 147,014 35,123 
98,504 4 37,421 27,01 
98,504 ‘ 37,421 27,511 


228,638 
830,915 
830,915 


5,928 7,374 196,865 


8,440 2,010,460 
161,340 20,741 "7,501 9,866 8,440 1,934,473 
5.168 $37 me Me RID 75,98 
102,566 999,618 
102,566 999,618 


367,578 147,625 197,954 89,874 8,440 4,266,496 
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Midwestern Lubricating Oils Dealer and Service Station Prices for Regular-Grade 


(Compiled by Western Petroleum Refiners Assn. from figures of 12 Gasoline in 50 Representative Cities*** 
reporting companies, figures in bbis. of 42 gals.) 


, 1952 November 1, 1952 
cy —_—— ——Cents per Gallon———— 
Total Solvent Total Solvent Dealer's Indicated Gasoline Tax Service 
Bright Bright Viscous Viscous Paraffin fined — Net Price Dealer (Ine. 2e Station 
Steck Stock Neutrals Neutrals Oils Stock _ Clty (Ex Tax) federal tax) (Inc. Tax) 
Production .... 319,977 282,372 529,231 466,370 109,974 16,298 face Average United States. ; 4 7.32 27.49 
Shipments: Portland, Me. .... xe d . 8.00 23.90 
. 265,123 225,179 499,123 419,399 114,162 16,781 536,017 Manchester, N. H. ? . 7.00 24.90 
-. 41,940 31,524 13,434 13,351 5,723 103 20,264 Burlington, Vt : ' 5. 7.00 27.80 
. 307,063 256,703 512,557 432,750 119,885 16,884 556,281 Boston Mass. 7 5. 6.30 26.50 
Inventory Providence, R vide . . 6.00 24.90 
September 30 .. 384,416 306,728 662,127 536,208 130,027 37,101 451,370 Hartford Proms. | cn ceu " d 22.90 
Days Supply .. 37 37 36 34 pooner a” ie nana : 5.3 \ 26.80 
New York, N. Y¥. ...... ‘ . 27.50 
September, 1951 Newark . ‘; sox ivoed: Re 5. 24.90 
Production .... 339,754 259,906 562,270 464,204 126,320 22,123 632, Philadelphia, Pa. ...... 14. . . 23.90 
Shipments: Dover, Del,’ ........... ; 5. ; 27.40 
Domestic .... 264,542 205,371 552,439 464,138 91,888 18,971 530, Baltimore, Md. ........ 14. ’ , 27.00 
Export 55,953 48,130 69,609 69,609 19,108 598 125, Washington, D.C. ...... 14. : , 26.60 
TOTAL ... 320,495 253,501 622,048 533,747 110,996 19,569 656, Gunmen W. te 30.20 
Inventory Norfolk, Va 28.20 
September 30 .. 258,705 180,989 697,686 570,781 139,902 48,666 455, Charlotte, N. C 30.40 
Days Supply .. 25 22 37 38 Charleston, 8. C. 20.50 
Atlanta, Ga, .......... 29.50 
Jacksonville, Fla, 29.00 
Birmingham, Ala. ss 
. * * iss, oU.% 
Pennsylvania Lubricating _ at Refineries Genaean’ ian. 29.40 
at 
(Compiled by National Petroleum Assn, from reports of companies re- ——,. a ay 
fining Pennsylvania Grade crude oil, Figuses ts bene of 42 U.S. gals.) Seuth Bend, Ind. ...... 25.40 
Pro- Total In- Total In- GOOG, TB... 00 ce ve cseee 26.55 
duction ventory Pro- ventory Detroit, Mich. 26.42 
Sep- September duction August Milwaukee, Wisc, ...... 27.40 
30, August, 1 Twin Cities, Minn. 27.90 
1952 1952 Fargo, N. Dak. = +4 
. Raw Long residuum ............ Huron, 8. Dak. oe 
. 600 steam refined stock ........ 125,084 213,142 119,846 Omaha, Neb. ........:. os. 
. Other steam refined stock ...... 93,449 28,837 82,791 Des Motnes, Iowa ...... 24 40 
. Finished dewaxed long residuum. . cohaha St. Louis, Mo. 25, 40 
. Bright stock 170,146 167,281 177,804 Wichita, Kans. pH 
. Viscous neutral, below 180 vis. but Tulsa, Okla. .......+++++ 30.0 
not below 142 vi:, @ 100 .... 125,859 171,581 103,926 137,373 Little’ Rock, Ark, $8.10 
. Viscous neutral, 180 vis. @ 100 New Orleans, La. 25. 
and above .... +++ 95,431 182,849 77,160 187,215 Houston, Tex. ........ n 
Albuquerque, N. M. 
Denver, Colo, a 
Casper, Wyo. 
Butte, Mont. 
Pennsylvania Oil Inventories Other Than Lubes at Boise, Ida. city, “Utah” 
; Reno, Nev. 
Refineries Phoenix, Ariz. 
(Compiled by National Petroleum Assn, from report of all region San Francisco, Calif. 
refiners. Figures in bbls.) Portland, Ore. ....... 5.00 


Spok: Wash, 80 
Sept. 30, August 31, peor: ee. here 


1952 1952 Pag udes city tax of 1c per gal 
Naphthas & Gasoline —_ pro 4 


_ .5e per gal. 
(1) Straight run, unblended and/or unleaded, ove ae nace akaaen Ang The Texas Co 
for sale as motor fuel ... 3,813 3,409 t Editor’s Note: Where there are price wars these indicated margins 
(2) Naphtha and ga-oline, for sale for biend- do not neces:arily show what the dealer is actually realizing per gallon 
ing or further refining or held at refinery of gasoline sold, Special allowances temporarily are being granted to 
for further distillation, reforming, nes geen some dealers hit by the subnormal! retail prices. 
or leading ... 182,134 186,402 +t Applies to deliveries of 400 gals. and over 
(3) Below 65. octane, “not included in a) or. (2) 
above pkeee gibeme 8 
(4) 65 octane and above ...... 314,006 274,310 
. Salable naphthas other than motor “fuel mate- 
rial (does not include —s process esnpeeone 12,008 \ i 
Jinn ee ae Production of Natural Gasoline 
36/40 gas oil, ‘(include furnace oil) one odes age (Bureau of Mines figures in bbis., 000 omitted) 
Fuel Of] (not reported above) d f 
O.ls held as cracking plant charging stocks .. ‘ é September 
Non viscous neutral 1952 
Wax distillate cvenbe Chess ewhenvdwebeses , East Coast . 
Crude petroleum Sivedestas 27,06 W. New York ... +s 
oe ee eer ere aa . 9,346,009 9,250,773 W. Pennsylvania .......... ot veews 11 
West enegrn ; Sagenes up dece o6s 416 
Illinois ...... eves or : : 236 
DL eétececdeowsiess ; ids S863 G0 ; 339 


Net Stocks of Pennsylvania Crude Oil Michigan Fa ae vA ele oe 


‘ Sted watt ’ . Ohio 5 on CAM bates sh , 4 
« saad ~~ Asm, Viguses te bbls.) OIE, oo cena acs ca naeiiedeasadee -ctibe cake 
Sept. 30, Aug. 31, Sept. 30, ES ab bce Be b0 55 04 5505 «0 <— 214 
1952 1952 1951 RS . ob edb aS ve 4b ese ba 006 , 912 
At refineries ... .ss+ 348,898 387,207 347,048 + = Agaus4tar os eusundesaD as aoe 
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HEAVY OIL is loaded into tank trucks from a concrete pit under this frame roof. 


a ie Se 


The oil is kept heated at all times 


Jobbers Can Sell Heavy Oil to Industry 


By LEONARD CASTLE 
NPN Midwest Editor 


For many years, the numerous 
cheese factories and other industries 
in the Marshfield area of central 
Wisconsin were content to burn light 
oil or coal, primarily because heavy 
oil was not available in quantities. 
Many of them bought their light oil 
from the Lloyd L. Felker Co., an 
Independent jobber in Marshfield 
since 1924. 

But in 1949, one of the cheese fac- 
tories indicated that it was thinking 
about switching to heavy oil and 
having it shipped specially from 
Minneapolis. At the same time num- 
erous coal consumers had started 
making inquiries of the Felker Co. 
as to the possibilities of obtain- 
ing heavy industrial oil. 

These indications of a trend were 
all that Mr. Felker needed to decide 
that a golden opportunity existed in 
his marketing territory for a brand 
new business. As a result, two years 
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ago he constructed a new plant at 
the edge of Marshfield to handle 
heavy oil and last year the company 
distributed over 1,000,000 gals. of 
No. 5 to some 50 consumers. 

When it became evident that a 
demand for heavy fuel could be 
exploited, Mr. Felker and his young- 
er brother, Robert, who serves 
as general manager of the Felker 
Co., made a detailed study of the 
market potential. They determined 
there were 130 cheese factories in 
Wood, Marathon and Clark counties, 
plus a steel tank plant, laundries, 
several large schools, churches, green- 
houses, garages and public buildings, 
all of which were burning either light 
oil or coal, and were potential: con- 
sumers of No. 5. 


Studied Facility Requirements —- 
Having determined that a rich and 
ready market existed, they turned 
next to the problem of deciding what 
kind of a bulk plant was needed for 
storing and handling the fuel. 


First they studied the operations 
of existing heavy fuel oil bulk plants 
in such cities as Minneapolis, St. 
Paul, Madison, Milwaukee and Eau 
Claire. They soon realized that the 
big problem they must overcome was 
the handling of a naturally sluggish 
liquid in the long, cold winters of 
that northern’ area. Dispensing 
equipment frequently froze and had 
to be thawed out. The oil had to 
be heated to proper temperatures for 
efficient transport delivery. 

At one plant, for example, they 
learned that it took two hours to 
run a load of oil from the main stor- 
age area into a tempering tank, heat 
it properly and load it into a trans- 
port. This, they decided, was too 
long. 


Underground Plant-——After careful 
consideration, the Felkers decided 
that the problem could best be 
solved by constructing an _ under- 
ground plant containing heating 
tanks which would be full and ready 


NATIONAL PETROLEUM NEWS 








200-plus hp. Governed speed, 2800 rpm 


Lowest weight to horsepower ratio of all com 
parable truck engines—6 Ibs. per hp 


Look at these features Most compact engine in its power range 


Over-all length only 45 inches. 


of t h P 4 re a t Faster acceleration. Quick response from 


short stroke, light flywheel, and 8 power 
impulses. - 


Good high-speed performance. Large bore in 
proportion to length of stroke provides ample 
valve area, unique combustion chamber re- 
tards detonation. 


Smoother running engine at all speeds. Extra 
rigidity of short boxlike crankcase, 5 large 
main bearings to reduce vibration. 


Long-life wet cylinder sleeves permit use of 
special alloys. Low cost, easy to replace 











Fy 


These are just a few advantages of an advance- 
design engine that can do your hauling business 
a lot of good. Find out the details by sending for 
the Autocar V /8 booklet. Mail the coupon today 


The Autocar Company, Ardmore, Pa. 
Please send me the Autocar V ’8 booklet 


AUTOCAR TRUCKS 


The Autocar Company, Ardmore, Pa. 


Name 








Firm Name 





Established 1897 Address 





We operate 


| chupciasaescnandbatimiantinocedingnsial 


Factory Branches and Distributors from Coast to Coast 


DECEMBER 3, 1952 





HOW MANY TAX DOLLARS 


Replica of the novelty 
“gasoline tox dollar” which 
state petroleum industries 
committees are distributing ot 
Service Stations and by mail 
os port of their . 

tox education work. 


Ss WHAT 


YOU LOAD 
HERE 


, i a 


HOW THIS BETTER SYSTEM WORKS 


The row of office ticket printing registers (at right) is elec- 
trically synchronized to standard registers on the Rotocycle 
meters outside. Each office register is permanently inter- 
locked to one meter register on the rack and all gallonage 
dispensed by that meter is accurately recorded and printed 
under the direct control of the supervisor. 


This unalterable sealed in 
ticket is mechanically printed. 
it guards against errors, 
doubts and disputes—provides 
permanent indisputable records 
for all accounting. 





you 
CONTROL 
AND RECORD 
HERE 


REMOTE 
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ARE YOU LOSING... 


IF THROUGHPUT 
IS NOT ACCURATELY 
METER RECORDED? 


The actual cost of gasoline and fuel oil today is about 
the same or less than for the 1920-30 period. The higher 
prices result from the taxes that you as a wholesaler must 
collect and pay under Federal, State or Municipal laws. 
Chances are that, without meter control, you are paying a 
premium in taxes on the fuel you handle due to evapora- 
tion, leaks, inaccurately calibrated tanks and other losses. 
When you measure it in and measure it out of your plant 
with Rockwell Rotocycle meters you will have verified 
records to justify your tax payments. 


PRINTED RECORDS FOR TAX ACCOUNTING 


.--plus the speed, economy and safety of 
one man control over every loading! 


When you install a Rockwell Remote Registration System you immediately gain 
many money saving advantages. You centralize control over all truck loading in 
one office and in the hands of one man—the dispatcher. No product can be 
drawn from any outlet until he inserts a ticket in the proper printer and activates 
the proper electric circuit. This unalterable printed ticket shows the exact gal- 
lonage dispensed. 

In addition to providing proof of actual deliveries for tax purposes, multiple 
carbons of these tickets can be used for delivery slips, for inventory contro! and 
for invoicing—in fact to establish a better, more efficient accounting procedur: 

With the Rockwell system—which bears the Underwriters’ Laboratory seal of 
approval, you will reduce human errors to a minimum. You will stop many 
losses that add to your tax burden. And you will speed operations—put out more 
product with the same or fewer men. Write for bulletin OG-324. 


ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH 8, PA. ATLANTA BOSTON CHICAGO HOUSTON KANSAS CITY 
LOS ANGELES NEW YORK PITTSBURGH SAN FRANCISCO SEATTLE TULSA 


REGISTRATION UNITS 
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NAME of company is featured prominently by oil jobber Lloyd Felker on his combination office building and service station 


for loading at all times. Dispensing 
equipment also would be inside, pro- 
tected from the weather. 

As completed, the heavy oil plant 
is located in a pit 14 feet deep, 45 
feet long and 27 feet wide. It is 
walled with concrete and has a simple 
frame roof insulated with one-inch 
board. Its equipment includes a high 
pressure boiler, condensation pump 
and a gear pump for the oil. Outside 
storage consists of two 100,000-gal. 
tanks. Inside the basement building 
are two 20,000-gal. holding tanks. 

Oil Heated All the Time—The oil 


arrives by tank car and is pumped 
into the outside storage tanks. From 
there it is moved into the inside 
holding tanks where it is kept at a 
temperature consistent with the out- 
side weather and hauling conditions. 
This temperature ranges from 110 
degrees F. for local hauling to 160 
degrees for long distance trips. One 
of the holding tanks is kept full at 
all times so there is no appreciable 
delay in the loading of transports. 
Since the plant was installed, some 
29 industries and buildings have con- 
verted from coal and are purchasing 


No. 5 oil from the Felker Co. About 
10 cheese factories have converted 
from light oil. 

Used Motor Oil Blended with No. 5 
—An interesting and unusual aspect 
of the operation is the reclamation 
of drain oil from some 300 service 
stations in 11 surrounding counties 
for blending with the No. 5 oil. 

When they first presented the idea 
to the stations they found that most 
dealers were more than happy to have 
someone remove the drain oil from 
their premises and at the same time 
be compensated for something they 


La 
ae 


os 
ewe 


LP-GAS CYLINDERS are loaded into stake trucks at this loading dock 
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would have thrown away otherwise. 
The Felkers, on the other hand, felt 
they would be serving the dealers, the 
industry generally, and the consumer 
by conserving a useful product and 
removing a possible fire hazard from 
the station property. 


Each of the 300 dealers, who mar- 
ket various brands of products and 
are spread through the counties of 
Wood, Marathon, Taylor, Lincoln, 
Langlade, Waupaca, Portage, Clark, 
Chippewa, Eau Claire and Oneida, 
was furnished with a neat, brightly 
painted, 55-gal. barrel for storing 
the drain oil. 


From Marshfield, the company op- 
erates a 1,400-gal. tank truck which 
makes pickups each day on a regu- 
lar schedule. Each of the 300 sta- 
tions is visited on an average of 
once every week. During the sum- 
mer, most of the barrels will be full 
by the time the truck makes its 
weekly stop. 


When the reclaimed drain arrives 
at Felker plant it is drained into 
a 2,000-gal. holding tank where it 
settles for one or two days. Then 
the oil is steamheated to enable it 
to pass readily through fine mesh 
strainers. From there it enters one 
of the large holding tanks and is 
mixed with the heavy oil. 


Tested Product—Before deciding to 
blend the reclaimed oil with No. 5, 
the Felkers tested it thoroughly in 
their own burners and then sent 
samples of the various blends to a 
chemical laboratory for intensive 
testing. Experiments showed that the 
reclaimed product, as mixed, made an 
excellent burning fuel. The process 
now has been used successfully for 


more than a year, with no difficulties 
or complaints. 


Lloyd Felker entered the jobbing 
business in October, 1924, when he 
opened a station in downtown Marsh- 
field at the corner of Highways 13 
and 97. Since that day, the key 
never has been turned in the lock. 
The station, which*last year pumped 
over 700,000 gals. of gasoline, has 
operated 24 hours per day, seven 
days a week, for the past 28 years. 
Other ‘round-the-clock stations are 
operated at Wisconsin Rapids and 
Abbotsford. 


The company now operates bulk 
plants at Marshfield, Wisconsin Rap- 
ids and Stanley, Wis., and has dis- 
tributed Shell products for the past 
15 years. It supplies some 50 dealers 
in Wood, Clark, Chippewa, Taylor, 
Marathon and Portage counties. In 
addition, it operates thriving light 
fuel oil and LP-gas businesses. In 
1951, the Felker Co. distributed over 
3,500,000 gals. of gasoline, nearly 2,- 
000,000 gals. of light oil, over 1,000,- 
000 gals. of No. 5 and nearly a half 
million gals. of propane. 


LP-Gas Business—The Felker Co. 
entered the LP-gas business in 1941 
and now serves 3,650 accounts under 
the brand name of “Felgas.” The 
LP-gas customers are split about 
evenly between farmers and residents 
of smaller communities in the area. 


Each of the LP-gas customers is 
visited once every six weeks on a 
regular schedule by one of the com- 
pany’s five driver-salesmen. These 
men are described as the key to the 
LP-gas operation. Not only do they 
make deliveries, they sell new ap- 
pliances, adjust old ones, and find 


new customers for both appliances 
and gas. 


The driver-salesmen operate on a 
regular route schedule to assure each 
customer of having a delivery every 
six weeks. The six-week consumption 
of each customer is carefully calcu- 
lated to assure that he never will run 
out of fuel and always will have 
some left over when the driver ar- 
rives with a fresh delivery. The 
bulk plant manager sets up the route 
schedule several days ahead of time 
and sends a duplicate copy to the 
main office. Then cards are mailed 
to the customers notifying them that 
the driver-salesmen will call on a 
certain day. These cards are timed 
to arrive several days ahead of the 
delivery for rural customers and one 
to two days in advance for urban 
consumers. 


When the driver-salesman arrives, 
he weighs the old drum on scales in 
his truck, installs the new bottle and 
makes a credit for the difference. 
He checks the various appliances to 
see that they are working properly, 
makes any minor adjustments that 
might be necessary, collects in cash 
for the delivery and leaves for the 
next call. 


Sells Appliances—The Felker Co 
decided early that it should be in the 
appliance business for LP-gas and 
the burner business for fuel oil, on 
the theory that sales of consuming 
equipment stimulate sales of the pe- 
troleum product. 


Most of the LP-gas and appliances 
sold by the company are for cook- 
ing and water heating with a smaller 
amount for refrigeration. There has 
been no noticeable trend toward con- 


LOADING RACK of Felker Oil is compact and laid out to handle light fuel oils and gasolines efficiently 
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verting tractors to LP-gas in the 
Marshfield area. With the present 
operation, Mr. Felker is able to main- 
tain an even winter-summer ratio and 
wants to keep it that way. 

The company entered the burner 
business 25 years ago in order to 
protect its fuel oil business because 
it learned that, over-all, 70% of the 
installations result in permanent pe- 
troleum customers. Installation of 
120 oil burners means an increased 
annual gallonage of 85,000 to 100,000, 
Mr. Felker says. He maintains a crew 
of 18 men in his burner department, 
including four for light oil installa- 
tions, three for heavy oil, five for 
handling hot water and steam and 
six tinners. 


Operates 50 Trucks—Mr. Felker 
operates a fleet of 50 trucks and 
transports, including five interstate 
carriers, two heavy oil transports, 
seven gasoline and fuel oil tank 
trucks ranging in size from 750 gals. 
t» 2,000 gals., five two-ton racks for 
bottled gas, one 2,000-gal. semi for 
dealer hauling and numerous pick- 
ups and one-ton units for the com- 
pany’s various departments, 

“The secret of our business is to 
sell something that burns some- 
thing, plus our concept of service,” 
Mr. Felker says. “When I started 





There are 


extra profits 


in your area! 


Many industrial natural gas users 
in your area faced with gas curtail- 
ment are a source of hidden profits 
for you. 


Hundreds of thousands of domestic 
users have been added to natural gas 
systems and now have claim on 
available gas supplies. Industrial 
users, therefore, need standby plants 
moze than ever. 


If you know of any such problems 
in your area, inquire into the 
Draketown liberal co-operative plan 
for dealers and distributors. 


Your Assurance of a 
good job 


Serving utility and industry for over 
thirty years. 





DRAKE & TOWNSEND 


T 42ND STREET + NEW YORK 36,N. 7 








SPECIAL RETREADING process is marketed by Lloyd Felker in addition to his oil 
jobbing business 


in business I decided on the philosophy 
that ‘We don’t sell anything unless 
we can sell an intelligent service to 
maintain it, and a fuel to operate 
it.” That has worked out very well 
through the years.” 


Tire Retread Process 


Oil Jobber Felker has another busi- 
ness besides that of distributing pe- 
troleum products. 

This extra business is that of mar- 
keting a special tire retreading meth- 
od known as “Penetred’’. Associated 
with Mr. Felker in the business is 
D. E. Crooker, himself a former oil 
jobber and tire distributor at Ontona- 
gon, Mich., and inventor of “Pene- 
tred”. 

The retread method consists of im- 
pregnating special coils of wire into 
the tire tread. When finished, the 
coils extend slightly beyond the sur- 
face of the tire, giving them immedi- 
ate contact with the road. After about 
500 miles of driving, the coil is worn 
down, leaving some 5,000 small pegs 
to dig into snow, ice and mud. 

Mr. Felker is licensing tire shops, 
stations and oil marketers on a na- 
tional basis to use the Penetred sys- 
tem. Three tire mold manufacturers 


also have been licensed to produce the 
special molds necessary for the proc- 
ess. 


New Research Methods Used 


To Study Cylinder Deposits 


TULSA—A new research method 
to study causes of automobile com- 
buction chamber deposits has been 
developed by Ethyl Corp., according 
to the report to Society of Automo- 
tive Engineers’ national fuels and 
lubricants meeting by H. J. Gibson, 
C. A. Hall, and D. A. Hirschler of the 
company’s research and engineering 
department. 

Report points out that volatility of 
lubricating oil and carbonhydrogen ra- 
tio of gasoline are important factors 
in understanding the problem. Work 
at Ethyl laboratories showed that or- 
ganic materials formed from both fuel 
and o:l are of major importance in 
formation of combustion chamber de- 
posits. Volatility of both fuel and oil 
are more important than their hy- 
drocarbon composition in this respect, 
it was reported. 

The new method, which uses spe- 
cially constructed single cylinder test 
engine, permits study of effect of any 
one factor on deposit formation. 


BLACKMER » 


HEART OF LIQUID 
HANDLING SYSTEMS 


BLACKMER PUMP 


COMPANY 


ADJUSTING 
FOR WEAR 


GRAND RAPIDS, MICH. 
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MOTOR OIL is cheap; engine repairs are costly 


NO. 4 IN A SERIES 


It Costs Less to 


By HOLGER RIDDER 
NPN Staff Writer 


The car owner who thinks he’s 
saving money by changing oil twice 
a year instead of every 1,000 miles or 
so—regardless of the kind of driving 
he does—is just kidding himself. 

The best way to economize on op- 
erating a car—uniess the owner 
wants to drive less—is to buy more 
oil, not less. 

Sound ridiculous? 
and here’s why. 

The average car today is driven 
about 10,000 miles a year. At the end 
of three years the average car will 
have been driven between 30,000 and 
35,000 miles. Let’s take two of these 
“average” cars—A and B. Traffic 
studies show that more than 65% 
of all driving is of the short trip 
variety—city stop-and-start driving. 
That’s the kind of driving done by 
the owners of cars A and B. 


Owner A changes oil just twice 


Well, it isn’t, 
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Buy More Oil 


a year and that costs him only $4. 
In three years he has spent only $12 
on oil changes. But the odds are that 
at the end of three years he'll have 
to spend $120 for an engine overhaul. 


The experience of fleet operators 
and results of field tests indicate 
that improper engine lubrication 
shortens engine life, and complete 
engine overhaul becomes necessary 
after only 30,000 to 35,000 miles. In 
some cases the mileage may go 
slightly higher, but in any event the 
overhaul becomes necessary much 
sooner than if the engine had been 
properly lubricated. 

In the case of Owner A, with 65% 
of his driving of the city stop-and- 
start type, by extending the oil drain 
period to every 5,000 miles he has 
given his engine improper lubrication. 
He has driven under conditions which 
invite early: engine overhaul. 


So, at the end of three years Owner 
A has spent $12 for motor oil and 


$120 on engine overhaul. That's a 


total of $132. 


Now, let’s take the case of Owner 
B. He changes oil every 1,000 miles 
and sometimes more often during the 
winter. But, on the average, he'll 
change every 1,000 miles, or 10 times 
a year. That costs him $20. 

At the end of three years he will 
have spent $60 on oil changes. What's 
the condition of his engine? 


Because his engine has been prop- 
erly lubricated—and assuming he has 
excercised average driving care—it's 
almost certain that the engine in Car 
B is still in good condition and cer- 
tainly in no need of an engine over- 
haul. In fact, experience in the field 
indicates that by continuation of this 
proper lubrication. practice, Car B 
may be good for another 20,000 or 
30,000 miles before a major overhaul 
becomes necessary. 

Compare the two—Owner A spent 
$132 in three years on oil and engine 
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IN STEEL CONTAINERS MADE BY CONTINENTAL... 


you get the engineering skill of a 
full-line container manufacturer 


The sleek, streamlined appearance of Continental 
steel containers tells you that they were designed 
by men with a packaging expert’s eye for good 
looks, as well as an engineer’s interest in utility. 
And the way these containers take the battering 
and bouncing of transcontinental shipping is 
evidence of the solid durability that has been 
designed into them. 


So even though you may never need to call upon 
our packaging engineers for help with a special 
packaging problem, you get the benefits of their 
designing and production skill in every Continen- 
tal steel container you use. 


Included in the Continental line are lug cover 
pails, utility cans, flaring pails, and closed head 
drums in light and heavy gauge. Chances are one 
of them is just right for your product. We'll be glad 
to talk over your packaging problem, and suggest 
a container exactly suited to your needs. 





CONTINENTAL G CAN COMPANY 


CONTINENTAL CAN BUILDING 
100 East 42nd Street New York.17, N. Y. 
Eastern Division: 100 E. 42nd St., New York 17 + Central Division: 135 So. La Salle St., Chicago 3 + Pacific Division: Russ Building, Son Francisco 4 
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PROMOTING LUBE SALES 








The article on these pages is 
the fourth and last in a series 
aimed directly at the motorist 
with the purpose of removing 
the shroud of mystery from lu- 
brication. 

Reprints of the series can be 
used in two ways to supplement 
the efforts of service stations 
and their suppliers to sell more 
lubrication. If used individu- 
ally, the four articles can be 
distributed over an extended pe- 
riod to tie in with a lube sales 
campaign. In pamphlet form, 
the articles provide a one-pack- 
age tool to support a concen- 
trated sales campaign. In either 
form, the articles would also 
be valuable when used by oil 
companies to help train station 
men in lube selling. 

No. 1 in the series, which de- 
scribes how oil functions in an 
engine, appeared in NPN Nov. 
12, p. 67. No. 2, which dis- 
cusses when oil needs changing, 
appeared in NPN Nov. 19, p. 84. 





Lubrication Sales Boosters Are Available 


No. 3 analyzes why cars need 
regular safety inspection and 
lubrication, and appeared in 
NPN Nov. 26, p. 46. 

Reprints may be 
through: 

Reprint Department 

National Petroleum News 

1213 West Third St. 

Cleveland 13, Ohio. 

The reprints are available at 
these prices: 

—Individual copies of each 
article (Specify article No. 1, 
No. 2, etc.) 

35c each single copy 

$2.50 per 100 

$20.00 per 1,000. 

Special prices for orders of 
10,000 or more: 

—fFour articles in pamphlet 
form: 

75c each single copy 

$8 per 100 

$40.00 per 1,000 

Special prices for orders of 
10,000 or more. 


ordered 








overhaul, while Owner B spent $60 
on oil changes. Obviously, Owner B 
comes out on top to the tune of about 
$72, or an average of $24 a year. 


Moral: It costs money not to lub- 
ricate. 


The Yardstick: Who says change 
oil every 1,000 miles or more fre- 
quently than two or three times a 
year? In car owner manuals oil 
change recommendations range from 
every 2,000 miles up to every 5,000 
miles. That’s true, but there’s a gim- 
mick. 

With but few exceptions, the car 
manufacturers warn that under “ad- 
verse” driving conditions, short run 
low speed operation—oil should be 
changed more frequently, perhaps as 
often as every 500 miles during the 
winter. 

What are adverse conditions? 

City stop-and-go driving is the 
hardest type of operation on an en- 
gine and on the oil. That’s adverse 
driving conditions and traffic studies 
show that more than 60% of all 
driving is under these “adverse” con- 
ditions. The moral to this story is: 
Read the fine print too. 


Lubrication — Car manufacturers 
are almost unanimous in recommend- 
ing chassis lubrication every 1,000 
miles. On the average, that costs the 
motorist about $12.50 per year, or 
$37.50 for three years. For that the car 
owner gets not only lubrication but 
inspection for possible mechanical de- 
feets which, if not detected and rem- 
edied, might cause a road breakdown 
or an accident which might cost from 
$50 up to several hundred dollars. 
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For example, tire conditions are 
checked. A bad cut or break on the 
inside of a tire may go unnoticed ex- 
cept when inspected on a hoist. By 
catching it, a blowout on the road 
and a costly (perhaps even fatal) 
accident may be averted. 

Checking oil level in the transmis- 
sion may detect a need for oil. In- 
adequate lubrication in modern trans- 
missions can prove very costly—as 
high as $150 or $200. The 1,000-mile 
check helps avert these costly ex- 
penditures. 

Regular checks on front wheel bear- 
ings can go a long way toward avoid- 
ing bearing failure and averting pos- 
sible accidents on the road at high 
speeds. 

Regular battery checks can avert 
road breakdowns and expensive tow- 
ing bills. 

For $12.50 a year, the motorist gets 
not only proper lubrication but pre- 
ventive maintenance inspection which 
saves him many costly repair bills. 

By having a car lubricated only 
twice a year, the “thrifty” car owner 
may think he’s saving about $10 a 
year. In three years that’s $30. 


But in three years of twice-a-year 
chassis lubrication and inspection, the 
odds are pretty much in favor of a 
breakdown or an accident that will 
more than wipe out the $30 savings. 


Just inquire at a car dealer shop 
sometime and find oat how much of 
a repair job can be had for $30. The 
answer won't provide much encour- 
agement for false economizing on 
lubri“:ation. 


Studebaker Adopts API 
Motor Oil Classifications 


Studebaker, which heretofore has 
not made any definite recommenda- 
tions as to the type of motor oil to 
be used in its cars, has notified its 
dealers and service personnel that 
effective immediately it is recom- 
mending the type of motor oil to be 
used on the basis of the new API 
service classifications and designa- 
tions (see NPN Sept. 3, p. 86). 

In a service bulletin, Studebaker’s 
general service manager, Roy B. 
Bender, says in part: 

“It is ... felt desirable to make 
specific recommendations as to the 
type of oil to be used in the engine 
crankcase of Studebaker vehicles. 
This letter outlines our recommenda- 
tions. They apply not only to vehi- 
cles which are subsequently pro- 
duced, but also to those which are 
already in operation. It is import- 
ant that you as a dealer understand 
these recommendations. And, you 
should assure yourself that all mem- 
bers of your organization understand 
them. As a part of new vehicle 
delivery procedure, owners should be 
informed of these recommendations 
and your service department should 
put them in effect on all Stude- 
baker vehicles serviced in the fu- 
bs 

The Recommendations—The bulle- 
tin then describes three API desig- 
nations—‘“For Service MS,” “Service 
MM” and “Service ML.” The bulle- 
tin then adds: 


“Effective immediately, therefore, 
we recommend for use in Studebaker 
vehicles engine crankcase oils which 
bear the designations ‘For Service 
MS.’ Engine crankcase oils bearing 
the designations ‘For Service MM’ 
may be used as an alternate where 
it is certain the type of service to 
which the vehicle is subjected falls 
within the definition outlined under 
‘For Service MM’ in this letter. 

“We specifically recommend a- 
gainst the use of engine crankcase 
oils which are designated ‘For Ser- 
vice ML.’ 

“It may be a matter of some 
months before all refiners label en- 
gine oils with the new revised classi- 
fications. During that period, such 
refiners will still be labeling their 
crankcase engine oils with the old 
type classifications, In those cases 
we recommend that only engine oils 
which are labeled either ‘heavy 
duty’ or ‘premium—heavy duty’ be 
used in our vehicles.” 

Bulletin points out that engine oil 
recommendations apply to Stude- 
baker trucks as well as passenger 
cars. 
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Air Agitation Snuffs Fire Like Magic 


It Squelched This— 


In 50 Seconds 


TWO MILLION GALS. of fuel oil in this tank at Socony’s Paulsboro, N. J., refinery 
were blazing out of control when top photo was taken. Shortly afterward, air was 
injected at bottom of tank—and in about 50 seconds fire was out 


PAULSBORO, N. J.—Several hun- 
dred spectators at Socony-Vacuum’s 
refinery here on Nov. 18 saw the most 
spectacular demonstration to date of 
an oil tank fire fighting method which 
the company’s engineers are confident 
will mean much to marketers even 
though bulk plants and terminals are 
singularly free of tank fires. 


This is the oil agitation method, for 
storage tanks, which they’ve found 
in two years of tests to be almost as 
easy as falling off a log and just 
about as cheap. 

It centers on the common building 
contractor’s air compressor as the 
primary tool, or, for smaller tanks, 
employs such small and inexpensive 
items as carboys (cylinders) of nitro- 
gen and carbon dioxide. 

They’ve been hooking up such 
sources of air or inert gas to exist- 
ing fittings of tanks 30 ft. and 36 ft 
in diameter and, in seconds or a few 
minutes, extinguishing all but gaso- 
line and (some) crude fires by a 
simple twist of a valve loosing air 
or gas into the oil at surprisingly low 
pressure and flow rates. 


They just take care to go slow with 
the carbon dioxide to prevent icing-up 
of the throttling valve. 

In the case of gasoline and some 
crudes, the fire is subdued to the 
point where just a mild final touch 
is needed with much less than the 
usual amount of conventional equip- 
ment and material, 

With tanks up to 36 ft. in diameter, 
the engineers say, there is no real 
need to put air or inert gas in to a 
tank at more than a single point— 
say, the water drain-off, or the prod- 
uct inlet or outlet—although two 
points would give a quicker put-out. 

And they add, in place of a con- 
tractor’s compressor or carboys a 
couple of 5 h.p. service station com- 
pressors actually would provide ample 
air, about 15 lbs. pressure being need- 
ed at most. 

Advantages—While the method has 
yet to be accepted by fire protection 
and insurance bodies, and the engi- 
neers are yet “making no recom- 
mendations,” they expect the method 
to: 

1. Save bulk plant operators prac- 
tically all the cost of conventional fire 
fighting equipment where local au- 
thorities insist that permanent equip- 
ment be provided. 

2. In the event of a tank fire in 
the height of a product season, pre- 
vent substantial loss of product and 
obviate the need for taking the tank 
out of service, to say nothing of the 
cost of cleaning the tank. 

3. Extend fire protection to the 
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isolated bulk plant, which may not 
even have adequate water available. 


Tank Ignited—A huge tank of No. 
2 fuel at Socony-Vacuum’s Paulsboro, 
N. J., refinery was deliberately set 
afire three times on Nov. 18 to re- 
inforce the promise of this budding 
concept of tank fire fighting—for the 
benefit of an estimated 500 represent- 
atives of oil companies, insurance 
firms, Army, Navy, Coast Guard and 
civilian safety organizations, fire de- 
partments and the press. 

Injection of compressed air into the 
product low in the tank forced cooler 
oil to the top—and that alone—put 
out each inferno. The first had 2 
million gals. of fuel under it, and 
was out in the shortest time. 

It lasted just 47 seconds—37 if 
you didn’t count the 10 seconds it 
took the air to travel from line valve 
into the fuel, Socony’s timer reported. 

The longest, he said, lasted 2 mins., 
27 seconds, with an air lag of 25 
seconds between valve and fuel. 

“Too much air,” deplored J. L. 
Risinger, Socony’s safety and fire 
protection supervisor, who developed 
the method. 

He hazarded that put-out time in 
each case would have been shorter if 
air flow had been 600 to 700 cu. ft. 
per min. instead of the 800 to 1,000 
employed. Also, that the different air 
injection patterns used in each trial 
were more extensive than necessary. 

(For the first “run,” air was in- 
jected at eight shell points and 
through a line into the center of the 
tank; in another test, agitation in 
the tank was effected with an ordi- 
nary “triple cross’ device for steam- 
ing and cleaning bottom of the tank, 
ect. Three contractor-type air com- 
pressors were hooked up. Mr, Risinger 
was aiming at all-time put-out rec- 
ords with the largest tank and the 
greatest amount of oil ever ignited 
for test purposes.) 

After the tests were concluded, 
he was of the opinion that so much 
air caused undesirable sloshing of the 
product against the tank’s hot free- 
board, prolonging burning conditions 
on the perimeter. (The 115 ft. diam- 
eter, 30 ft. high tank had been filled 
four ft. short of the top.) 


Starving the flames of the vapors 
on which they are feeding, by pre- 
senting them cool oil is the essence 
of the method. 

“Non-flash” products like distillates, 
when ignited in open containers, de- 
velop what is called a heat layer at 
the surface, but that is never more 
than a few inches deep, and temper- 
ature of the product below is not in- 
creased as a result of the combus- 
tion above. 

Accordingly, with the cooler oil 
going to the top, not enough vapors 
come off it to provide a combustible 
mixture of vapors and air, and the 
fire dies. 

Crude oil fires behave differently, 
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explain Mr. Risinger and his asso- 
ciates in Socony. These fires establish 
a heat wave, which does grow deeper 
with continued burning. The heat 
wave moves downward through the 
oil at a rate ranging from about four 
in. to four and one-half ft. per hour, 
thus steadily raising the temperature 
of the product below the burning sur- 
face. This creates two hazards in 
crude fires; slop-over when foam is 
applied to the surface and water in 
the foam is converted to steam; and 
boil-over, when the crude’s heavier, 
heated hydrocarbons drop down to 
the water invariably present in crude 
tank bottoms and convert the water 
to steam. 


Equipment Need Cut—However, in 
a small-scale demonstration, the 


Socony officials showed that it is pos- 
sible to control such fires to easy 
extinguishment with much less foam 
and equipment—portable equipment 
can be used for example. 

Accordingly, they expect the agita- 
tion method to be a boon in the oil 
fields, where much crude now is lost 
due to remoteness from adequate fire 
fighting facilities. Lightning is a 
common cause of oil field tank fires, 
tanks often having wooden roofs. 

Tests with gasoline haven't pro- 
gressed to the point where Socony 
engineers feel definite conclusions are 
warranted. 

However, another small-scale de- 
monstration at the Paulsboro refinery 
—with tanks five ft. in diameter and 
10 ft. high—showed how agitation of 
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EXTINGUISHING TANK FIRES 





contained gasoline fires reduces the 
amount of conventional materials and 
equipment required for extinguish- 
ment, 

As Mr. Risinger puts it, gasoline 
tank fires have been reduced to a 
degree suggesting “the burning of 
a candle,” and then readily extin- 
guished with dry chemical. 

Process Available—Socony has filed 
patent application on the process, but 
is making it available without charge 
to all who wish to use it. 

The company’s safety and fire pro- 
tection staff and consulting engineers 
are continuing their tests—currently 
concentrating on charting effects of 
various degrees of turbulence in tanks 
of various sizes and various oils. 


‘Optimistic over Future— At the 
same time, they are enthusiastic 
about the method’s potentialities. 

They expect it to reduce to one- 
seventh, even one-tenth, the amount 
of conventional fire fighting equip- 
ment and material which will be 
actually needed at refineries to cope 
with running fires. 

And, they point out, it is so inex- 
pensive and simple that the smallest 
marketer can employ it: 

The Method—Air is pumped into 
a tank through one or two (for good 


measure) pipes already built in for 
other uses, such as product or water 
draw-off lines. The air pump capacity 
needed is so low that it will be readily 
available virtually anywhere. Or, car- 
boys of nitrogen or carbon dioxide 
will provide ample agitation in tanks 
up to 36 ft. in diameter—and half 
a dozen to keep on hand wouldn’t 
cost much, or deteriorate or present 
any need for occasional trial opera- 
tion. Adapters for hooking up a 
source of air or inert gas to tank 
fittings usually can be fashioned right 
in the marketer’s own plant. 


FTC Asks Industry Advice 
On Consumer Dollar Study 


NPN News Bureau 
WASHINGTON — Federal Trade 
Commission has talked with some in- 
dustry representatives—and wants to 
talk with others, including oil—to set 
the stage for a consumer dollar study 
assigned the agency by President Tru- 
man, When it has mapped a tenta- 
tive method for making the study, 
FTC will hold public hearings to get 
comments, criticism and advice from 
business and industry. 
The purpose of the study is to de- 
termine where the consumer’s dollar 
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goes: how much goes to retailer, to 
wholesaler and manufacturer, and 
how much of manufacturer’s share 
goes to different costs, such as labor 
and materials. 

Corwin Edwards, FTC economist 
assigned to handle the preliminary 
work, said the commission feels such 
study would provide information 
which would be helpful to govern- 
ment in meeting labor and other busi- 
ness and industry problems. Also, he 
said, he feels it would provide busi- 
nessmen with a good yardstick with 
which to compare their company’s op- 
eration with others. 

He said that principal questions 
now being considered by commission 
are: 

1. What list of items should be cov- 
ered? (He indicated he expects gas- 
oline and fuel oils to be included). 

2. What kind of margin and price 
data are needed, and with how much 
breakdown ? 

3. How far is it feasible to go in 
getting details of cost breakdowns 
and can these be made available for 
particular commodities? Or only for 
broad classes of commodities? 

Mr. Edwards said six or eight in- 
dustry representatives had already ex- 
pressed interest in study and that 
commission had received about two 
dozen letters from individuals. He 
said he would appreciate receiving 
suggestions from others. 

After preliminary plans are drawn 
and public hearings held, final draft 
of methods to be used will be present- 
ed to the President. Indications are 
this will go to Eisenhower rather 
than Truman because preliminary 
planning is not expected to be com- 
pleted this year. 

If the President approves study, 
FTC will work with other govern- 
mental agencies in gathering data. 


Sinclair Purchases Firms 


NPN News Bureau 
NEW YORK — Sinclair Refining 
Co., through a subsidiary, Sherwood 
Brothers Inc., has acquired The Free 
State Oil Co. and its affiliate, Oil 
Burners Distributing Co., Baltimore. 
The newly-acquired companies have 
about 3,500 heating oil accounts, 25 
trucks, and last year did about 16,- 
000,000-gal. business. They handle 
General Motors Delco automatic 
heating equipment. 


Small Plants Booklet Issued 


NPN News Bureau 
WASHINGTON — Small Defense 
Plants Administration has issued a 
leaflet on “Cutting Oils and Coolants” 
which is available, along with other 
leaflets of technical aids, at SDPA 
field offices. Leaflet discusses selec- 
tion of proper cutting oils and cool- 
ants in various machine operations. 
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How many chores does 


U.S. Rubber’s hose perform? 


Loading Bunker oil, Ethyl gasoline and 
regular gasoline through U.S. Rubber’s 
Amazon Dock Hose. é 


: : Pumper trailer with U.S. Rubber’s neo- 
Here are but a few examples of the many installations prene-covered fire hose. Capacity is 500 


where “U.S.” hose is working daily on the docks and gallons per minute. 
throughout the entire refinery. You'll find it transporting 
oil, gasoline, washing down, thawing out, dissipating vola- 
tile gases. You'll find it ready to fight fires and perform 
many other special jobs...in fact, there is a “U.S.” hose 
for every refinery need. Refinery men know that United 
States Rubber Company hose always exceeds the stand- 
ards of safety boards and protective statutes. For complete 
hose information, write to address below. 








U. S. Matchless® Steam 
PRODUCT OF Hose on a typical hose 
rack in a refinery. 





UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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irresistible 


Our staff of bright young forward-looking 
artists came up with a brilliant new concept 
of label-design for petroleum marketers 
...and we found their idea irresistible. 
So now we have visual examples of 
Crown’s “new school of thought” in 
labeling ready to show you . . . and we 
think you’ll find them irresistible, too. As a 
part of our over-all Lithography Service, 

¢ we'll gladly place these Modern-Design 


“Artists at your disposal for the creation of 


colorful, individualized labels that wll 
mark you and your products as prggressive. 
Call in your Crown Sales Representative 


and have a look-see. 
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er 


Division of 


CROWN CORK & SEAL COMPANY 
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PHILADELPHIA, CHICAGO, ORLANDO, NEW YORK, BALTIMORE, ST. LOUIS, BOSTON 
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RELAXING between sessions of Arkansas Independent Oil Marketers convention at Little Rock are these Arkansas jobbers (left 


to right): H. C. Rushing Jr. of El Dorado; L. E. Dunn of Pocahontas; 


Robert L. Green of Little Rock; R. L. James of Little 


Rock; George Haering of Hot Springs; and E. C. McCrary of Corning 


Mr. Clark 


Mr. Farrell 


William Fletcher Farrell is now as- 
sistant sales manager for Sinclair Re- 
fining and is succeeded on his old 
job as national accounts division 
manager by Francis A. Clark. 


Mr. Farrell joined the Sinclair or- 
ganization in 1926 as a salesman. 
Two years later he joined a stock 
brokerage firm and it was not until 
1937 that he came back to Sinclair, 
this time as manager of the national 
accounts division. 


Mr, Clark joined Sinclair in 1935 
as a roustabout in the oil fields 
of Kansas. A year later he entered 
the company’s marketing department 
and held assignments in New York 
and New England. He later became 
assistant manager of sales promotion 
and prior to his present appointment 
was assistant manager of national ac- 
counts. In his new position, Mr. 
Clark will co-ordinate the company’s 
oil product service to national indus- 
trial accounts in 34 states. 
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NEWLY ELECTED PRESIDENT of the Arkansas Independent Oil Marketers Assn., 
Jesse E. Cox of Hot Springs (right front), poses at recent Little Rock convention 


beside B. Bruce Cook of North Little Rock, president for past two years. 


In rear 


(left to right) are: E. L. Dickson of Pocahontas, vice president; Clint K. Elliott, Jr. 
of Pine Bluff, director; and Albert M. Heringer, Jr. of Jonesboro, vice president 


Hugh H. Bruner has been elected 
executive vice president of the Bat- 
tenfeld Grease and Oil Corp., Kansas 
City, Mo. 

Mr. Bruner has been with the com- 
pany since 1948 and has served as 
treasurer, comptroller and as a direc- 
tor. He is a graduate of the Uni- 


versity of Kansas class of ‘41, and 
during World War II, was a Captain 
in the Infantry in Europe. 

> Ld * 

Dr. Gustav Egloff of Universal Oil 
Products is now in Madrid, Spain, 
where he is giving a series of lectures 
on oil. 
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NEW MARKETING DIVISION of Shell Oil had its initial staff meeting recently 


in New Orleans. 


Among those attending were, left to right, 


Bouwe Dykstra, vice 


president of Shell in New Orleans; J. M. Parks, who will head the New Orleans 
division; and P. C. Thomas, general sales manager for the eastern United States 


Shell Oil is get- 
ting ready to 
open offices in 
the Pere Mar- 
quette Building, 
New Orleans, 
headquarters for 
its new market- 
ing division which 
will supervise 
product distribu- 
tion in Alamaba, 
Louisiana, Texas, 
Mississippi, Ar- 
kansas, part of 
Tennessee and part of Florida. 

James M. Parks, (shown in picture 
above) veteran sales manager of the 
Atlanta division, will head the new 
marketing operation in New Orleans, 


Mr. McDowell 
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and C. W. McDowell will be sales 
manager. Mr. McDowell was also 
with Shell’s Atlanta division. 

W. J. Hannan, now operations man- 
ager in the Albany, N. Y., division, 
will be operations manager; and G. 
M. Price, now with the New York of- 
fice, will be treasury manager. 

The New Orleans offices are to 
open Jan. 1. 


Rae Hasfjord, Tide Water Associ- 
ated, San Francisco, has been elected 
president of the Desk and Derrick 
Club of San Francisco for 1953. Other 
officers: Ruth Allman, Shell, first vice 
president; Rosemary Goodrich, second 
vice president; Fay Avion, Union of 
California, recording secretary; Anne 
Leonard, Reserve Oil and Gas Co., 
corresponding secretary; Helen Wid- 
meyer, Bishop Oil Co., treasurer; Lee 
Davis, American Independent Oil Co., 
director; Shirley Huff, General Petro- 
leum, director, and Lydia Babka, Hon- 
olulu Oil Corp., junior past president. 

New officers will be installed at a 
Christmas party Dec, 4. 


©. H. Daugherty, has been ap- 
pointed assistant general superintend- 
ent of Indiana Standard’s Whiting 
refinery. Mr. Daugherty is former 
superintendent of the refinery’s mech- 
anical division. 


* * + 


Robert L. Minckler, president of 
General Petroleum, Los Angeles, has 
been re-elected a trustee of the Na- 
tional Industrial Conference Board. 


Tom W. Shields has _ succeeded 
William Shields as president of the 
Schaeffer Manufacturing Co., St. 
Louis, Mo. The Schaeffer company 
was established in 1839 and specializes 
in lubricating oils and greases. 


COMING MEETINGS 


DECEMBER 


Tennessee Oil Men’s Assn., Peabody Hotel, 
Memphis, Tenn., Dec. 14-16. 


JANUARY 

Kentucky Petroleum Marketers Assn., 27th an- 
nual convention and trade show, Brown 
Hotel, Louisville, _Ky., Jan, 7-8. 

North © Ol) Jobb Assn., annual meet- 
ing, Raleigh, NM. C., Jan. 21. 

National Couneil of Private Motor Truck Own- 
ers, Inc., Statler Hotel, Detroit, Jan, 22-23. 
orthwest Petroleum Assn., Nicollet Hotel, 
Minneapolis, Minn., Jan. 22-23. 

Olimen’s Assn., 
meeting, Atlanta Biltmore Hotel, auentn, 


Ga., Jan, 23-34. 

Trailer Manefacturers Assn. -» Edge- 
water Gulf Hetel, Edgewater bare, Miss., 
Jan. 26-28. 

Kansas Ol. Men’s Asem., annual convention, 
Lassen Hotel, Wichita, Kans., Jan. 27-28. 


FEBRUARY 


Missouri Petroleum Assn., President Hotel, 
Kansas City, Mo., Feb. 5-7. 
Petroleum 





Marketers Assn., annual 
meeting, Hotel Seminole, Jacksonville, Fis., 
Feb. 6. 

Petroleum Institute, Lubrication 
Committee, Sheraton-Cadillac Hotel, Detroit, 
Feb. 16-18, 

Iowa I Jobbers Assn., Sa’ 
Hotel, Des. Moines, Iowa, Feb. 18-19. 
Industry TBA Group, West Coast Division, 
second annual meeting, Whitcomb Hotei, San 
Francisco, Feb. 2%. 
sconsin Petroteum Assn., annual convention, 
Schroeder Hotel, Milwaukee, Wis., Feb. 26- 
26. 


MARCH 


American Society for Testing Materials, spring 
meeting and committee week, Detroit, March 
2-6. 


Illinois Petroleum Marketers apa Hotel Sher- 
man, Chicago, March 10-12 

Ohio Petroleum Marketers Asan., annual con- 
vention and marketing exposition, Deshler- 
Wallick Hotel, Columbus, Ohio, March 17-19. 

Texas Ol) Jobbers Assa., annual convention and 
exhibit, Plaza Hotel, San Antonio, Texas, 
March 19-21. 

Western Petroleum fRefiners Asen., annual 
meeting, Plaza Hotel, San Antonio, Texas, 
March 23-25. 

APRIL 


Indiana Ind t P Assn., spring 
convention, "Hota Mccuray, Evansville, Ind., 
April 15-16. 

National Petroleum Assn., Cleveland, Ohio, 


April 15-17. 

National Tank Carriers, Inc., 
Raton Club, Boca Raton, Fila., April 16-19. 

American Petroleum Institute, Division ef 
Transportation, products pipeline eonference, 
Hotel Muehlebach, Kansas City, Mo., April 
20-22. 

Independent Petroleum Assn. of America, Jef- 
ferson Hotel, St. Louis, Mo., April 27-28. 


MAY 
uefied Petroleum Gas Assn., Conrad Hilton 
Hotel, Chicago, May 3-6. 

American Petroleum Institute, Division of Mar- 
keting, mid-year meeting, Baker Hotel, Dal- 
las, Tex., May 4-5. 

Pennsylvania Petroleum Assn., eos Springs 
Hotel, Bedford, Pa., May 1 

Ameri P iaevitute. ” Lubrication 
Committee, The Greenbrier, White Sulphur 
Springs, W. Va., May 11-13. 

International Exposition, Tulsa, 
Okla., May 14-23. 

Empire State Petroleum 
meeting, Hotel Roosevelt, 


17-19, 
JUNE 


American Assn. of Battery Manufacturers, 
Chateau Frontenac, Quebec City, Que., June 








Inc., annual 
New York, May 


1-3. 
Pennsylvania Grade Crude Oil Assn., 30th an- 
nual meeting, William Penn Hotel, Pitts- 


burgh, June 18-19. 
American Society for Testing Materials, annual 


meeting, Atlantic City, N. J., June 29-July 
3. 


JULY 
Truck Trailer Manufacturers Assn., » Edge- 
water Beach Hotel, Chicago, oe 23- 24. 


SEPTEMBER 
American Petroleum Institute, 
Committee, The Traymore, 
Sept. 16. 


Lubrication 
Atlantic City, 
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Continual Research and Development 





KEEP THE FLYING RED 
HORSE AHEAD! 


IN GASOLINE ' i ek ee) eel is 


Use of radio-active piston rings 
is newest wear-testing method 
“Hot” metal particles worn off 
rings ore measured by Geiger 
counter with utmost accuracy. 


Power-Packed Mobilgas and Mobiloil’s New Super-Detergent 


Mobilgas Special 


Formula 


This amazing ““X-Ray Eye’’ engine analyzer—an Now, an amazing new combination of ingredients 
exclusive Flying Red Horse invention—shows in helps Mobiloil stretch engine life, by drastically 





a strikingly new way what goes on inside 





a running engine. It helps automotive 
engineers determine exactly what gaso- 
line qualities modern car engines need 
for top performance... helps Socony- 
Vacuum scientists meet those needs in N 


Mobilgas and Mobilgas Special! SOCONY-VACUUM 


reducing corrosive wear during periods 
when most wear occurs ...during starts 
and warm-ups, and stop-go driving! 
Here is another example of how continual 
Flying Red Horse research and develop- 
ment keep Mobiloil ahead in quality— 
and in sales around the world! 


SOCONY-VACUUM OIL COMPANY, INC.., and Affiliates: 


MAGNOLIA PETROLEUM COMPANY .- 


NEW YO N. ¥.—26 Broadway ¢ CHICAGO 5, ILLINOIS—59 E. V 


an Buren Avenue « KAN 
. BALTINORE 18, MARYLAND—1914 > Charlies St. © MILWAUKEE MICHIGAN—003 


1, WISCONS 907 South First St. © CLEVELAND 15, OHIO—1i422 Euclid Bivd. « 


GENERAL PETROLEUM CORPORATION 


AS CITY 13, MISSOURI— at, Grand Ave. « DETROIT " 
West Grand Bivd. ¢« ST. UIS 8 MISSOURI—4140 Lindell 
S 1, TEXAS 
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— Magnolia , 23 Co., Magnolia Building 
y-Vacuum maintains many other conveniently located service offices to give you close and fast cooperation 
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~—for extra heavy duty 








Modern automobiles are examples of 
engineered-ruggedness. Parts and materials 
are carefully chosen ... tested . . . and re-tested 
. . . to withstand the beating of thousands of 
miles of driving, year-in and year-out, over 


good roads and bad. 


Gilbarco Calco-Meters are likewise engineered 
for ruggedness. In fact, all of the main 
structural members in the frame of a Ca!co- 
Meter are actually heavier than the steel 

in a car’s chassis. And Calco-Meter shells are 
formed of thicker steel than automobile bodies. 


Rugged construction pays off in longer, 
more dependable service. That's why Gilbarco 
Calco-Meters are the first choice to last 


Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. - Toronto, Canada 





